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Dealer’s “Shed Picnic” Fosters 
Contacts With Trade Sources 



















































































Shed of Oldham & Sumner Lumber Co., Da'las, Tex., prepared for the picnic. Note the 

benches, and the small stage, ready for the informal program of music, story telling, 

and a moving picture. The bottom picture is best described by the simple phrase, 
"Come and get it!" For further details see story on page 37. 








2 Amemcanfiumberman Jule 20. 1008 























WHOLE 
IN ITS 
Good Lumber For Over 53 Years : 
You will find it advantageous to put through the careful seasoning, the 
your softwood lumber requirements accurate manufacturing, through all 
up to the Winton organization. Deal- processes of production. And . m: 
s in every section have found that supplemented by Winton's — 
— . * : and comprehensive service to lumber 
WHITE PINE MILLS: Winton Lumber Co., Gibbs, Winton always can be depended _ dealers, millwork plants and indus- M. 
Idahe. to give real values and prompt, satis- trial users. We solicit your inquiries EL 
SPRUCE MILLS: The Pas Lumber Co., Ltd., The fying service. An unvarying high and orders. They will have our 
yin nemeg quality is always expected and always prompt and careful attention. Write 
PORnEness ect ago revenge veo gga found in Winton Lumber. Starting us today. Let us prove that you can 
~ nr coh aril i i a as atid with the choice timber it continues Win with Winton. T 
LUMBER iy LES LU. ELN 
R. | 
E. ¢ 
FOSHAY TOWER? MINNEAPOLIS# Re 
Fi a 
..7 
» a * col W. 
Here’s a Specification that will hg 
Sell More Millwork ee eae |= 





“Rot-&- Termite Proofed HOME LOANS : 


. ” @ See America’s largest and most popular home I 
with Pp AR - TOX financing agency—see your /Jocal Savings or Build- Ca: 




































ing and Loan Association! All 
. Recommend this friendly, red-tapeless, fast Pos 
Each sep of the path from Mill to Home Owner, source of home loans to people who build, buy, C 
this specification can be made a powerful fac- remodel or refinance. It’s easy to understand. It con 
tor in making sales. assures lasting satisfaction! = 
. ‘ . ‘ glv 
Everyone handling millwork is vitally con- Sin 
cerned. Spread the news that the millwork pric 
YOU sell is Par-Tox treated—and that Par-Tox wh 
is the scientific toxic treatment tested and ap- = 
proved by the highest authorities on wood . 
. a 
preservation. Chi 
: Ma 
Liberal samples and data on methods 

of application will be sent to mills on C 
request. be 
WATER REPELLENT me 

qualities may be added to PAR-TOX | 

luti if desired 

sata better ieee. BUILDING AND LOAN ASSOCIATION | 

Serving the Sash and IRA P ARKER & 5 0 N 5 ( 0. When you support Your Local Savings or Building ~ 
aly Teteatiy for 75 OSHKOSH, WISCONSIN and Loan Association— You help local business! 

=== 


AMERICAN LUMBERMAN, Published by The American Lguborann—iotant 1873—Office of Publication, 431 South Dearborn 
Street, Chicago, Il]. Entered as second-class matter March 28, 1932. at the Post Office at Chicago, Illinois, under the Act of March 3, 1879 








ur 


an 








Amerteanfiumb 


Consolidation in 1899 of the Northwestern Lumberman and Timberman 








WHOLE NUMBER 3157 
IN ITS 66TH YEAR 


CHICAGO, JULY 29, 1939 


PUBLISHED EVERY OTHER WEEK 
YEARLY SUBSCRIPTION $3 

















=] 


OFFICES: 


Eighth Floor, Manhattan Building 
431 South Dearborn St. 
CHICAGO 


Telephone, Harrison 4687 


C. W. DEFEBAUGH, President 
M. B. DEFEBAUGH, Vice President 
ELMER C. HOLE, Secretary & Mgr. 


Published Every Other Week by 


THE AMERICAN LUMBERMAN 
431 South Dearborn St. 
CHICAGO 


ELMER C. HOLE, Editorial Director. 

R. P. FALES, Editor Retail Department. 

E. G. GAVIN, Editor Realm of the Retailer. 

J. A. GAMBLE, Market Editor. 

F. R. HAWKINS, Associate Editor. 

F. M. RICHARDSON, Associate Editor. 

W. G. SIMPSON, Advertising Manager. 

J. P. AUSTIN, Manager Western Department. 
F. E. WELLMAN, Circulation Manager. 

SID V. STREATOR, Art Director. 


TERMS OF ANNUAL SUBSCRIPTION 
POSTAGE PAID: 


In the United States and Mexico, $3; 
Canada, $4; in the United Kingdom and 
All Other Countries in the Universal 
Postal Union, $6. 


Orders to discontinue should be ac- 
companied by payment to date. In 
requesting changes in address, please 
give old as well as new address. 
Single copies, 25 cents. Copies of issues 
prior to current year will be supplied 
when possible at a uniform price of $1 
each. 


Entered as Second Class Matter 
March 28, 1932, at the Post Office at 
Chicago, Illinois, Under the Act of 
March 3, 1879. 


Copy for new advertisements should 
be in this office not later than fifteen 
days before date of insertion. 





MEMBER AUDIT BUREAU 
OF CIRCULATIONS 





COPYRIGHT 1939 
BY AMERICAN LUMBERMAN 














Where You Will Find lt In This Issue 


Editorial 


Recommends Expansion of Means for 
Government Co-operation With In- 


I an oe Sees oo, Ce ee 24, 25 


To Honor Today’s Daniel Boones. .24, 25 


Urges “Firtown’s” Youth Guard For- 


ES PC: ney ee eee Sane 25 
Market Review, Lumber............. 67 


Of Special Interest 


Dealer’s “Shed Picnic” 
Friendly Contacts 


Fosters 


At Gala Opening, Interiors of Retail- 
er’s Display, Reception Rooms and 
Offices Please Its 2,000 Guests. .26, 


Yard’s Clinical Ideas Save Stock and 
Money, Prove Practical, Show 
Progressiveness 


What Not to Do—And With Whom.. 
Corn, Corn—Where Shall We Put It? 


Retail Building Material Dealers and 
Building & Loan May Co-operate to 
Ther Mutual Profit .... 0.05: 32, 


Paneling, Furniture of Western Pine 
Display Their Beauty at New York 


EE isid carats rere brokias vat meatoieontes 
How Hobbies That Amuse May Help 
MED. cokers Scns wiki aiet etn eek 
“Unit Sales’ Dealer Stresses Good 
IE hash o's) ots oo we Gr Olek « lates 


In Dealer’s Yard, Carpenters Build 
Garage for Distant Site............ 


Old House “Youthified’” by Dealer’s 
I I 3-53 tw Giese omaca raced ae a 


Pound for Pound, You Can’t Beat a 
NGS Ss cig cata ws Bk car gin ae EEE 
Tractor and Trailer Hook-up Saves 
Ed eer ere 


Hardwood Producer With Reputation 
Acquires Big Virgin Stand........ 


Home Building and Buying Active... 


From Long-Bodied Famous Klamath 
Basin Pine, This Modern Plant Pro- 


duces All Yard Items........... 42, 
Winning Designs for Use of Glass 
Block Are Announced............. 


Salvages Half-Million Feet Annually. 
Wisconsin Club Get-togethers Flav- 
ored With Entertainment.......... 
Forest Products Statistics (Lake 
States and Southern) Summarized. 


Can Mix West Coast Products at Car- 
ee a. a 


37 


33 


33 


34 


35 


36 


37 


40 
41 


Co-ordinated Forestry Policy Urgent- 
ly Needed 5 


Timber Prices Stable in 1938, Forest 


OE WECO. TOOWONG: 6 icici a ccna sears 55 
Associations 
Camm ConvGntioiaia:.. 6.66: dc0 0 oerys0 2 bie 48 
Southern Pine Association......... 44-46 
Florida Lumber & Millwork Associa- 
SOON ku ocie eva bicwe wate es be se 47 
Associations’ Plans, Activities........ 48 
Among the Lumbermen’s Clubs....... 49 


Departments 


Business Record, The... 02.65... .c0.. 69 
ar CI occ s s oiscan s sons « Ueee 56 
Eastern Trade News.............. 58, 59 
PUCY TORU BNO 5 6 64 nse Sickie Se a0 52 
Market Prick: «2.565 ..87w S ae 66-68 
New Products and Helps.......... 50, 51 
RIE bv vai sins sisies eens Oe ewe 68 
Poet, The TAmMNOrMan. 6.0.6.6. kes eas 52 
Realm of the Retailer............. 38, 39 
Retailers’ Round Table..... .......34-36 
Statisties, Production. .. 2.3. ccc 62 
NE ok x ern a es eete cnc we 34 
Washington, Notes from............. 40 
TOG, Fee Te AMC O ss wicca esces 63-65 


Local Markets 


PS. ELS 3369) 5 0.3 Sb bates 59 
RE I. geben cow tus phen 61 
Be MAR isis esa vwes comedown 58 
i ik os ie en. See ok eo 59 
Cm FON. 58. 6 RRS SS 61 
PE FIR TS aie ob cee Vag Fd 60 
tres “Te... See i SRS 61 
PRE, TS os ose ect ieccs 60 
TOE SE, R. Wiick bok woe tac vidas wah 59 
DN. MR cx.cch 9:0 God Hes su actos Alam 61 
PN MEI oie ornicte 5854p amiSiean oie 60 
Oe ye ae oS | 60 
PMI. UNNI 5 ove ceo A nite 950 «sha sii haga 60 
I BN isi nis noid oper sevanivte« 60 
CG, I ose tS tes wicstin sls 60 
Tease. Wallies. sc. tiorwdssaceast 60 
War APs sk ica Fos cei kh ee 154/240 60 


Of Special Interest to Retailers: Pages |, 26-32, 34-39, 50 


INDEX TO ADVERTISERS PAGES 73-74-75-76 





24 


Amenmecanfiumberman 


July 29, 1939 


Recommends Expansion of Means for 


N ADMIRABLE EXAMPLE of 
beneficial co-operation between busi- 
ness and Government is afforded by 

the record of the Forest Products Divi- 
sion of the Bureau of Foreign & Domes- 
tic Commerce, contained in the first an- 
nual report on its activities, just sub- 
mitted by Phillips A. Hayward, Division 
chief, to the Advisory Committee that 
was appointed by President James G. Mc- 
Nary, of the National Lumber Manufac- 
turers Association, and which has as its 
members: R. C. Winton, Minneapolis, 
Minn.; Corydon Wagner, Tacoma, 
Wash.; and E. L. Kurth, Keltys, Tex., 
which committee’s recommendations are 
appended to the report. The Division acts 
in a liaison capacity between the lumber 
industry and the Government, and as a 
clearing house for information pertaining 
to all phases of the lumber and allied 
products industries. 


Renders Many Valuable Services 
to Domestic Market—The Division’s 
domestic activities have covered a wide 
field. It co-operated with the Bureau of 
Standards and industrial groups in the 
preparation of standards for hardwood 
panelling and interior trim and hardwood 
dimension. A comprehensive report on 
the National Small Homes Demonstration 
(Inc.) was prepared by the Division in 
order to obtain active co-operation and 
participation of the Department of Com- 
merce. A _ reference list on ready-cut 
houses was compiled, and special services 
rendered to manufacturers interested in 
them. Through the Division was cleared 
the quarterly Special Lumber Survey 
Committee report, to which the President 
recently referred as an example of ideal 
co-operation between business and Gov- 
ernment. The Chief of the Division con- 
ducted schools at which he furnished basic 
information on lumber, of interest to re- 
tailers and wholesalers. The industry’s 
viewpoint on proposed forestry legisla- 
tion was presented to the Government by 
the Division. With representatives of 
industry, the Forest Service, and Depart- 
ments of Commerce and Interior it met 
in an attempt to develop a plan of co- 
operation in the creation of markets for 
lumber, and it expected there might be 
provided, within the Forest Service, 
means to conduct market studies. Of the 
expanded series of trade promotion and 
information bulletins prepared by the Di- 
vision, 116,772 copies were sold last year. 
There have been issued press re- 
leases that attempted to correct public im- 
pressions that a timber famine was threat- 
ened, the Division giving facts on natural 
resources and emphasizing that timber 
is a crop to be harvested and enjoyed. To 
the public the Division provided general 
services directed to creating goodwill for 


the industry; suggested to the public 
sources of lumber products; and to the 
lumber industry has correspondingly sug- 
gested markets. 


Activities to Aid Exporters Have 
Been Expanded— Among its foreign 
trade activities the Division mentions its 
co-operation with the Trade Agreements 
Division of the Department of State in 
presenting the lumber industry’s side of 
the picture; and its vigorous opposition 
to the removal of the 25 percent quota on 
Canadian shingles. The Foreign Trade 
Opportunity Service, says Mr. Hayward, 
allows commercial attaches and _ trade 
commissioners to act temporarily as spe- 
cial sales agents for individual American 
firms. The Division co-operates with the 
Export Service of the N.L.M.A.; has in- 
novated a Review of foreign trade in lum- 
ber at the industry’s request. It co-op- 
erates with the Comite International du 
Bois in preparation of statistical reports 
on world lumber trade; issues special re- 
ports on foreign markets; has presented 
comprehensive world surveys, based on 
questionnaires, one on market possibili- 
ties having been prepared in 1938; has 
secured specific data that were obtainable 
only through official channels as a service 
to lumber exporting groups. It has suc- 
ceeded in bringing about improvement in 
the “groupings” in the export and import 
schedules. The Division has dealt with 
inquiries from foreign would-be buyers 
of pre-fabricated houses; and has co-op- 
erated with the Timber Engineering Co. 
in developing an export demand for 
metal connectors, use of which should 
greatly expand the foreign market for 
American lumber. 


Committee Wants Present Opera- 
tions Continued— The Advisory Com- 
mittee believes that the transfer of the 
foreign commerce services of the Depart- 
ment of Commerce to the Department of 
State will undoubtedly have an effect 
upon the operations of the Forest Prod- 
ucts Division, and urgently recommends 
that there be no change whatsoever in 
the present operations of the Division. It 
believes that the development of markets 
should logically be centered in the De- 
partment of Commerce; and it thinks that 
the Forest Service takes, from the view- 
point of conservation of timber resources, 
only a casual interest in marketing. It 
questions the advisability of a general 
conference between Government Depart- 
ments and the industry with the idea of 
developing a long-range plan for solving 
present serious problems—until further 
proposed Government reorganization 
plans have been decided upon. The in- 
dustry, says the Committee, naturally 
looks to the Department of Commerce as 
the one branch of the Government to 


which it can go with its problems as it 
attempts to iron out serious irritations 
in the relations between manufacturers 
and various Government agencies, and 
the Division has provided a liaison in 
numerous important instances; so the 
Committee believes that this particular 
type of service should be expanded and 
the Division given more leeway. 


Recommends Addition of Two 
New Units—The Committee is em- 
phatic in recommending an increase of 
the Division’s activities in the domestic 
field, and an increase in its personnel. 
Demand for its assistance has increased 
from 20 to 25 percent annually. It rec- 
ommends establishment of a unit devoted 
to increasing markets for forest products, 
to work along the lines of the former Na- 
tional Committee on Wood Utilization, 
such work being declared vital to the in- 
dustry, and logical for only the Depart- 
ment of Commerce; and the Committee 
believes that there should be formed 
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To Honor Today's 


THE NEW industrial frontiers of 
America, that as a challenge to 
enterprise take the place of the old 
and vanished geographical ones, 
were discussed recently in articles 
in the AMERICAN LUMBERMAN. “The 
Daniel Boones of today’s frontiers 
are the inventors and_ research 
workers in industry’s shops and 
laboratories,’’ declares Howard 
Coonley, president of the National 
Association of Manufacturers, in 
announcing a search for modern 
pioneers, so that they may be hon- 
ored, in connection with plans for a 
nation-wide celebration of the 150th 
anniversary of the conception of the 
American patent system, to take 
place probably in October. A meet- 
ing of a National Modern Pioneers 
Committee recently was held in 
New York, to plan the issuance of 
invitations to industrial firms 
throughout the nation to submit 
names of inventors and research 
workers whose new products and 
new processes have contributed 
most to American progress, through 
stimulation of new business, crea- 
tion of employment and improve- 
ment of living conditions. 

This is a worthwhile expression 
of the Amtrican idea as to what 
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Government Co-operation With Industry 


within the Division another unit also, to 
devote itself to trade promotion and edu- 
cational publicity on low-cost housing, its 
aim being to insure the sale of the indus- 
try’s products for such housing. 


Urges Expansion of Work on 
Specifications— The Committee notes 
that the industry in the past has suffered 
severely from improper specifying by 
Government Departments, and that a for- 
mer activity of the Division was directed 
toward bringing about such an under- 
standing on the part of certain Govern- 
ment purchasing agents as would lead 
them to adopt specifications permitting 
more efficient use of the industry’s prod- 
ucts and increase in sales of them; there- 
fore the Committee recommends that this 
effort on Federal specifications be re- 
newed, even though it require additional 
personnel in the Division. One of the 
serious obstacles to sale of the industry’s 
products, says the Committee, has been 
lack of information on the part of Federal 
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Daniel Boones 


makes the wheels of industry turn 
to good purpose. “In their minds,” 
says Mr. Coonley in referring to 
these Daniel Boones, “are the ideas 
which will create the great new in- 
dustries of the future, the comforts 
and conveniences which will im- 
prove American life—as the inven- 
tions we enjoy have raised our 
standard of living above that of 
yesterday.” 

The American lumber industry, 
ever since its inception, has made a 
continuous and successful effort to 
improve both its equipment and its 
products, and has given recognition 
to workers who have contributed to 
its progress through invention. It 
is to be hoped that industry leaders 
will do their part to obtain national 
recognition for its record in this 
respect, by submitting to the com- 
mittee the names of those who 
have successfully devised better 
ways of doing things and improve- 
ments in the form of its products. 
Their records will be passed upon 
by a distinguished body of scientists. 
More details of the celebration and 
competition will be available from 
the National Association of Manu- 
facturers, 14 West 49th Street, New 
York. 

















architects, engineers and specifying agents 
as to the proper and economical use of 
lumber, and the Division functioned well 
in removing such obstacles, but had to 
drop the work following reorganization 
in 1933 and curtailment of personnel. 


Wants Lumber Commissioners, 
Standard Export Grades—T here 
should, says the Committee, be an in- 
crease in the activities of the Division in 
developing foreign markets. Immediate 
appointment to strategic countries of lum- 
ber trade commissioners who have had 
practical industry experience is recom- 
mended. And, it says, standards for and 
refinement of lumber export grades 
should be developed. The Committee 
asks immediate expansion in the issu- 
ance of the promotional and trade bulle- 
tins that have proved so helpful to the 
industry; also increase in the work of 
preparing detailed analyses of foreign 
markets. 


Lumbermen Should Support 
Committee Proposals—Of its recom- 
mendations that the set-up of the Forest 
Products Division be maintained, and its 
personnel expanded to render additional 


forms of service, the Advisory Commit- 
tee would undoubtedly welcome industry 
support. Lumbermen are daily reaping 
benefits from the fine work done by the 
National Committee on Wood Utiliza- 
tion under Axel H. Oxholm, and espe- 
cially on the recommendation that such 
services be undertaken by the Division 
there will be unanimity. The recent 
Trade Agreements and labor legislation 
have put a heavy burden on lumber, by 
increasing foreign competition in the do- 
mestic market under the handicap of 
higher costs, while leaving practically un- 
broken the barriers to revival in exports. 
A consciousness that the industry de- 
serves some compensation for its sacri- 
fices was shown by Congress recently 
when it extended the excise tax on im- 
ports, and it would be timely for all in- 
terested in the program of the Com- 
mittee to contact their Congressmen and 
ask their support of the Committee’s pro- 
posals, while are for a wholesome and 
relatively inexpensive form of co-opera- 
tion between Government and business, 
which would redound to the benefit of a 
widespread industry and the public it 
serves. 


Urges “Firtown's” Youth Guard Forests 


HE LUMBER INDUSTRY’S im- 
portance to the Pacific Northwest 
is emphasized in an appeal for co- 

operation in protecting the forests from 
fire now being made to the leaders of 
youth of the region—referred to as Fir- 
town, that “you won’t find on the maps 
of western Oregon and Washington—by 
the Junior Forest Council of the Doug- 
las Fir Region; and it represents an ef- 
fort that deserves the support of every 
lumberman there, for it is part of the 
democratic way of assuring a future tim- 
ber supply for the nation by means of pri- 
vate industrial initiative, backed by a 
growing consciousness on the part of the 
public as to the part it should play: 
“When Firtown’s boys and girls are 
grown men and women and have families 
of their own, they will be depending more 
and more, year after year, on the use of 
the junior forest [the 140,000 acres hav- 
ing types of trees from 160 years old 
down to seedlings on recently harvested 
lands, as distinct from the 110,000 acres 
yet in old forest] for their livelihood and 
progress. The old forest is the main con- 
cern of established agencies, both public 
and private. Firtown’s junior forest is 
the property of County, State and Fed- 
eral Governments and of private owners. 
But all of it really belongs to Firtown’s 
boys and girls. It is theirs to guard 
and keep, just as it will be theirs to use. 
“A new crop of timber grew on such 


abandoned land, wherever it escaped fire. 
This was a natural, “volunteer” crop. Be- 
fore 1895 there were 32,000 acres of 
voung volunteer forest among the 250,000 
forest acres near Firtown. During the 
past 40 years and more, another 72,000 
acres has been added to Firtown’s timber- 
growing land, with the yearly harvest of 
old timber. In addition there are more 
than 35,000 acres which have little new 
growth. 

“Firtown must learn the lesson of these 
four words, Timber Is a Crop, before it 
can depart from the old ways of treating 
the Douglas fir forest and plan for the 
future. European forestry is taught first 
in the grade schools. Farming is taught 
in the same way in our own farming re- 
gions, while outside the schools animal 
husbandry and other farm science are 
learned in actual practice by young peo- 
ple in the 4H clubs. Douglas fir forestry 
should be taught in the schools of Fir- 
town, and its principles should be learned 
in actual practice by young people 
through the various organizations devoted 
to youth. The greatest need for such or- 
ganized community effort is in the junior 
forest. Fire is the greatest threat to the 
junior forest. The first need of Firtown’s 
junior forest is a community effort to pro- 
tect it from fire devastation. The best 
job that can be done in Firtown for the 
future of its young people is to teach them 
protection of their growing timber crop.” 
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At Gala Interiors of Retailer’s Display, 
Opening Reception Rooms and Offices 


One of the finest displays of wood pan- 
eling that can be seen anywhere is the 
interior wall treatment of the new build- 
ing that houses the sales room and offices 
of the E. F. Wieckert Lumber Co., 
Neenah, Wis. The structure has a gray 





Cararra and glass brick front of new 
office and display building of E. F. 
Wieckert Lumber Co., Neenah, Wis. 


through the careful choice of color tones. 
The opening on Saturday, July 8, cele- 
brated the 65th anniversary of the com- 
pany’s existence. 

The large, light display room is noth- 
ing short of beautiful. The walls are 
grooved curly birch plank with narrow 
baseboards and heavy cove moulding of 
the same material. The ceiling is crossed 
by heavy box beams of curly birch. Be- 





and black cararra front with a glass brick 
portal framing the entrance door. Awn- 
ings of rich terra cotta are hung above 
the two large display windows. The 
treatment lends brilliance to the front, 
and at the same time achieves dignity 





Knotty Idaho pine walls and cabinet 

doors in executive office. All plank 

and panel work was fabricated in 
company's shops 


tween the beams the ceiling is finished 
with light gray insulating tile. The floor 
is Bruce random width oak plank. Along 
the wall at the left of the entrance are 
shelves on which Pittsburgh paints are 
displayed, and in front of these are three 
islands containing builders’ hardware, 
paint brushes, color charts and bathroom 
tile. At the right are displays of roll 
roofing, Barrett shingles, Kimsul insu- 
lation, screen doors, storm windows, gar- 
den furniture and flower boxes. Fenes- 


tration on this side consists of three glass 
brick windows set about eight feet above 
the floor. Toward the rear is a Rezo 
door mounted on a revolving platform. 
At the rear are displays of hardware, 
Sisalkraft and metal moulding. 

A very attractive counter is faced with 
curly birch plywood, and trimmed with 
Chromedge moulding. A_ curly birch 
drop above matches the contour of the 
counter. The wall behind the counter is 
grooved brown ash plank. Opening 
from both sides of a four-foot corridor 
which begins at the rear of the counter 
are executive offices, a customers’ recep- 
tion room, a drafting room, and at the 
extreme rear, a furnace room. The cor- 
ridor floor is Rubbertile, and the walls 
are knotty cedar plank. 


All Fabrication Done by Yard 


Three of the walls in the first office 
are finished in quarter-sawed white oak 
plank, and the fourth wall is a succession 
of large doors of the same material open- 
ing to storage shelves. The floor is 
Bruce oak block. It is appropriate to 
mention here that aside from the extraor- 
dinary beauty of the wood used in all 
the rooms, the fabrication of the planks 
and panels and the manner in which they 
were applied bespeaks excellent work- 
manship. All of the wood fabrication, in- 
cluding the shelves and display islands, 
and excluding only the floors and the 
curly birch plywood of the counter, was 
done in the shops of the E. F. Wieckert 
Lumber Co. The second office has walls 
and cabinet doors of knotty Idaho pine, 





Customers’ reception room _ has 
knotty white pine walls, maple floor 
and maple Colonial furniture 
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Please Its 2,000 Guests; 
Bring Inquiries and Sell 
Beautiful Materials 


and a random width oak plank floor, The 
last compartment on this side of the cor- 
ridor is a drafting room with walls of 
hemlock plank, and a birch floor. 

Across the corridor is the customers’ 
reception room with knotty white pine 
plank walls and maple floor. It is at- 
tractively furnished with simple prints 
framed and hung on the wall, maple fur- 
niture in Colonial style, and a grass rug. 
The furnace room at the rear has Nu- 
wood walls and ceiling, and a painted 
cement floor. It contains a Carrier air- 
conditioning heating plant. 


More Than 2,000 Came to Opening 


More than two thousand people formed 
a steady stream of visitors on opening 
day. They began arriving early in the 
morning, and continued until ten o’clock 
at night. A lot of interest was shown in 
a window display of ledgers dating back 
to the origin of the company. One of the 
visitors remembered many of the names 
shown in the first account ledger. It was 
interesting to note that the company used 
a “cross-off’? system for collections in 
1874 when it started, and for many years 
after. The charges made, likewise re- 
flect great changes in the retail lumber 
business. Two very popular and often 
repeated items were for new privies, and 





Left—Curly birch 

walls with mould- 

ing and baseboard 

to match make 

new Wieckert dis- 

play room a place 
of beauty 


Right—Paint 

shelves and dis- 

play islands in new 
show room 


Brown ash plank walls behind curly 
birch plywood counter in new office 


of E. F. Wieckert Lumber Co. 



















Quarter-sawed white oak panel doors 
in private office. Other three walls 
are plank of same material 





for the repairing of window blinds. Plain 
privies sold for $3, while de luxe models 
with louvres and other modern touches 


sold for $10. 
To Keep Exhibits Fresh and Interesting 


“We were greatly pleased with the suc- 
cess of the opening,” said Mr. Kuether. 
“We thought we had something really 
fine in our wall treatment and the fact 
that we sold several jobs and had numer- 
ous inquiries from prospects and univer- 


sal interest in them, proves that we were 
right. This is going to be a lot more 
pleasant both for ourselves and for our 
customers than the little place we had for 
selling and displaying materials. In a 
short time now we will set up a kitchen 
cupboard exhibit, and finish off one of the 
rooms as a dining room. We intend to 
change our exhibits frequently, and keep 
them interesting and up to date. Every- 


body seemed pleased with what we had 
to show, and greatly interested as well.” 








Soviet Russian Lumber Produc- 


tion Declines Further 


WasuinoTon, D. C., July 24——Lumber pro- 
duction in the Soviet Union showed a further 
decline in 1938 according to a report to the 
Forest Products Division, Total fellings were 
estimated at 150,000,000 cubic meters, as against 
180,000,000 cubic meters in 1937. Sawn lumber 
Produced in Russia last year is roughly esti- 
mated at 26,110,000 cubic meters, a decline of 
about 2,690,000 meters from 1937. Adoption of 


such policies as the “shift to the east,” where- 
by procurements of lumber were transferred 
from European Russia to Siberia, caused dis- 
ruption, as did constant changes in administra- 
tive personnel. Subsequently it was found that 
transporting lumber from Siberia presented 
such difficulties that the project was soon aban- 
doned. Present tendency is a “shift to the 
north,” as the Soviet Government intends to 
develop forest exploitation extensively in the 
northern regions of European Russia. Insuffi- 
ciency of labor continued to hamper the Soviet 
lumber industry. 


Twice as Many Freight Cars on 
Order This Year 


Class I railroads in the first six months of 
1939 put in service 8,628 new freight cars, the 
Association of American Railroads has an- 
nounced. In the same period last year, they 
put 6,260 in service. On July 1 they had 10,062 
new freight cars on order, compared with 5,071 
on the same day last year, and 9,261 on Jrne 
1, 1939. Freight cars leased or otherwise ac- 
quired are not included, 
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The sun was shining, business was bet- 
ter than at any time in the firm’s eight- 
year history, and everyone in the office 
and yard seemed to be “doing three things 
at once” to keep up with the work. That, 
briefly, was the situation at the Fingerle 
Lumber Co., Ann Arbor, Mich., on a 
recent morning when an AMERICAN 
ILUMBERMAN representative called. We 
found so many interesting things going 


Amemcanfiumberman 


Fourteen new homes were sold and 
finished the first five months of 1939, and 
thirty-three were in various stages of con- 
struction at the time the writer was in 
Ann Arbor. The dwellings ranged in 
price from $4,500 to $20,000, with the 
Fingerle yard furnishing the lumber and 
millwork for all of them, and likewise all 
the building material for the majority. 
This dealer has not adopted the package 
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Save Stock and Money 
Prove Practical 


Show Progressiveness 


rials going onto the building site as they 
are required by the workmen. This prac- 
tice prevents them losing any time on the 
job in waiting for needed materials to 
arrive from the yard. Mr. Hohlenkamp 
has been with the firm for a year and a 
half in this capacity. Two draftsmen are 
employed and control the jobs handled 
by the lumber company. Their service is 
free to customers who buy their require- 





Street scene showing a few of the fine homes for which the mate- 
rials came recently from Fingerle Lumber Co., Ann Arbor, Mich. 


on that it is difficult to know which one 
to talk about first, so we are going to 
jump in feet foremost and discuss the 
quality dimension which the yard mer- 
chandises vigorously and successfully. 

Mr. Fingerle and his men set out some 
time ago to sell more such dimension. 
Only the best No. 1 yellow pine, having 
moisture content of 19 percent or less, 
is admitted into the select classification. 
Hard line grade pieces are eliminated and 
sold as No. 2. To identify the high grade 
stock, the ends of every piece are painted 
a bright red. The company’s slogan for 
this material is: “Know quality by the 
Red End; It’s Our Quality Pledge to 
You.” <A lot of advertising has been 
used in the campaign to sell superior di- 
mension, and it is getting results. Red 
end pre-shrunk joist were sold for thirty- 
two house jobs in 1938, and for most of 
the fifty houses sold the first six months 
of this year by the concern. Mr. Fingerle 
without hesitation charges about $4 a 
thousand more on the average for his red 
end lumber, because he knows it is worth 
the higher price. 





Only a very small fraction of the vast sash 
and door storage room may be seen here 


selling plan, but has working with him 
a dozen loyal contractors who frequently 
go out and make the sales. William 
Hohlenkamp is employed by the retailer 
as the service mill man, whose duties are 
to cover every job daily and keep mate- 











The alternate bins of dark dimension are those containing the Red 
End lumber, thus quickly comparable with standard grade 


ments at the yard, and it has been Mr. 
Fingerle’s experience that they help sell 
the job in most instances. 

As to distributing the work among the 
twelve contractors, the retailer takes a 
middle-of-the-road course. When a cus- 
tomer is definitely interested in building 
a house, he is shown plans, and material 
bills are figured in the office. The second 
step is to turn a list of the good contrac- 
tors over to the prospect and let him 
make his own choice. The next thing 
done by the client is to visit one of the 
builders, show him the drawings, and 
have him figure the job. For the time 
being, at least, Mr. Fingerle prefers to 
operate in this manner instead of taking 
over the actual construction end, also. 


BUILDING & LOAN OFFICES 
MAKE MOST FHA LOANS 


Most of the home financing is by FHA- 
insured loans, it was stated, and the ma- 
jority are for 80 percent, although a few 
90 percent loans have been put through. 
Financial institutions in Ann Arbor are 
co-operating on loans, most of which are 
made by the Building & Loan Associa- 
tion offices. 

Part of the writer’s time with Mr. Fin- 
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Crooked Stock Is Sawn Into Pre-cut Bridging, “Shorts,” 
Netting Full Retail Price Instead of a Loss...Best Dimen- 
sion Painted Red and Sold at Higher Prices...Sash and 
Door Room Offers Perpetual Inventory... Contractors 
Co-operate in Sale of 50 Houses First Half of 1939 


verle was spent on a quick tour of some 
of the house jobs which were then under 
way. It was noted that a majority of 
them were being sheathed with an insu- 
lation board, and the retailer was asked 
whether the practice was growing. 

“At least 75 percent of the new houses 
are sheathed with Celotex Vaporseal,” 
said Mr. Fingerle. “Taken all-in-all, this 
will mount up to around six carloads an- 
nually. When the sheathing was put on 
the market, the contractors were invited 
to the yard to hear a discussion of it by 
representatives of the manufacturer and 
to ask questions about it. They were 
satisfied about the product’s merits, and 
sales have constantly grown.” 


YARD IS A CLINIC FOR NEW 
MERCHANDISING IDEAS 


During the past three years, the dealer 
and his associates have been making 
every effort to try out merchandising 
ideas at the yard. All of the original 
ideas which the personnel can “hatch,” 
and those read about in the trade jour- 
nals or heard about in gatherings of deal- 
ers, are given consideration. The results 
have been most gratifying. Business in 
each of the three previous calendar years 
had exceeded the preceding one, with 
even 1938 running 10 percent above 
1937! Some of the ideas which have 





John Van Kampen and Carl Carstens are 

loading, from sash and door stock room, a 

truck load of window frame members to be 
assembled in mill 










helped the Fingerle Lumber Co. might 
profitably be adopted by other retailers 
from coast to coast. 

It was decided, for example, that the 
concern’s sash and door storage place 
was obsolete, and that such stock can not 


| mopernize 
Tour oseks : 





be displayed advantageously to the pub- 
lic in a dark and dusty room. Accord- 
ingly a room, 20x120 feet, was built. It 
was lined with %-inch fir plywood, 
which was stained green; twenty win- 
dows were cut in to admit light, and 
storage bins were made. There is now 


a definite place for every item carried, 


and the bins are laid out so that they 
afford a perpetual inventory, as bins are 
varied in size so that a full one denotes 
maximum stock of a line, or shows at 
a glance how much it is depleted. This 
arrangement simplifies the making up of 
a carload order for sash and doors, and 
prevents overstocking slow items. The 
room holds four carloads of stock, all of 
which is the product of the Curtis Co., 
of Clinton, Iowa. 

Here is an example of how this “fixed 
inventory” sash and door stock room 
works on 5X panel doors: The bins hold 





This panel of closet conveniences is promi- 
nently displayed in the showroom 





fifteen 2-Ox6-8, ten 2-4x6-8, twenty-five 
2-6x6-8, fifteen 2-8x6-8, and five 3-0x6-8. 
Experience has taught the dealer that 
these numbers of doors of that type in 
the stated sizes come closest to selling out 
in the Ann Arbor territory. Each door 
style has been found to vary. 


PASSAGEWAY USED TO DISPLAY 
STOCK OF ROOFING 


The sash and door room is parallel to 
and about 50 feet behind the office, and 





This Dodge truck had just been added to 

the yard's fleet. Wayne Van Wagoner 

said that a body of composition board 
would be built on it 
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is connected to it by a long electric 
lighted passageway so that customers may 
be taken to it without going outside. This 
hall and stairway were painted alumi- 
num color, and their walls used for dis- 
plays. On one side is a rack containing 
rolls of the various weights and kinds of 
roofing stocked, and each is marked 
clearly with its price and specifications. 
It has been found that such an exhibit 
cuts out discussion about the price, as 
customers have more confidence in a 
stated figure. 

Another idea which has worked out 
with great success in this yard’s “clini- 
cal” experiments is that of selling short 





One of the contractors working with Mr. 
Fingerle built this for his own home, and 
made it a laboratory of building material; 
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with the explanation that there is no 
waste nor work to it. 


SHORTEST CROOKS SOLD AS 
PRE-CUT BRIDGING 


Not even crooks which won’t produce 
2-foot shorts go to waste in the Fingerle 
yard! They are accurately sawn into 
pre-cut bridging, which is put in 16-piece 
bundles that are sold for 40 cents each. 
In this manner the company nets the reg- 
ular price for the lumber plus ample ma- 
chine cost. 

In addition to the materials going into 
new houses from the yard, considerable 
was being sold at the time of the call 
for a $6,000,000 building project on the 
University of Michigan campus. The 
lumber, lime and stone set for the largest 
of three new dormitories going up, as 


me 
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& Vogt Manufacturing Co., of Grand 
Rapids, Mich. An accompanying pic- 
ture shows the large sample display panel 
which has a prominent position in the 
huge show room maintained by the 
Fingerle company. 

“By laying in a stock of this merchan- 
dise, we catch the customers who want 
such articles but previously have had to 
go to Detroit to buy them,” said Mr. Fin- 
gerle. “We buy in $150 quantities about 
every sixty days. The average house job 
supplied by us takes $15 worth, and it 
means that we are getting just that much 
more business. Contractors are glad that 
we are stocking the line, and nearly every 





This small but attractive house, with cedar 
siding left natural and combined with a 
wall of brick in front, was near completion 





lengths of dimension. These are cutbacks 
from crooked stock, and are available to 
customers in 2- to 7-foot lengths. A sign 
behind the order desk in the office calls 
the buyer’s attention to the fact that he 
can “Buy Shorts and Save.” Although 
the same price is secured as for the long 
sticks, this stock is sold by piece price, 


well as part of the needs for the other 
two, were being supplied by Mr. Fin- 
gerle. He also got some of the orders 
given for the dental clinic and health serv- 
ice building. 

An interesting line of home merchan- 
dise which the dealer is strong for is the 
closet conveniences put out by Knape 


nice house they build they equip with 
these closet conveniences.” 

There are twenty men on his staff, and 
some of the millwork shop was running 
day and night at the time of our call. 
Curtis Silentite window frames are as- 
sembled, and flush cupboard doors made 
in the mill at the yard. 





WHAT NOT TO DO--AND WITH WHOM 


Laying all of the crime news in the 
lumber industry end to end wouldn't 
reach very far, but here are a few Cali- 
fornia, Illinois, Ohio and Oklahoma items: 

Arthur C. Hayward of the Homer T. 
Hayward Lumber Co., Salinas, Calif., re- 
ports that several yards in that locality, 
\as an advertising stunt, purchased cou- 
pons supposedly redeemable in Wm. A. 
Rogers silverware. The man who sold 
the coupons went under the name of 
Joseph H. Ramsey. His whole scheme, 
according to Mr. Hayward, is fraudulent 
and he is now being sought by the Inter- 
national Silver Co., Detroit, Mich., 
which operates the only Wm. A. Rogers 
Silverware redemption bureau. 

A dealer in the Quincy, IIl., territory 
was recently left with a bogus check, 
which cost him $609. In the absence of 
the owner of the yard, a man giving the 
name Harry Kelly, called and purchased 
materials amounting to $201.00. He ten- 
dered a check for $810.00, drawn on a 


Quincy, Ill., bank. The manager of the 
yard, located in a rural community, went 
to his village bank and endorsed the bo- 
gus check, giving him the balance, over 
the cost of the materials, in cash. Harry 
Kelly is reported to be about 45 years old, 
light complexion, but somewhat  sun- 
burned, 5 ft. 8 in. in height, weighing 
around 160 pounds. He wore gold- 
rimmed glasses. 

Burglars entered the office of the Glea- 
son Lumber Co., Coshocton, Ohio, on the 
night of July 10, taking stamps, an alarm 
clock, a revolver and a wall tile sample 
case of black leather. The company would 
be well pleased if the burglars used the 
stamps to mail back the sample case, and 
then turn the revolver over to a dis- 
interested party, with instructions to take 
a pot-shot at them. 

The Dierks Lumber & Coal Co. has 
been on the track of timber thieves oper- 
ating in the company’s holdings in Lati- 
mer and adjoining counties in Oklahoma. 


The company recently had seven individ- 
uals cited in Federal court. 


Allan F. Flint, secretary of the Moun- 
tain States Lumber Dealers Association, 
Denver, has unearthed a paint racket, 
wherein the dealer buys two or more cans 
of paint from a stranger, paying full re- 
tail price for the paint. This is a minor 
racket, but it has already been worked 
on at least a half-dozen dealers. The 
man comes to the dealer’s yard with a 
couple of cans of paint, bearing the label 
of the “brand sold by the dealer.” He 
states that his father or someone in the 
family bought the paint some time ago, 
but couldn’t use it. He wants to turn 
it in for full retail price. The dealers 
victimized have “assumed” that they 
were redeeming the cans sold, and have 
“bought” without argument. The paint 


when opened appears to be the kind and 
grade of paint specified on the label. 
However, there is no percentage in “buy- 
ing back” paint at a straight retail price. 
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ORN ... CURR. <a 
Where Shall We Put It? 


Retail lumber and building material 
dealers throughout the North Central re- 
gion, where Government loans are made 
for the purpose of sealing corn, must act 
quickly if they are to render a needed 
service to the farmer in the matter of 
added and proper crib construction. 
Within sixty days, farmers with this 
year’s apparent bumper crop, will be in 
dire stress for storage space. The dealer 
must offer plans for a crib to be erected, 
if possible, by the farmer himself and at 
the lowest possible cost. 

By keeping the title to the corn, the 
farmer has the advantage of holding it 
for a price raise, for feeding in case of a 
short crop, and, with possibly half of the 
cost of new cribs paid for by the Gov- 
ernment allowance of seven cents per 
bushel, for 1939 sealing, he will also have 
the additional storage space for the fu- 
ture. Contrary to common opinion, the 
1938 sealed corn carried over is a small 
percentage of the total crop, in fact only 
7 percent. Normal carry-over for other 
crops is not held excessive at 20 per- 
cent. It is predicted that sealed corn 
from the 1939 crop, plus that which will 
be re-sealed from 1938, will not run over 
450 million bushels, a figure which is not 
considered excessive. Inasmuch as 90 
percent of all corn is used to feed stock, 
it is logical to keep it on the farm. 

In the North Central region, including 
the States of Illinois, Indiana, Iowa, 
Michigan, Minnesota, Missouri, Nebras- 
ka, Ohio, South Dakota, Wisconsin and 
Kansas, a total of 257,127,595 bushels 
was sealed under Government loans dur- 
ing 1938, at 57 cents per bushel, for a 
total of $146,562,729.15. Twenty-nine 
million bushels of the 1938 sealed corn 
was resealed from 1937 on which the 
farmer received a loan of 50 cents per 
bushel. Farmers were allowed six cents 
during that year for repairing cribs or 
adding additional storage space. All 1937 
corn, which is to be continued on a sealed 
basis, must be shelled. 

The farmer holding the title to his corn 
has the privilege to sell it if the price 
rises to a point where profit can be made 
over the Government loan, or in the case 
of a dry year, he has it available to feed 
stock at no extra cost. The Government 
loan may be paid off at any time, plus the 
4 percent accrued interest from the time 
the loan became effective, It is reported 
that losses on sealed corn have been few 
and far between, negligible in amount. 

If the farmer’s sealed corn is damaged 
and he is unable to pay the loan, the Gov- 
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ernment takes the corn and sells it at the 
best possible price. Any deficit must be 
made up by the farmer, and if he is un- 
able to pay it is deducted from future 
Government agricultural payments. 

In order that dealers located in vari- 
ous North Central States will have an 
idea of the proportion of corn already 
under seal from 1938, to which the sealed 
corn from a bumper crop of this year 
will have to be added Sept. 1, the fol- 
lowing approximate sealed corn figures 
(in bushels) are listed: Illinois, 57 mil- 
lion; Indiana, more than 5 million; Iowa, 
more than 113 million; Michigan, 12 
thousand; Minnesota, more than 16 mil- 
lion; Missouri, 6 million; Nebraska, 18 
million; Ohio, more than 1 million; 
South Dakota, more than 4 million; Wis- 
consin, 87 thousand. 

It is entirely possible that dealers, with 
experience in furnishing the requirements 
for corn cribs, will be able to suggest an 
inexpensive type of crib which can be 
built by the farmer and will meet Gov- 
ernment requirements as to rigidity and 
protection against moisture and rats. It 
would be well for all dealers to secure 
immediately the booklet “Corn Storage 
in Ever-Normal Granary,” which may 
be obtained from the Agricultural Ad- 
justment Administration, United States 
Department of Agriculture, Washington, 
D. C. Included in the booklet are excel- 
lent types of cribs, ranging in capacity 
from 700 bushels of ear corn to 3200 
bushels of ear corn and 2 thousand bush- 
els of shell corn. Blueprints and bill of 
materials for any of the cribs may be had 
from the Department of Agriculture at 
25 cents each. 

The dealer can also accommodate the 
farmer by helping him to become thor- 
oughly conversant with the methods of 
securing a FHA loan to build or improve 
corn cribs. Loans are insured up to $2500 
for this amount. The loan may be paid 
back monthly, or in annual or semi-an- 
nual installments at seasons of the year 
when the corn is marketed, or when the 
Government loan for sealing is obtained. 
Up to five years is allowed for repayment 
of this type of loan. Interest and all 
charges do not exceed equivalent of a $5 
discount per $100 original face value of 
one year monthly payment note. 

The progressive dealer who places him- 
self in a position to serve his farmer cus- 
tomers will not only develop immediate 
lumber .sales but will be helping the 
farmer to maintain his standing as a 
steady customer 
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THE EASY ROAD TO HOME 
OWNERSHIP IS CREATIVE 
PACKAGE SELLING 


As new as tomorrow’s sunrise is the cre- 
ative selling of housing packages, and it 
will result in the development of the 
greatest industry of the next third of a 
century. Housing embraces more than 
dwellings, for it consists of 600 packages 
—including barns, garages, business 
structures etc.—60 of which sell for $100 
or more, and only 30 of which sell for 
more than an automobile. Yet too few 
people in the building industry know 
what even the “big 60” packages are. Of 
this developing great industry, the build- 
ing and loan associations are a part, in 
that they have an objective common to 
every factor in it, the making easy the 
road to home ownership for people of 
limited incomes; though they have also 
another objective, the provision of a safe 
repository for savings and the paying of 
a fair return on them. 


600 TYPES OF PACKAGE 
TO SELL, BUT LITTLE 
ORGANIZED SELLING 


Small construction is what occupies the 
home building and improvement industry, 
and it embraces 600 types of contract jobs 
ranging from $10 to $20,000, which in 
prosperous years account for 50 percent 
of the total expenditure on building. This 
industry consists of 88 types of manufac- 
turers operating hundreds to thousands of 
units, scores of types of distributors, and 
61 types of building trades—but is rife 
with internal rivalries and jealousies as 
these factors anxiously try to chisel a 
profit out of each other. As it has no 
integrating organization, the consumer 
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ARTHUR A. HOOD, Manager of the Housing Guild Division 


of the Johns- Manville Sales Corporation, in addressing the 
Southwest Building & Loan School for Executives, held at the 
University of Arkansas, explained to the leaders in these 


institutions how 





has been under the almost intolerable 
necessity of going to at least two score 
places for complete building service. 


NEEDS OF A NEW DAY 
SUPPLIED BY INTEGRATED 
CONSUMER SERVICE 


A study of the industry’s situation, to 
which it was spurred by the urge to sur- 
vive, led the Johns-Manville Co. to these 
conclusions: That primarily the building 
industry is local; that it badly needed lo- 
cal integration; that the public wants a 
finished package; that to prosper the in- 
dustry would have to set up to adequately 
sell and service the consumer; that this 
service would involve merchandising 
through one central headquarters; and 
that only creative selling of packaged 
housing would bring idle money together 
with idle production capacity. The effec- 
tive retail establishments in the industry 
saw the need for such integration and 
merchandising ; and to supply them the 
Johns-Manville Co. organized a National 
Housing Guild Plan, backed by national 
advertising, to provide a one-stop pack- 
aged service to the consumer, offered 
through a new type of retail merchant 
who conducted a modern department 
store of building whose set-up included: 


THE ESSENTIALS OF 
ORGANIZATION FOR ONE- 
STOP CONSUMER SERVICE 


1. Financial responsibility. 


2. Ample warehouses, offices, display 
rooms, and physical equipment, to 
store, show and deliver the products 
of the industry. 

3. Eventual centralization in one inven- 
tory of all the materials going into 
construction. 

4. Complete materials, sales and serv- 

ice to industry and industrials. 

Complete package service (600 

items) to consumers. 


ty 


a 


9. 


10. 


11. 


12. 


13. 


Retail Building Material Dealers 
and Building & Loan May Co- 
operate to Their Mutual Profit 


Management and sales management 
trained in scientific marketing. 


An amples sales organization operat- 
ing on an incentive basis. 


An aggressive advertising and pro- 
motion program to educate local 
consumers, 


Installment payment merchandising 
not only on new homes, but on all of 
the other big sixty “packages.” 


Selling from full-sized models (in- 
ventory homes) priced to include fi- 
nancing costs, which actually dem- 
onstrate the plus-values in today’s 
homes. 

(As a matter of fact, today’s homes 
are 25 percent lower in cost and 40 
percent better in beauty and effi- 
ciency than homes were when home 
construction was at its peak.) 


Headquarters for completely inte- 
grated service organization, (of all 
local factors necessary to serve the 
consumer completely as an industry ) 
called a Housing Guild, with a mem- 
bership made up of architects, real- 
tors, contractors and installment fi- 
nancing agencies. (Centralization of 
sales, service and financing is a basic 
requirement for maximum economy 
and efficiency. ) 


A policy of improving the co-ordina- 
tion of all factors and functions in- 
volved and of curbing existing indus- 
try wastes. (For example, a retailer 
might contract building labor on an 
annual basis at higher gross income 
than present inefficient hour rates 
(with 7%. of unemployed time) and 
keep such labor busy partially fabri- 
cating building packages in the head- 
quarters plant when not occupied 
constructing jobs in the field.) 


Identifying the system, the service, 
the integrated organization, and the 
packages under a_ trade-mark. 
(Guildway Structures and Structu- 
ral Improvements. ) 
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PERSONAL, CREATIVE 
SELLING CAN QUINTUPLE 
BUILDING SALES 


Of personal, creative selling nothing can 
take the place; it is absolutely essential 
to the home building industry; but the 
salesman of packaged building must be 
equipped for his job by: 


1) being given leads so that he will be 
cordially welcomed by a prospect; 2) 
given detailed information as to what the 
individual needs, wants and can afford; 
3) provided with sales headquarters in 
which he can show the prospect how mer- 
chandise will look when installed in a 
home; 4) provided also with a portfolio 
of beautiful and effective pictures to show 
the consumer such installations; 5) have 
complete, ready information on FHA fi- 
nancing; 6) have technical ability to pre- 
sent a complete estimate; and 7) use a 
sales approach that will win the custo- 
mer’s interest and satisfy him as to the 
desirability of the merchandise. To put 
forth a sustained, systematic selling ef- 
fort on these lines, there must be organ- 
ized an industry personnel that will de- 
vote all its time to efficient selling. 
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B&L HAS CO-OPERATIVE 
PART TO PLAY FOR OWN 
AND INDUSTRY'S WELFARE 


In a home planning and improvement in- 
dustry, mobilized to present a complete 
package on attractive terms, the savings 
and loan institutions should take an im- 
portant place. They can specially bene- 
fit by co-operation with the other ele- 
ments in this industry. Building and 
loan institutions should organize to wrap 
their money up with the consumer service 
package, by means of co-operation with 
Guild retailers, thus securing the aid of 
the entire, integrated local building in- 
dustry in selling their loan funds profit- 
ably, and you officials can bring about 
such a relation in any of three ways: 

TIE IN by finding a retailer who is a 
merchant of new construction packages 
in your market, and work out a plan for 
close co-operation with him in exploring 
every avenue of opportunity for develop- 
ing better consumer service and greater 
sales, to your mutual profit. See how the 
members of the local building industry 
can help you sell your money profitably ; 
make it easier for both public and build- 
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ing industry to do business with you; ex- 
tend your services to cover the complete 
building industry—including home im- 
provement, farm construction etc.; in 
your office show pictures of custom-built 
homes ; arrange to have every client who 
needs a building package other than a 
home, supplied by a merchant providing 
such packages, possibly with a commis- 
sion to you; visualize profitable opportu- 
nities for improvements on vacant lots; 
seek to encourage improvements on all 
property in the community; regard every 
renting family as an opportunity for you 
to obtain a new savings depositor or a 
potential user of your loanable funds. 


MOVE IN with some hesitant local 
retailer, first interesting him in the oppor- 
tunities for merchandising construction 
packages, and joining forces with him in 
developing a plan for tapping the rich 
consumer market for them. Remember 
that while there may be too many lum- 
ber “yards,” nowhere are there enough 
effective retailers selling building pack- 
ages to the consumer. 


TAKE OVER by buying into an un- 
progressive retail organization, that needs 
new capital and new blood and brains, 
and rationalize its merchandising. 





Paneling, Furniture of Western Pine Display Their Beauty at New York Fair 
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RETAILERS’ ROUND TABLE 

















How Hobbies That Amuse May Help Business 


[By Ellen Newman] 


A hobby may frequently be turned into 
an asset, or adjunct, to the job that earns 
a living. Lumber dealers may just as 
well profit by the special talent developed 
through the pursuit of hobbies by their 
employees. Perhaps there is a camera 
enthusiast on the payroll. Let’s remind 
him that homes, particularly if they have 
been built from material furnished by our 
yard, make good subjects for pictures. 
Remodeling jobs, taken before and after 
the work was done; views of the yard, 
showing how lumber and other stock is 
kept ; displays; the delivery truck, loaded 
and headed for the job; all these make 
excellent subjects for pictures, to be dis- 
played on your office walls, or used in 
whatever other ways may suggest them- 
selves. 

Some member of the crew may be an 
amateur draftsman, who needs only slight 
encouragement to turn that talent into a 
hobby that may give him a lot of pleasure, 
and react to the benefit of the concern. 


Why not suggest that your draftsman and 
your photographer work together to make 
a group of pictures and floor plans show- 
ing exactly how homes in the vicinity 
were, or may be, remodeled ? 


Collectors are hobbyists of the first rank 
—and often have the worst manners. Let 
a collector of antique furniture discover 
that your grandmother bequeathed you a 
what-not and he will descend upon you 
and look under the beds and behind the 
woodshed door until he has unearthed 
every piece of period furniture on the 
premises. People who collect pitchers or 
buttons or match boxes are just as bad. 
And let two collectors get together and 
they will talk endlessly of their search 
for anything from shoe laces, butterflies 
and ants, to the bones of dinosaurs. 

Why not start a collection of woods? 
Like fingerprints no two samples of wood, 
even when cut from the same tree, have 
the same grain markings. Selected for 
beauty, polished to bring out individuality. 
mounted and labeled, a collection of wood 





a roadside stand, in sections. 





Timely Tip for Deaters 


In a recent issue, reference was made to the fact that the Producers Lum- 
ber Co. at McPherson, Kan., rents space,in its yard to a local carpenter 
for a workshop. Enlarging upon that theme, we now present another 
photograph, taken in same yard, showing a local carpenter constructing 





When completed the sections were to be 
hauled to the desired location and set up for the customer. 
manager stated that this sort of co-operation with local carpenters had 
worked out very satisfactorily for all concerned. 


The local 








blocks would be just as beautiful as a 
cupboard full of old glass or a group of 
belt buckles, and much more interesting 
and instructive. 

One lumberman of my acquaintance 
spent many hours every year journeying 
over his trade territory. Never a week 
went by but he spent one or more after- 
noons driving to the homes of prospective 
customers, where he did his level best to 
sell something that was needed. And 
many an evening, after closing hours he 
and his wife would take a picnic lunch 
and motor down the country roads, look- 
ing at the houses and barns, stopping 
occasionally to visit with some friend. In- 
variably they stopped and got acquainted 
with newcomers. Small wonder that 
everybody knew him, and called him by 
his first name. It was his delight to 
write letters something like this: 


“Dear Bill: Driving past your farm 
last night, I saw one of your good cows 
out in the road. That cow is worth a 
lot of fencing to you. Better come in 
and let me sell you some.” 

Or: “Dear John: Driving past your 
place the other day I couldn’t help no- 
ticing how your barn looms up since we 
got the paint on it. Now you need a 
new chicken house. Let’s plan to build 
that this fall.” 

He would have laughed if he had been 
told that his driving was a hobby. “It’s 
all a part of my job,” he used to say. 
“Tf I’m going to sell building materials 
in this territory I’ve got to know the 
people in it, and I’ve got to give them a 
chance to know me. I’m working at my 
business when I’m driving over the coun- 
try.” 
Well, blessed is the man who can make 
his business, or something closely con- 
nected with it, his hobby. We can not 
select a hobby for any individual. If we 
attempted to do so the hobby would 
actually be ours, not his. But it is en- 
tirely within good judgment to help any 
young person with whom we come in con- 
tact understand that the closer he keeps 
his interests to his job, the more successful 
he is likely to be in his chosen business. 

To be a baseball star you’ve got to eat, 
drink and sleep baseball. The big league 
career of every lumberman should be sell- 
ing building materials. If we would be 
stars in our chosen field, we must love 
the job, and in some way relate all of our 
interests to the main issue. 
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Roadside Tables Create Desire, 
Retailer Satisfies It 


At one end of the modernistic building 
which contains the offices and display 
rooms of the Fingerle Lumber Co. in Ann 
Arbor, Mich., is a pleasant grouping of 
lawn and garden furniture which looks so 
inviting that even apartment dwellers leng 
to buy some pieces. “We have sold about 
$1,500 worth of this line of goods this 
spring and summer,” commented Earl 
Fingerle. “It made a terrific hit at the 





American fiumberman 


requiring less labor to install, have re- 
placed old stand-bys. Therefore, when 
home values are being compared, too 
much emphasis should not be placed on 
the comparative wages of the carpenter 
of today with the carpenter of ten years 
ago, or the cost of a window pane. 

“There are plus features in the modern 
home today that were not to be had when 
houses were built ten years ago. They 
add hundreds of dollars in value, and yet 
they are standard features. 


“When building a home, one should 


People are attracted these summer days by the lawn and garden furniture displayed 


outside by the Fingerle Lumber Co. 


Roadside table and bench sets, such as that shown 


at right, are scattered along Michigan highways, and help sell the Fingerle stock 


building material exposition which we 
staged here at the yard a few weeks ago, 
and we sold a great many of the items at 
that time.” 

The dealer said that a large measure 
of the success in selling the cedar tables 
with attached benches was due to some- 
what similar ones placed along all Michi- 
gan roadsides for the convenience of tour- 
ists and picknickers. These tables 
have made a big hit with the public, and 
many people in the Fingerle trade terri- 
tory have purchased them for their own 
back yards. They are strongly made, and 
will last indefinitely. 





"Unit Sales" Dealer Stresses 
Good Lumber 


The Advance Lumber & Supply Co. of 
Fremont, Ohio, is engaging in an active 
campaign to inform the public of the 
value of building with sound lumber of 
correct moisture content. The company 
offers a building, planning and architec- 
tural service. The service continues 
through the drawing up of plans and fur- 
nishing estimates, and does not end until 
the home is ready for occupancy. If a 
customer has a builder of his own prefer- 
ence, the company works willingly with 
him. Executives of the company handle 
all financing arrangements on FHA 
terms. 

Following is a recent announcement 
made by the company in a Fremont news- 
paper : 

“While it is true that some material 
prices are above the 1928 level, other ma- 
terials of lower cost and higher quality, 


make sure that strength and stability is 
built into the frame. The frame of a 
house is its body. Unless the frame is 
built correctly of quality lumber, it can 
seriously impair the entire structure and 
interfere with the enjoyment of other 
carefully thought-out features of arrange- 
ment, finish and appearance.” 





Illinois Dealers Show Materials 
In Actual Use 


Believing that modernization should 
start “at home,” two Illinois retail lum- 
ber firms recently made a number of im- 
provements. The Galloway-Gehle Lum- 
ber Co., at Gillespie, has made a number 
of changes in its office and display de- 
partment, including wall cases for cabi- 
net hardware and a new plywood ceiling. 
Ed Gehle of the company reports that, 
since the new ceiling was put on, he has 
sold plywood for a_ half-dozen large 
porches, the result of showing the ply- 
wood in actual use. 

At Morrison, IIl., the office of the A. 


New shed of J. J. Rees Lumber & Fuel Co., Waukesha, Wis. 
under construction, to be hauled upon completion, to its permanent site 
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W. Badger Lumber Co. has been en- 
larged by the removal of a partition, and 
the ceiling and side walls have been fin- 
ished with wallboard. The counter top of 
the sales room has been covered with tile- 
board, and Venetian blinds give the of- 
fice further attractiveness. The side line 
of Art Badger of the company is raising 
potatoes, and he has acres and acres of 
spuds growing this year. 





Opens Demonstration Home 


The Van Petten Lumber Co., of Walla 
Walla, Wash., is now displaying a mod- 
ern demonstration home at 1034 Univer- 
sity Way, in that city. The house has 
four rooms, bath, and fuel basement. Its 
design and construction is strictly up to 
the minute. The house is from a plan by 
Curtis Chambers. 





In Dealer's Yard, Carpenters 
Build Garage for Distant Site 


J. J. Rees, owner and manager of the 
J. J. Rees Lumber & Fuel Co., Wauke- 
sha, Wis., utilized to good advantage his 
thirty years of retail lumber experience, 
in the planning of a new lumber shed, 
recently finished. The 85x160 foot build- 
ing is his answer to numerous problems 
that had inconvenienced him in one way 
or another. 

Mr. Rees solved the problem of find- 
ing a place for the smaller articles of 
stock that moved slowly, and were often 
kicked around, detracting from the gen- 
eral appearance of the ground floor, and 
gathering dust. He did this by building 
a third tier floor, within reach of the sec- 
ond floor runway. To avoid having to 
climb two flights of stairs, and wasting 
time when picking orders from both sides 
of the shed, an elevated board walk was 
constructed in the middle of the shed. 

On the day the AMERICAN LUMBER- 
MAN representative was there, three car- 
penters were building a garage in the 
yard, later to be transported by, truck to 
a site where the carpenters had a con- 
tract to build a home, though construc- 
tion of the house had not yet started. Mr. 
Rees, however, let them build the garage 
at the yard so they would have something 
to do. 

Thus he gets their full cooperation in 
other ways, and is always able to bank 





Note, at right, garage 
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on them in an emergency. Consid- 
ering the fact that he is working largely 
with union men in a strong union town, 
this is not so usual. Twice a year Mr. 
Rees gives a banquet for all his em- 
ployees, and the carpenters who work 
with him—about forty in all. 








Old House "Youthified" by 
Dealer's Re-Siding Job 


WILLIAMSPorRT, Pa., July 24.—On one 
of the older streets of this historic city 
there stood a house of many years whose 
owners decided to improve with a new 
exterior. After making up their minds to 
modernize the residence, they called on 
the Lundy Lumber Co. for suggestions. 

The construction department of the firm 
sold the customer an asbestos siding job, 
which was financed under convenient 
Federal Housing Administration terms of 
$18.35 a month. The accompanying pic- 
tures give an idea of how much the old 
dwelling was benefited by the new siding. 

“We are putting all our efforts behind 
this unit selling as we believe it is the only 
way to keep out of a very competitive 
building material market,” John W. 
Lundy told the AMERICAN LUMBERMAN. 
“It has proved no harder to sell the com- 
plete job at a fair profit than to sell just 
the materials at a low unit price.” 





The front of the house before it was re- 

sided is shown at the top, while the lower 

picture was taken after the modernization 
work was finished 
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Pound for Pound, You Can't 


Beat a Home 


“Pound for pound, there is no invest- 
ment available to most families that is 
equal in returns or permanency to that 
found in a new home,” according to For- 
rest L. Steinman of Steinman Bros. Lum- 
ber Co., commenting on an analysis just 
completed by the Ohio Association of Re- 
tail Lumber Dealers. “For example,” 
said Mr. Steinman, “a new automobile 
sedan in the low price class costs $850 
delivered. Its weight is 3,000 pounds, so 
the new car costs 28% cents per pound.” 
Similarly, he pointed out, the average 
1939 model household electric refrigera- 
tor weighs 400 pounds and costs $241.50, 
or slightly more than 60 cents per pound. 
A suit of men’s clothes costs about $6.25 
per pound for its four pounds. The typi- 
cal 1939 six-room home costing $4,560 
weighs approximately 52 tons. On a per 
pound basis, the home, with an average 
life of 7O years, costs 424 cents per 
pound. 

“Even if we forget for the moment the 
beauty, enduring utility, and the fact that 
it may be worth more 20 years from now 
than it is today, a new home actually sells 
for less per pound than such homely items 
as sugar or apples or bread,” Mr. Stein- 
man affirmed. “And when you remem- 
ber,” he added, “that its foundation is 
permanent, its frame of lumber has been 
generations in the making and will endure 
for many generations, and its other parts 
are produced to withstand the ravages of 
time, weather and hard usage, its low sell- 
ing cost is still more impressive. More- 
over, this low cost is achieved despite the 
fact that the labor and experience of some 
of the most skillful workers in the com- 
munity are required to assemble this ma- 
terial into shape and usefulness.” 

The survey made by the Ohio Associa- 
tion of Retail Lumber Dealers revealed 
that a typical six-room house weighs as 
follows : 


Weight 
Material (Ibs. ) 
Rough lumber, sheathing, fram- 
ie on a anne Gael pa ee 25,360 
Interior Trim, Doors, Sash, 
RRR Seer ee 5,440 
Roofing, and _ exterior Sheet 
Metal, Shingles, flashing, 
NN TE, 6d ver cue ¥e) 500 2,080 
Miscellaneous iron, column, ete. 160 
Masonry, Foundation, basement 
a, eee ee 40,000 
0 OE errr 880 
Electric Fixtures ........ + a 120 
Heating Plant, Furnace, Risers, 
a 440 
eS 8, ee rrr 16,800 
EE Je4 aids Uae eee Pee «oes 120 
Concrete driveways and walks... 8,800 
Miscellaneous, Porch Floor, drain 
gg Se ate Sree ny ae 3,200 
EE otaden titan tideun ee 103,400 


“The values obtainable by the 1939 
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builder,” suggested Mr. Steinman, “prob- 
ably account for the fact that the volume 
of construction this year throughout Ohio 
is virtually certain to establish a ten-year 
record.” 


Vacation Cabin Sales Aid Pro- 


vided in New Booklet 
Wasuincton, D. C., July 24—A 
booklet on vacation building just issued 
by the National Lumber Manufacturers’ 
Association shows, advantageously, log 
cabin siding in actual use. It is believed, 
since it is always vacation time some- 





VACATION CABINS 


Ruilt with LOG CABIN SIDING 





where in the United States, that progres- 
sive lumber dealers, alert to developing 
new sales opportunities, will welcome this 
uptodate study of rustic construction. 

Photographs and sketches show in- 
terior as well as exterior uses of the sid- 
ing. The plans offered cover a complete 
range of bunk houses, cabins, cottages 
and small houses for suburban commu- 
nity living. Several photographs show 
log cabin siding in country clubhouses 
and summer hotels. The front cover page, 
a woodland scene, sets the keynote of the 
booklet. The back cover has been sup- 
plied by the Western Pine Association, 
and gives detailed information about the 
use of this kind of siding. 





Dealer-Designed Home Gains 


Due Recognition 


CHILLICOTHE, Onto, July 24.—A 
home designed by Glenn Lucas, sales 
manager for the Chillicothe Lumber Co., 
here, was open for public inspection daily 
during the first part of July. The L. W. 
Coey home, at 545 Laurel St., is one of 
the Johns-Manville “triple insulation” 
types and was recently featured in a na- 
tional consumer publication. The house, 
containing five rooms and bath, has side- 
walls and ceiling insulation of three and 
one-half inches of rock wool; the walls 
are plaster on metal lath, and the roof 
and siding of asbestos cement construc- 
tion. The home was completely furnished 
by a Chillicothe store. 
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Dealer's “Shed Picnic” Fosters 
Friendly Contacts 


[Continued from Front Page] 

The annual barbecue picnic given by 
the Oldham & Sumner Lumber Co., of 
Dallas, Tex., is a stag affair, held in the 
company’s yard, and attended by custom- 
ers and their friends. It brings together 
a group of builders, architects, loan and 
title men, and others associated with 
building and the use of lumber, even in- 
cluding the county tax assessor. Atten- 
dance this year was the largest in the 
three years the gathering has been con- 
ducted, passing 150. 

Arrangements for the affair are simple: 
Mailing of invitations, providing of the 
required food and beverages, cigars and 
cigarettes, and employment of a group 
of entertainers. To each person sent an 
invitation the privilege is extended of 
bringing as many friends as he wishes. 

The food consists of prime ribs of beef 
and pork spare ribs, prepared in one of 
the best shops in Dallas; bread in several 
varieties, potato chips, pickles, relishes, 
olives, cheeses, hard boiled eggs; beer for 
those who prefer it, and soft drinks for 
the others. 

The program arranged by the company 
lacks all formality. A stage is erected 
immediately in front of the array of im- 
provised benches, upon which a public 
address microphone is mounted. The 


loud-speaker of this system is placed a 
distance of 100 feet ahead, thus accom- 
plishing the “toning down” of the sound 
as well as making it more inclusive of the 
yard area. 

Starting at 6:30 p. m., the first two 








Harry Kynett, sales manager, who calls 
upon representative men from the several 
businesses and professions represented, 
inviting the telling of stories. This story 
telling period is one of the most popular 
features of the gathering. Every bench 
in the yard was occupied throughout the 
period. 

In the course of the program, W. D. 
Oldham, head of the company, and one 
of the younger lumbermen of Dallas, set 
forth the purpose of the gathering thus: 
“We seek only to make apparent in this 
manner our gratitude to you men for the 
support you have given us. Whether you 
are customers of ours or not your 
presence here is evidence to us that you 
enjoy coming here and meeting with us 
and with the other men in your various 
businesses. It does all of us good to get 
together in this fashion, we believe.” 

Ray Montgomery, representing the 
Southern Pine Association, told of prog- 
ress made in standardizing of material 
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requirements in building operations. 

The story hour was followed by a pro- 
gram of music. A male trio (guitar, ac- 
cordian and bass viol) played and sang 
favorites of by-gone years, in which the 
guests were urged to join. 

The program concluded with a moving 
picture, furnished by the DuPont com- 
pany, showing the manufacture of paint. 

The Oldham & Sumner company’s 
smartly uniformed truck drivers were 
busy,on the job, looking after the guests. 

This yearly gathering, Mr. Oldham 
says, “took from the start. When we 
held the first one, we had no definite idea 
of making it an annual affair. It just 
seemed like a good opportunity to get 
these men together with us. The next 
year we began to get inquiries as to when 
it would be held. Our guests apparently 
had enjoyed it so much that they were 
anxious for repetition. The same was 
true this year. It has proven to be one 
engagement we can not forget—because 
our guests won’t let us.” 





LUMBER PRODUCTION in Washington and Ore- 
gon during 1938 totaled 7,139,639,000 board feet, 
according to Pacific Northwest Forest and 
Range Experiment Station survey. This is a 
decrease of about 21.23 percent from the 1937 
production. 


Tractor and Trailer Hook-up 
Saves Labor in Yard 


On a recent visit to New Orleans, a 
traveling representative of the AMERICAN 
LUMBERMAN Called on a number of deal- 
ers, including A. Menendez & Co. It 
happened that Mr. Menendez was away 


saved a lot of time, as the trailer can be 
loaded, and then when the tractor comes 
in it is hooked to the trailer and the load 
is ready to start. G.M.C. tractors are 


used in this yard. An accompanying pic- 





At left is a trailer loaded ready to go out and at right is tractor hooked to another trailer—both "shots" taken in yard of A. Menendez 


hours of the gathering are occupied with 
the “feed,” of which the guests eat as 
much and as often as they choose. This is 
followed by what might be termed a “story 
hour.” Presiding over the gathering is 


& Co., New Orleans 


that day, but General Manager B. 
Oramous courteously showed us over the 
company’s spacious plant. Calling atten- 
tion to a Fruehauf trailer standing in one 
of the alleys, Mr. Oramous said that it 


ture shows Mr. Oramous standing be- 
sides the loaded trailer, and another 
shows the tractor hitched to another 
trailer that has just returned from mak- 
ing a delivery. 











Traveling through South Carolina and 
Georgia a few weeks ago, the editor of 
this department heard* many references 
to the Piedmont, particularly the Pied- 


mont district of Georgia. Every time 
mention was made of this district, it was 
couched in terms indicating that the 
speaker assumed that everyone was fam- 
iliar with what was meant. It is probably 
true that anyone claiming a reasonable 
knowledge of North American geography 
should know exactly what and where the 
Piedmont is, but we confess with some 
embarrassment that until we arrived at 
Monroe, Ga., the knowing looks we gave 
the learned gentlemen who talked of the 
Piedmont were backed by nothing but a 
magnificent bluff. To us the Piedmont 
was only a term somewhat vaguely asso- 
ciated with Italy. As editors are wont to 
do in predicaments similiar to this one, 
we were constantly on the lookout for an 
opportunity to force someone into an ex- 
planation, without actually asking for one 
and thus confessing our abyssmal ignor- 
ance on the subject. 


PIEDMONT IS REGION OF 
LUSH FERTILITY 


In Monroe we stopped at the Nunnally 
Lumber Co., founded by J. R. Nunnally, 
and among other things got an answer to 
our Piedmont problem. In Georgia the 
Piedmont lies roughly in the shape of a 
large parallelogram in the east central 
part of the State, the western point being 
just outside of Atlanta. Generally it is 
an area lying between the Atlantic coastal 
plain and the Appalachian Mountains. 
The soil is rock reduced to a plain in a 
period of erosion—a point which perhaps 
nobody but a few geologists has any in- 
terest in, but which is a proper part of 
this display of editorial erudition and re- 
search. Of equal irrelevance, perhaps, is 
the fact that when the coastal plain was 
formed by a lifting of the land, this Pied- 








ber Co., Monroe, Ga. 


Office and display room of Nunnally Lum- 





DeWalt saw recently 
purchased by Nun- 
nally company — to 
replace a seven-year- 
old one destroyed by 
fire, is called" mighty 
handy tool in the 
yard” 





mont section kept right on rising until it 
gained the eminence of a plateau. At 
present it is cut by many streams having 
rapids or falls at the eastern limit, and 
all, with their tributaries, having cut deep 
valleys in the whole section. We know 
now that the Piedmont lies partly at least 
in South Carolina and Georgia, and we 
believe that it extends into North Caro- 
lina and Virginia. 

Of genuine importance is the lush fer- 
tility and equable climate of the Piedmont, 
resulting in productive farms and busy 
marketing centers, and, of course, prog- 
ressive lumber yards to serve its building 
needs. Such a yard is that of the 
Nunnally Lumber Co., at Monroe. 


TRACTOR IS CHANGING 
COTTON ECONOMICS 

“The principal crops here in Walter 
County,” said Mr. Nunnally, “are cotton, 
corn, wheat and tobacco. We are just be- 
ginning to go in for livestock and hog 
raising. There is every reason for doing 
so with the long, open grazing season we 
have, and the opportunity for raising all 
the feed we need. Farmers are raising 
all their own feed now, and this year we 
are planting much greater acreage of oats 
than ever before. I have a farm near 
here on which I raised 4,000 bushels of 
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REALM of the 
RETAILER 


corn last year. To store it I built a rat- 
proof, modern granary, and the corn is 
there in first-class shape ready to sell 
when the demand arises.” 

Increasing crop diversification is appa- 
rent in many parts of the South, and this 
section of Georgia is no exception. In 
some sections, tractor farming of cotton 
acreage is beginning. Very little tractor 
farming is apparent as yet in Walter 
County. Most cotton is still raised on 
a share basis. Generally, one family of 
share croppers takes from five to seven 
acres, and works the tract with one mule. 
It is the opinion of observers in the South 
that if tractor farming becomes the rule 
in the cotton districts, it will cut the num- 
ber of farm labor families on an average 
farm from fifteen down to two or four. 
The economic implications are, of course, 
pure speculation, but it is plain that when 
the tractors come, as many believe they 
inevitably will, there will be an excess of 
farm labor to be absorbed somehow. 

“The so-called plight of the farmers in 
many parts of the South,” said Mr. Nunn- 
ally, “is not as serious as some people 
claim. Farming here or anywhere else is 
like any other business. If you work, use 
your head, and stay on the job, you can 
make money. There are many farmers 
in this area who own their properties clear 
of encumbrance, owe nothing, and have 
money in the bank. They didn’t get it 
loafing around in town all day, though. 
They got it by staying home and work- 
ing their land.” 


YARD UNDERTOOK CONTRACTING 
TO PROTECT BUSINESS 


“The Nunnally Lumber Co., like many 
others in the Southeast, started purely as 
a retail lumber yard, branched out later 
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to embrace a complete line of building ma- 
terials, and finally went into the contract- 


at- 
is 


sell ing business. 

“We went into contracting,” said Mr. 
pa- Nunnally, “not because we wanted to, 
his but because we had to in order to protect 
In our business. We don’t necessarily like 
ton it, but there is no other way for us to 
‘tor protect our interests and our investment 
Iter except to contract all home construction 


on including materials and labor, directly 














of with the owner. We had so few reliable 
ven contractors that we found ourselves fre- 
ule. quently forced to make good when an 
uth irresponsible builder defaulted on a job. 
rule As long as anyway we had to take the 
um- responsibility in the end, we decided that 
age it would be much more satisfactory for 
our. the customer, and a necessary safeguard 
Irse, for ourselves, to control the whole build- 
‘hen ing operation from the start. Most of 
they the houses we build are based on stock 
s of 
-s in | Aluminum painted roof of Citizens Lumber 
toni Co., Greenville, a Son attracts attention 
ople of motorists and pedestrians on two main 
se is highways 
, use 
| can § plans, practically all of which have to be 
mers §— changed to suit the personal tastes of the 
clear customer. We have a working arrange- 
have — ment with an architect who makes the 
ret it — changes for a very reasonable fee. At 
nugh. § present we have a few houses going up, 
vork- — and there are a half-dozen in the plan- 

ning stage. Most of them run from 
S $3,500 to $5,000.” 

WOULDN'T BE WITHOUT 

_ — SMALL POWER SAW 

many 
ely as The office and display room of the com- 
Jater | pany is attractive and well painted. In 





the yard we noted a DeWalt saw mounted 
on a table at the side of a lumber shed. 
It looked quite new, and in answer to our 
inquiry about the satisfaction it was giv- 
ing, the yard foreman said, ‘There is 
nothing new about a DeWalt to us. We 
had one here for seven years—used it all 
the time—and this new one is here only 
because the old one was damaged when 
the shed caught fire a while back. It is 
a mighty handy tool to have around the 
yard, and we wouldn’t be without it.” 


ROOF OF GREENVILLE YARD 
ATTRACTS ATTENTION 


In Greenville, S. C., at the convergence 
of two important highways, is the Citizens 
Lumber Co. Commanding attention from 
pedestrians and automobile travelers from 



















































































IN THE PIEDMONT COUNTRY OF GEORGIA 
AND SOUTH CAROLINA 
Most Yards Do Package Selling--They Serve Mill-Town and 


Farm Trade --Tenant Houses Being Built, But Machine Is 
Cutting Down Labor Requirements in Cotton Raising 


points two blocks away on both the con- 
verging highways is the roof of its office 
and display room. An asphalt shingle 
roof, painted with aluminum paint, shim- 
mers in the sunlight, and throws into 
sharp relief the company name and the 
identification of the roofing. The roof was 
painted and lettered in darker tones by a 
high school boy, and the job would be a 
credit to most professional sign painters. 


NEW TENANT HOUSES USE 
MUCH NO. 2 LUMBER 


In the office, we found T. A. Roe, the 
manager. Mr Roe told us that he had 
never sold so much No. 2 common as he 
was moving this season. “There are,” 
he explained, “lots of $1,200 and $1,500 


tenant houses going up on the share 


h 












Shingie 
CITIZENS 


farms. Owners of farms around here, 
when they have a little cash on their 
hands, have a tendency to build a few new 
tenant houses, almost entirely with No. 2 
common, and I have sold more of that in 
the last six months than during any com- 
parable period in many years.” 

The principal crops of the vicinity are 
cotton and corn, and on all sides, partic- 
ularly in the lowlands, one finds wild 
onions growing in profusion. Building is 
fairly active, outside of the large number 
of small tenant houses, and new homes in 
town are being financed without benefit of 
FHA insurance. Local building and loan 
associations grant liberal terms, and re- 
quire no Government insurance. 


ANDERSON DEALER SUPPLIES LOW- 
COST HOUSING FOR MILL HANDS 


“Two hundred dollar lots and $1,500 
houses are the rule around here,” said 
I’, Kk. Prevost, of the Townsend Lumber 
Co., Anderson, S. C. “Some of the houses 
cost as little as $1,200 and some run as 
high as $2,000, but $1,500 is the average 
and all of them are being built for mill 
hands. Lumber companies are the con- 
tractors. The only contractors here are 
the lumber dealers. Back twenty-five or 
thirty years ago, a lot of cheap carpenter- 
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contractors took jobs here, and _ lost 
money. I had to hold the bag, so I went 
into the contracting business, and have 
stayed in ever since. The trouble with it 
is that we have now educated people to 
purchasing all their building needs on a 
contract basis, until about the only real 
retail business we have—that is, mate- 
rial delivered for someone else to install— 
is with the cotton mills. People never 
come in here for a price on shingles for 
re-roofing ; they always want a price in- 
stalled. We do every class of work from 
cement to roofing.” 


PLANS FOR OVER-$5,000 HOUSES 
ARE DRAWN BY ARCHITECT 


The question of house plans arose again, 
as it always does in any discussion deal- 
ing with package selling or any variation 
of it used by retail lumber dealers. At 
this yard, plan books are used for homes 
to cost up to $5,000. As is usually the 
case, the stock plans never suit the re- 
quirements exactly, and changes have to 
be made, in the lumber company office. 
For houses costing more than $5,000, one 
of three architects in town is commis- 
sioned to draw plans. This arrangement 


is deemed to be the most satisfactory for 
customer, architect and lumber yard. The 
architects are not interested in drawing 
plans for houses costing less than $5,000. 

“We carry a big stock of all kinds of 
building materials,’ said Mr. Prevost, 
“and we use all of it. We know that 
there will be a lot of small-house building 
here during the summer, because of the 
large number of plans and estimates we 
are making now. This business, added 
to the maintenance needs of 400 or 500 
houses owned by the cotton mills and 
which they keep up very well, will give 
us a satisfactory volume for the year. We 
used to have a big farm trade, but it has 
been ruined by the restrictions imposed 
by cotton planting control. Even with- 
out such trade, however, the system we 
operate keeps four estimators going at top 
speed in this office all the time.” 





FLOATS DEPICTING burned and unburned for- 
est areas showing results of fire protection 
were seen in the annual Tomato Festival 
parade at Crystal Springs, Miss., and Pickle 
Festival parade at Wiggins, Miss., this sum- 
mer. The floats were prepared by WPA 
workers on the Forest and Park Survey 
Project sponsored by the Mississippi State For- 
estry Commission. 
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NEWS FROM WASHINGTON 


CONGRESS TO PUT LABOR BOARD ON 
CARPET; IS ASKED FOR LARGER FUNDS 


Wasuincton, D. C., July 26—Those who 
have been following closely the effort to amend 
the Fair Labor Standards Act and the Na- 
tional Labor Relations Act, no longer expect 
affirmative action before the session finally ad- 
journs. Hearings are still in progress. The 
President has meanwhile requested Congress 
to pass a deficiency item of $1,500,000 for the 
Wage-and-Hour Division, in addition to the 
$3,000,000 appropriated for the fiscal year 1940. 
If granted, this money will be used chiefly to 
employ additional field inspectors in order that 
the work of the division may be expedited. 
At present, funds are available to hire only 
a very limited number of inspectors, which is 
embarrassing all around. The House has passed 
a bill providing for the appointment by the 
Speaker of a special committee of five members 
to thoroughly investigate the National Labor 
Relations Board and its administration of the 
Act. Administrator Andrews did not help the 
cause of the Fair Labor Standards Act when 
a few days ago he announced opposition to the 
exemption of white collar workers earning $200 
a month or more. He had originally recom- 
mended this exemption. 


LUMBER INDUSTRY MAKES GOOD 
SHOWING AT MONOPOLY QUIZ 


WasuHincton, D. C., July 26.—The lumber 
industry came off in very good shape in the 
investigation of the building industry by the 
Temporary National Economic Committee 
(monopoly). In fact, nobody picked on lumber 
in a way to be at all embarrassing. On the 
other hand, certain other building materials did 
not fare so well. Observers feel that the point 
most strongly emphasized was the matter of 
financing homes, and that various witnesses 
who appeared felt that if mortgage interest 
rates, for example, could be brought down to 
around 4 percent, this one development would 
do more toward promoting home ownership 
than anything else that could be done. As for 
prices of building materials, if the critics will 
examine the reports of the Bureau of Labor 
Statistics, say, for a 10 year period, they will 
find that they are uniformly down now com- 
pared with a decade ago. The difference may 
not be great, but the figures speak for them- 
selves. And the trend in the cost of the com- 
pleted house, speaking generally, is very def- 
initely downward, and that of the quality and 
workmanship as definitely upward. 


PLYWOOD CONSCIOUSNESS, CON- 
SUMPTION ARE GROWING 


WASHINGTON, D. C., July 24.—New and more 
extensive uses that are being found daily for 
Douglas fir plywood, together with a steadily 
growing demand in the domestic and foreign 
markets for the “engineered lumber,” combine 
to make the increase in plywood production in 
the United States one of the most important 
trends in the lumber industry today, according 
to the Forest Products Division, Department 
of Commerce. Its production commercially in 
the United States did not begin until 1905. 
Thirty-two years later, however, the plywood 
industry reached an all-time peak of production 
of 725,000,000 square feet and represented a $25,- 
000,000 investment. Payrolls last year totaled 
$7,500,000, and listed more than 5,000 employees. 

That the United States is becoming increas- 
ingly “plywood conscious” is known by the in- 
creased consumption in the domestic market, 
which absorbs about 90 percent of the total 
production. Stimulation of low-cost housing 
construction in the United States has reacted 
favorably on the plywood market. In 1937, 
$45,500,000 worth of plywood—about ten per- 


cent of the production—went into ready-cut and 
portable houses. While the export market for 
plywood is only ten percent of total production 
in the United States, this trade is important. 
More than forty foreign countries are importers 
of North Pacific plywood, and their consump- 
tion acts as a stabilizer of the home industry 
so that seasonal shutdowns are minimized. 


FSA AND INDIAN SERVICE ARE LOWER- 
ING COSTS OF THEIR HOUSING 


WasHincTton, D. C., July 25—The Farm 
Security Administration, in co-operation with 
the Corps of Engineers of the Army, has been 
prefabricating modest 5-room farm houses and 
putting them together at a cost of about $1,100 
—a far cry from some of the construction 
staged by the Resettlement Administration, its 
predecessor. Dr. Wilson Compton, secretary- 
manager of the National Lumber Manufac: 
turers Association, has strongly commended the 
FSA on this house project, which was made 
possible by several factors, among them a 
realistic conception of housing needs and omis- 
sion of costly utilities. 

The Indian Service likewise has gone in 
for low-cost housing for Indians in several 
sections, and seems to have done a pretty good 
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job of providing decent shelter for a modest 
cash outlay, with Indians doing a considerable 
part of the work.. These houses range from 
modest 2-room cottages for old couples to more 
pretentious houses where families are large. 


PRIMA FACIE CASE SHOWN FOR 
"SEASONAL" EXEMPTION IN NORTH 


WasuHincTon, D. C., July 25.—Administra- 
tor Elmer F. Andrews, of the Wage and Hour 
Division today made a determination that a 
prima facie case had been shown for the grant- 
ing of a limited exemption frum the hours pro- 
visions of the Fair Labor Standards Act for 
spring freshet driving of lumber in Michigan, 
Minnesota, and Wisconsin as a “seasonal” in- 
dustry. A fifteen-day period during which ob- 
jectors may be heard will elapse before a final 
determination is made by the Administrator. 
Administrator Andrews issued the preliminary 
determination on an application filed by the 
Timber Producers’ Association of Minnesota. 
The Administrator already held, after a public 
hearing on April 17 and 18, that spring freshet 
driving in Maine, New Hampshire, New York 
and Vermont was entitled to the “seasonal” 
exemption provided in Section 7(b) (3) of the 
Fair Labor Standards Act of 1938 and Part 
526 of the Regulations issued thereunder. The 
Administrator’s preliminary determination in 
the case of spring freshet driving in Michigan, 
Minnesota, and Wisconsin is published in to- 
day’s Federal Register. 


Hardwood Producer With Reputation 


Acquires Big 


Kettys, TEX., July 24.—Sixteen thousand 


acres of virgin hardwood timber, in the sec- 
tion of Louisiana centering around Ferriday, 
which comprises one of the choicest stands re- 
maining in the South, was acquired July 4 by 
the Angelina Hardwood Co., of Keltys, from 





Virgin Stand 


Logging of this fine tract will be started im- 
mediately by the Angelina Hardwood Co., 
which expects to maintain continuous opera- 
tions while woods conditions are favorable. 
Acquisition of this stand will, says Vice Presi- 
dent G. H. Henderson of the Angelina com- 


This is type of log that will be cut by Angelina Hardwood Co. at Ferriday, La. 


the Kellogg Lumber Co., of Monroe, La., which 
had purchased it in May this year from the 
Fisher Lumber Corp., a division of General 
Motors, when the latter corporation, because of 
changes in type of body construction, divested 
itself of all its timber holdings. The lumber 
stocks of the Kellogg company were not in- 
cluded in the transaction. 


pany, aid it in maintaining its reputation, earned 
through twenty years of service to domestic 
and foreign trade, for producing well seasoned 
and uniformly graded lumber; and he is con- 
fident that discriminating buyers will be glad 
to know of this acquisition of fine timber by 4 
company organized and equipped to manufac- 
ture it into high quality hardwood lumber. 
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Home Build 


Swedish Output of Prefabri- 
cated Houses Expands 


WASHINGTON, D. C., July 24.—Prefabricated 
houses are steadily increasing in popularity in 
Sweden, according to a report to the Depart- 
ment of Commerce from Assistant Trade Com- 
missioner F. A. M. Alfsen, Stockholm. Two 
large groups of sawmill enterprises, and sev- 
eral small independent producers, are engaged 
in manufacture of these units. A new mill, to 
be devoted exclusively to such production, sub- 
sidized by the Swedish Government, is now 
nearing completion. 

It is believed that 1938 output was in excess 
of 5,000 units. There are two main classes of 
prefabricated houses manufactured: The sum- 
mer cottage type of one story, made of wood, 
with single thickness walls, no joints and 
unraftered roofs, usually erected without solid 
foundations, and the fully timbered house, made 
in all types, including cottage, bungalow and 
villa for which cement or brick foundation is 
required. Sales of Swedish pre-fabricated 
houses have been made in the United Kingdom, 
Norway and South Africa. 





Nonograms Simplify Designing 
of Wood Homes 


MoNTREAL, QUE., July 22.—A series of use- 
ful charts for the design of timber beams has 
heen prepared by V. D. Lymaye, officer-in- 
charge of the timber testing section, Forest 
Research Institute, of Dehra Dun, India. Al- 
though the charts have been prepared for 
Indian woods, they are suitable for any type of 
timber the safe fibre stress, modulus of elas- 
ticity and safe horizontal shear stress of which 
are known. 

By using a straight edge only, the section of 
a beam to satisfy a given load distribution on 
simply supported ends is rapidly evaluated. The 
charts embrace a series of simple nomograms, 
and by taking into account the loading, span 
and safe fibre stress, Chart 1 yields a figure 
for the minimum section to satisfy a given 
factor of safety for pure bending only. 

An equally simple process on Chart II checks 
this for stiffness, and, if necessary, the depth 
of the beam is increased until the deflection 
is within the allowable limit. The (modified) 
section is then transferred to Chart III and 
a final check for resistance to shear applied. 

The final section arrived at is the least sec- 
tion that will satisfy the conditions of loading 
for an assumed factor of safety. 





June Far West Residential Per- 
mits 22 Percent Above 1938 


San Francisco, CAuir., July 22.—Far West- 
ern building activity in June continued to show 
a substantial lead over a year ago, but declined 
from the comparatively high showing made in 
May. The value of permits for all types of 
construction in fifty representative western 
cities amounted to $21,612,938 in June, up 27 
percent over the same month a year ago but 
10 percent below May, according to Bank of 
‘America business review. 

_In the second quarter of this year permits 
in the fifty cities had a value of $66,561,000, 
a gain of 24 percent over the corresponding 
quarter of 1938. The value of building permits 
in the second quarter of this year was 15 
Percent greater than during the first three 
months, which compares with a gain of 20 per- 
cent during this period in 1938. The cumula- 
tive value of permits in the fifty cities for the 
frst six months of this year was $124,968,146, 
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ing and Buying Active 


an increase of 27 percent over the first half of 
1938. 

The dollar value of new residential building 
permits in 18 leading western cities was $10,- 
348,000 in June, an increase of 22 percent over 
the same month a year ago, but 2.6 percent 
less than in the previous month. For the first 
six months of the year, the value of residential 
permits was $58,381,000, an increase of 38 
percent over a similar 1938 period. Although 
the dollar value of new residential building 
permits issued in western cities during June 
showed a decline from previous month, the 
drop was less than the usual seasonal amount. 





Observatory Insulated and 
Quieted by Same Material 


MINNEAPOLIS, MINN., July 24.—Thermax, a 
product of the Celotex Corp., Chicago, Ill., has 
been used as insulation in the newly completed 
University of Minnesota observatory. The spe- 
cial two-inch thick insulation slabs were laid 





























Insulation and sound-absorbing material being 
applied to the observatory 
between steel tees. Copper sheathing covers 


the shell of the observatory on the weather- 
side for protection against the elements. The 
under surface of the insulation used for con- 
trolling interior temperatures has been left 
exposed to provide a curved céiling with high 
sound absorbing properties. Thermax, in addi- 
tion to performing a double duty, is also fire 
resistive. 





B&L Loans Finance $200,000,000 
of Home Buying in Half Year 


During the first sir months of this year hold- 
ers of share accounts in savings, building and 
loan associations made some $50,000,000 of 
down payments on homes they were building 
or buying, using their accumulated savings in 
the associations, it is estimated by Morton Bod- 
fish, Chicago, executive vice president of the 
United States Building & Loan League. The 
money provided for down payments made pos- 
sible the acquisition of $200,000,000 worth of 
homes. “More people have wanted to use their 
accumulated savings to start building and buy- 
ing homes,” he adds. 


Building Strengthens in June 
in Chicago and Suburbs 


The total volume of new building in 75 com- 
munities around Chicago during the first six 
months of 1939 exceeded that of the same period 
in 1938 by 36 percent, the amounts being $17,- 
093,301 and $12,580,096 respectively. Chicago 
showed similar increase in the value of build- 
ing permits, climbing from $9,009,460 in 1938 
to $14,540,589 during the initial half year of 
1939. 

In June, the city showed permits of greater 
worth than its neighboring suburbs. Chicago’s 
building permits totaled $3,534,785 last month 
in comparison to $3,252,309 for the same month 
in the suburbs and nearby towns. The latter 
figure includes 380 houses to cost an estimated 
$2,350,541, which is in contrast to 253 homes 
valued at $1,808,287 for which permits were 
issued in June of 1938. The total cost of homes 
in the suburbs the first six months of 1939 was 
estimated at $11,901,403 as against $6,991,555 in 
the same period of last year. 





Increasing Sash, Door Output 


Production of stock sash, doors and frames 
during the month of June exceeded the May 
volume by 20 percent and overtopped June, 
1938, by 50 percent, according to information 
released by the National Door Manufacturers 
Association. 

At the end of the first six months of the 
current year the index used by the association 
to measure the rate of weekly output stood at 
54.6 compared with a reading of 37.7 at the 
halfway point in 1938. 





To Study Appraising 


PHILADELPHIA, Pa., July 24—Leading ap- 
praisers of the United States, and in particular 
those whose work involves passing upon the 
soundness of appraisals made by others, are 
coming here from every corner of the country 
for “seminars” in the mathematics of appraisal 
and in analysis of real estate appraisal reports 
to be given by the American Institute of Real 
Estate Appraisers August 7 to 11, in co-opera- 
tion with the Wharton School of Finance and 
Commerce of the University of Pennsylvania. 





Southern California FHA Loans 
Reach All-Time High 


San Francisco, CAuiF., July 22.—Construc- 
tion started on approximately 37 new houses in 
northern California, built under FHA inspection 
for insured-mortgage financing, every working 
day during the first half of this year, it was 
announced by D. C. McGinness, district director 
of the Federal Housing Administration. Since 
the first of March, it was declared, an average 
of more than 500 houses have been started 
under FHA inspection each working day. Prac- 
tically all of these houses were said to be 
small single-family homes valued at an aver- 
age of about $5,500. There was an increase in 
FHA-financed new construction of approxi- 
mately 41 percent over the same period last 
year. In the first half year, small-home mort- 
gages selected for appraisal by the FHA in- 
creased 32 percent over last year’s totals. 
While new construction under FHA was climb- 
ing to an all-time high for a six-months’ period, 
refinancing of mortgages on existing dwellings 
fell below the 1938 totals. 


— 





These long -bodied Ponderosa 

pines have earned the repu- 

tation of Klamath Basin for 
fine quality lumber 


Upper KLAMATH LAKE tetritory, in- 
cluding the Klamath Indian Reservation, 
is generally spoken of as the Klamath 
3asin. This district has become widely 
known in the trade for the quality, and 
particularly the texture, of its Ponderosa 
pine lumber; and in volume of lumber 
production ranks above any other area 
of equal size in the western pine region. 

Klamath Pine has become so popular 
with the trade that some operators have 
been inclined to stretch the boundaries of 
the Basin when speaking of their prod- 
uct as Klamath Basin pine. 

A pioneer operation in this region is 
the Algoma Lumber Co., with its mill lo- 


Ample drying facilities are 

provided by this battery of dry 

kilns of Algoma Lumber Co., 
Algoma, Ore. 





From Long-Bodied 
Famous Klamath 
Basin Pine, This 

Modern Plant Pro- 

duces All Yard Items 


cated on the shores of Upper Klamath 
Lake, about nine miles north of the city 
of Klamath Falls. 

The Algoma Lumber Co. was incor- 
porated in 1905, and started operating at 
Pokagama, on the Klamath River south 
of the Oregon-California line. In 1912 
this company went to Algoma, its pres- 
ent location, and built a sawmill which 
was the second large one on Upper Kla- 
math Lake. The company has been op- 
erating there since, and several men who 
were there when the mill was built are 
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These fine logs come from the 

famous Yawkey tract, on the 

northern end of Upper Klamath 
Lake to Algoma mill 


still on the payroll. E. J. Grant, now 
president of the Algoma company, was 
then its manager. 

The general and sales offices are at the 
mill, and A. E. Stonehouse is manager. 
C. L. Jimerson is sales manager. 

This company is a producer of true 
Klamath Basin pine. It is logging in 
what is famous as the Yawkey tract, near 
Crater Lake national park. This timber 
joins the Klamath Indian reservation on 
the south, Crater Lake national park on 
the north and west, and the Rogue River 
national forest on the east. The com- 
pany’s logs are trucked to the northern 
extremity of the lake, and rafted and 


Modern Algoma plant main- 

tains ample stock of yard items 

ready for shipment on main 
lines of two railroads 
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towed twenty-two miles to Algoma. The 
company thus has an excellent log-trans- 
portation set-up. ; _ 

The Algoma manufacturing unit is on 
4 modern scale, with ample dry kiln ca- 
pacity, planing mill facilities, and box 
factory. Its annual production is forty 
million feet. Its products include all yard 
items and standard patterns as well as 
box shook. Among its products are mold- 
ings, bevel siding, factory items and shop 
lumber. 

I.ogs come to the mill in tows contain- 
ing up to two and a half million feet. The 
timber averages about three and one-half 
logs to the thousand feet, and so is of 
a size which any pine operator will rec- 
ognize as large and most desirable. 

The main lines of both the Southern 
Pacific and Great Northern give Algoma 
splendid shipping facilities. 





New Value Differentials for 
West Coast Rail Items 


SEATTLE, WaASH., July 22.—For rail trade, 
two new basic differential lists for the various 
widths and lengths of 2-inch dimension, plank 
and small timbers, and timbers, to succeeed 
Lumber Code Authority Bulletin 30, have been 
issued by the West Coast Lumbermen’s Asso- 
ciation. They are classified as “D-39,” which 
includes dry dimension, green plank and small 
timbers, and timbers; and as “G-39,” which cov- 
ers green dimension, plank and small timbers, 
and timbers. Changes in building practices, a 
much larger volume of home construction and 
modern developments of building design, such 
as the lowering of ceiling heights, have brought 
about a need of revamping the differentials in 
value between items. The new lists are simpli- 
fied tables of differentials, not price lists. They 
are usable as basic lists subject to discount or 
as guides to manufacturers and distributors is- 
suing their own lists. Reissue every six months 
is expected. The new lists are available, at 
nominal cost, from West Coast Lumbermen’s 
Association, 364 Stuart Building, here. 





Treated Timber Output Slows 
Down in 1938 


The 1938 output of treated timber showed a 
general decrease of 8 percent from the previ- 
ous year, according to the annual report on 
preservatives used and amount of wood treated, 
prepared by R. K. Helphenstine, Jr., of the 
United States Forest Service, in co-operation 
with the American Wood-Preservers Associa- 
tion, Chicago. There was a decrease in all 
individual classes—crossties, bridge, and mis- 
cellaneous timber and lumber, switch ties, poles 
and piles, 

The total volume of timber treated in 1938 
was equivalent to 2,930,657,304 board feet, as 
compared with 3,189,530,232 board feet treated 
in 1937. As in previous years, the greatest bulk 
of treated timber was ties, which constituted 
nearly 55 percent of the total volume. 

In 1938, 230 wood-preserving plants were in 
existence in the United States, 221 of which 
were in active operation and 9 idle. Eight new 
Plants were built during the year, six pressure 
and two non-pressure plants. Six plants were 
abandoned, one pressure and five non-pressure 
Plants. Of the 230 wood-preserving plants in 
existence in 1938, a total of 181 were commer- 
cial plants that treated wood for sale or by 
contract, 23 were owned and operated by rail- 
roads, and 26 were the property of public utili- 
ies, mining companies and others. 
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Winning Designs for Use of 
Glass Block Are Announced 


Harris A. Kemp of Madison, Wis. was 
named winner of the $1,000 first prize in the 
first of four quarterly Insulux glass block com- 
petitions being sponsored by the Owens-Illinois 
Glass Co., Toledo, Ohio. A jury of Chicago 
architects judged Mr. Kemp’s plan for a small- 
home, the best among more than 700 designs 
submitted by architects from forty-three states. 
Second prize of $750 was awarded to Lawrence 
W. Schwall of Winnetka, Ill., William Kaeser 
also of Madison, captured the $250 third prize, 
while five additional prizes carrying cash 
awards of $100 each, went to Erling H. Bugge 
of Seattle, Wash., Ralph Rapson of Bloomfield 
Hills, Mich., William B. Fyfe of Woodstock, 
lll., Frank E. Watson of Washington, D. C., 
and Donald Barthelme of Houston, Tex. Each 
of these winners and all other contestants are 











PERSPECTIVE 


1ST-FLOOR ~ 


mitted in contest sponsored by Owens-lllinois 
Glass Co., to feature Insulux glass black 


eligible to share in grand prize awards totalling 
$5,000, which will be made at the close of the 
fourth competition in the series. These grand 
prizes will be awarded on the basis of points 
scored in the four quarterly competitions and 
are intended to encourage continuous partici- 
pation in the series. 

The Insulux glass block competition is di- 
vided into four separate contests, each cover- 
ing a different architectural problem, and in 
its entirety embraces the whole of industrial, 
commercial, home and store design. Each indi- 
vidual competition will run three months, and 
carries awards totalling $2,500. The winning 
designs in the small-home competition, just 
completed, are on exhibit on the seventh floor 
of the Merchandise Mart, Chicago, and will be 


CAST -CLEVATION 


SOUTH ELEVATION 


Small home design adjudged the best of 700 sub- 


available for public inspection for a short time. 
Later these designs will be displayed in leading 
cities throughout the country. 

According to the sponsor, the unusually large 
entry list in the first competition in the series 
is unmistakable evidence of growing interest in 
glass block both as a building material and a 
decorative medium of expression. Most of the 
entries showed thoughtful consideration of the 
limitations of the product as well as its cap- 
abilities, and revealed thoughtful consideration 
of the correct application of glass block to 
traditional as well as modern small-home de- 
signs. The widespread interest shown by archi- 
tects and designers leads authorities to believe 
that the competition will result in the develop- 
ment of new and advanced plans which might 
well be expected to have a stimulating effect 

















2QND FLOOR 


upon building activity in the specific fields that 
are being covered. The three succeeding com- 
petitions, embracing designs for store groups, 
dairies, and newspaper plants, will be judged 
in San Francisco, Cleveland, and New York 
respectively by juries picked from those areas. 
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Amemecanfiumberman 


Southern Pine Association 


Considers Industry Problems, 
Wage-Hour Law Is Attacked 


EDGEWATER Park, MIss., 
ous verbal “panning” was administered to the 
Federal Wage-Hour Law by a hard-hitting 
Southern governor, a noted Southern editor and 
columnist, a prominent lawyer for the South’s 
leading industrial organization, and one of the 
foremost lumber manufacturers of the country, 
at the closing sessions of the mid-summer meet- 
ing of the Southern Pine Association, here, 
July 14. The four principal speakers who put 
the widely “cussed” and discussed legislative 
progeny of the New Dealers on the oratorical 
griddle, included Governor Hugh White of 
Mississippi; Clayton Rand, Gulfport editor and 
columnist; Charles L. Cornelius of Nashville, 
Tenn., counsel Southern States Industrial Coun- 
cil, and C. C. Sheppard, Clarks, La., chairman 
Southern Pine Industry Committee, which had 
charge of the association’s closing sessions. 
Several hundred Southern lumber manufactur- 
ers attended. 

The Wage-Hour Law was attacked as un- 
sound economic and social legislation, as highly 


July 24.—A vigor- 


injurious to Southern § industry—particularly 
small concerns—and as of doubtful validity 
under the Constitution. Speaking as a former 
lumberman to fellow lumbermen, Governor 


White warned the Southern pine manufacturers 
of dangers inherent in the administration of 
the lederal Wage-Hour Law. 


Industry's Permanency Feared 


“As a public official responsible for the wel- 
fare of the people I serve,” said the Governor, 
“IT have gained knowledge of the importance 
of a permanent southern pine industry.” Gov- 
ernor White spoke of the decrease of lumber 
production in Mississippi in recent years and 


continued: “What is true of Mississippi is 
fairly typical of other southern States. The 
last annual report of the Southern Forest 


Experiment Station sums up the South’s need 
for a permanent southern lumber industry in 
saving: ‘While the South’s human population 
is increasing, the opportunity for employment 
in agriculture, its main field for labor, decreases. 
* * * High among the list of the South’s natural 
resources is its timber wealth. Its forests, 
which characterize six out of ten acres in the 
lower South, occupy more land than all other 
crops combined. Consequently the development 
and harvesting of timber crops, and the manu- 
facture and distribution of forest products, are 
of great importance in the solution of the 
South’s economic problems.” 

“We are not advocating low wages for work- 
ers in southern lumber mills. We are asking 
only that the Wage-Hour Law as it applies 
to the southern pine lumber industry be admin- 
istered by those who know and love the South. 
To be specific, it is clear that the Southern 
pine lumber industry must be administered 
separately from those regions where mills are 


still working in stands of virgin timber, with 
consequent opportunity to use machinery and 
large scale technique which southern mills, 


operating on smaller stands, cannot use. In 
other words, I do not want the administration 
of a national wage-hour standard for the lumber 
indstry to cause the southern part of the in- 
dustry either to overcut or to close down. I 
do not want an uncritical enforcement of a 
wage standard for southern mills to jeopardize 
the life of the industry itself. It will not help 
the southern millworkers’ wages if we add fur- 
ther distress to the industry he is dependent 
upon for his wages.” 


The Mississippi executive discussed four con- 
tributions which “Southern statesmen can make 
to the Southern lumber industry during its 
period of transition,” which he advanced as 
alternatives to the law in raising wages in the 
South’s lumber — The four contributions 
he named were: Tax Relief; Forest Con- 
servation and Neonat 3. tlhe in proper 
forest management, and 4. Aid to marketing 
and utilization. 

Governor White’s direct attack on the admin- 
istration of the Wage-Hour Law was contained 
in such statements as: “I object to the adop- 
tion of a principle in the administration of the 
Wage-Hour Law that one region of the country 
may use the law to its own advantage and at 








GOV. 


H. L. WHITE, 
Mississippi; 
Wage-Hour Law 


H. M. SEAMAN, 
Houston, Tex.; 
Forest Problems 


the expense of other regions of the country. 
I object to the use of law as a measure to 
throttle industries which we of the South know 
are necessary to balance our agriculture. I 
object to its use as a technique for freezing 
industries in those regions where mechanization 
and long traditions of skill allow higher wages 
than infant southern industries can yet pay. I 
object to its use as an experiment by which 
to test out the untried theories of irresponsible 
dabblers in political economy. I object to the 
principle that wages can be raised by adminis- 
trative fiat regardless of other factors. I object 
to the principle that it is the right and duty 
of the Federal Government to prevent those 
regions of the country which are still developing 
their industries from competing with those 
which have long enjoyed an_ industrial 
advantage. I object to the complication of 
what is already a serious economic problem by 
superimposing upon it a difficult and dangerous 
political problem. I object to an approaching 
situation which will pit one region of this 
nation against another for control of a political 
board which has economic life-and-death power 
over industries engaged in interstate commerce.” 

Question of the constitutionality of the 
Wage-Hour Law was brought out by Mr. Cor- 
nelius in his address, in which he described how 
the wage-hour law operates in the Southern 
textile industry. “If an industrial Rip Van 
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Winkle should return to this fair land after 
a twenty years’ sleep,” he said, “he would 
indeed be amazed to learn that within the 29 
years’ period the American Constitutional con- 
ception of federal power had been so completely 
changed. Indeed, had such a Rip Van Winkle 
slept only 10 years, his amazement would be 
equally pronounced. For within less than ten 
years there seems to have been a complete 
reversal of the philosophy and theory of our 
American government which existed 169 years 
before the adoption of the Constitution and 
152 years since that unique instrument was 
adopted in 1787. 

“The Wage-Hour Law is an indication of the 
tendency of which I speak. Nothing in the 
Constitution permits the passage of a law by 
Congress controlling individuals in their private 
contracts. The Federal Government possesses 
no power to police the health and morals, or 
the enjoyment of property by the individual, 
and yet those who would apply economic pres- 
sure have seized upon the simple clause con- 
tained in Article 1, Section 8 of the Constitu- 
tion of the United States granting power to 
Congress ‘to regulate commerce with foreign 
nations, and among the several States, and with 
the Indian tribes,’ as the basis for a law pro- 
posing to say to every man, woman and child 
throughout this broad land what he shall pay 
on the one hand, and what he shall receive on 
the other for his labor and how long an indi- 
vidual may work in any given week. 

“We do not know whether or not this law 
is within Constitutional limits. We do know 
that the Constitution, as heretofore construed 
by the United States Supreme Court, does not 
permit of the delegation by Congress to the 
administrative departments of unrestrained and 
unlimited power of regulation in the affairs of 
the individual citizen. 


A Real Task Ahead 


“Congress has provided that no minimum wage 
rate above the minima provided in the Act can 
be set up unless and until an industry commit- 
tee, after careful study of competitive condi- 
tions, including many items of cost specifically 
mentioned, shall have recommended such in- 
crease over the minima wages fixed by the Act, 
and thereafter the Administrator of the law 
has approved the findings of the industry 
committee. By this language, in effect, Con- 
gress has set up a miniature legislative body 
and sought to delegate to it the power which 
Congress assumes it has the right to exercise 
with respect to wages and hours under the 
Interstate Commerce clause of the Constitution. 
This is all interesting to you lumbermen be- 
cause, assuming the power of Congress under 
the Interstate Commerce clause to make the 
delegation, both the industry committee and 
the Administrator must follow strictly _ the 
system outlined, or the results are a deprivation 
of property without due process of law. 

“The committee cannot make a mere gesture 
at compliance with the mandatory provisions 
of the law. It must actually investigate all 
pertinent facts, and must make a definite finding 
based upon and supported by such facts. The 
vastness of the task assigned by the law to 4 
group of individuals composing any industry 
committee exceeds the imagination. To require 
of any group of men, however conscientious, 
that within six months, or even within six 
years, they could come to know with aly 
accuracy, conditions existing throughout the 
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Amemcanfirmberman 


Compliance With “Law of Doubtful Constitu- 

tionality” Cited as Jeopardizing Industry's Per- 

manency; Joint Southern Conservation Policy 

Presented; SPIS, Trade Promotion Factors 
For Extending Markets 


length and breadth of this broad land however 
much they were to inquire, is to overestimate 
human ability. * * *” 

Mr. Rand, in his address titled “As a Cross- 
roads Scribe Sees It,” vigorously criticised 
President Roosevelt and his policies, the New 
Deal theory of government, and scored the 
citizens of the country for permitting the poli- 
ticians to take away their rights, privileges and 
liberties. He drew comparisons of the situation 
of the American colonists under the rule of 
King George III, and the citizens of the United 
States today “under the rule of Roosevelt II.” 
He criticised the Roosevelt administration for 
imposing excessive taxes, and extravagant 
spending, for altering the form of government 
regimentation of private business, industry and 
agriculture, for packing of the Supreme Court, 
establishment of a great spoils system under 
WPA, PWA and “FDRA” and for denial of 
many rights and liberties of citizens vouchsafed 
under the Constitution. Mr. Rand asserted it 
is high time that the people of the country 
aroused from their defeatist attitude and 
changed the unsatisfactory existing situation, 
“put patriotism above party, principles above 
personality, and freedom above pelf.” 


Wage-Hour Burdens 


Mr. Sheppard presided at the meeting and 
spoke on the burdens imposed on the southern 
lumber industry by the Wage-Hour Law. He 
mentioned unfair competition caused to mills 
that are complying with the Law from those 
mills in the same locality or State which are 
doing strictly an intra-state business, and also 





ELI WIENER, Cc. 
Dallas, Tex.; 
Freight Rates 


Cc. SHEPPARD, 
Clarks, La.; 
Unfair Competition 


he told of hardships caused to complying mills 
by manufacturers who were chiseling and ignor- 
ing the Law. He asserted the Law is working 
hardships on the southern lumber industry, both 
employers and employees, particularly upon 
loggers, who at times are prevented from 
working owing to weather conditions, and who 
under the law are not permitted to make up 
the lost time. Frequently sawmill employees 
also, he said, are prevented from working by 
reason of lack of logs at the plant, and these 


also are prevented from making up lost time 
under the Act. 

Chairman Sheppard discussed the recently 
introduced Barden bill and stated that the 
Southern Pine Industry Committee on July 13, 
voted to oppose several amendments proposed 
in the Barden bill, mentioning especially the 
amendment to exempt all mills employing not 
more than 15 persons from both the wages 
and hours provisions. “No lumber manufac- 
turer today can foresee the full effect of the 
wage-hour bill upon the southern lumber indus- 
try,” he declared. “I believe there will have 
to be a great deal more suffering on the part 
of both employees and employers and greater 
injury to business before we can hope to get 
rid of this injurious and inequitable Law.” 

The mid-summer meeting then adjourned 
following luncheon. 


Value of Association Services 


Addresses setting forth the value of services 
rendered to the entire southern pine industry 
by the Southern Pine Association during its 
nearly twenty-five years of existence; benefits 
resulting from the association’s new grading 
rules, inspection and grademarking service; 
plans for trade promotion for the industry; 
achievements in traffic and transportation mat- 
ters, and adoption of forest conservation poli- 
cies for the southern lumber industry and of 
rules covering grading, shipping and grade- 
marking practices of southern pine mills, occu- 
pied two sessions of the mid-summer meeting 
July 13. The forenoon session was devoted to 
forest conservation matters and the afternoon 
to affairs of the industry’s trade organization. 
Speakers at the afternoon session included 
President P. A. Bloomer, Fisher, La.; W. T. 
Murray, Rochelle, La.; W. Fred Lightsey, 
Miley, S. C.; O. N. Cloud, Shreveport, La., 
Eli Wiener, Dallas, Texas, and A. S. Boisfon- 
taine, trade promotion manager. H. C. Berckes, 
secretary-manager, spoke briefly of the matters 
to come before the meeting. 

President Bloomer held the close attention of 
his audience as he reviewed the service ren- 
dered by the SPA and its value to each member 
of the industry since it began operations. There 
was a time in the early history of the industry, 
he said, when the individual manufacturer was 
supreme, but as the country grew and demand 
for lumber increased, users and suppliers found 
it necessary to have standards, particularly as 


to size. For many years the number of grades 
was few and in a measure indefinite. Then 
came organization of the industry and the 


establishment of standard grades. Since then 
there have been many refinements in manufac- 
ture and grades. He cited the efforts made to 
establish moisture content limitations and grade- 
marking and told of the benefits they have con- 
ferred upon producers, distributors and con- 
sumers. Many of the refinements and improve- 
ments in southern pine lumber, he asserted, 
have been brought about through efforts in 
trade promotion, as an organization. 

“Some years ago, just before we entered the 
World War,” he continued, “a powerful move- 
ment was underway to take the grading and 
inspection of our lumber from us. It was only 
through vigorous action of our association that 
this move was thwarted. The possibility always 
exists that our Government, in its mania for 
industry regulation, may decide to take over 
the grading and inspection of lumber moving 
in interstate commerce. Can you visualize the 









Herbert C. Berckes, secretary-manager, left, and 

P. A. Bloomer, president, right, talking things over 

at the mid-summer meeting of the Southern Pine 
Association 


complications this would cause? How could 
we as individuals go about combatting it? 
There may be some who indulge in the erroneous 
thought that our continuing market for south- 
ern pine just happened; that it was the natural 
course of events.” 

Mr. Bloomer told of the vigorous trade pro- 
motion efforts made by the association to retain 
and extend markets for lumber, and cited serv- 
ices performed by the statistical, transportation, 
inspection and other departments of the organi- 
zation. “Surely you have not forgotten the 
strenuous days of the NRA and the immense 
amount of statistics with which we fortified our 
arguments against the unreasonable wage rate 
they tried to fasten on us,” he asserted. “Do 
you recall that each of us was saved the differ- 
ence between 30 cents and 24 cents per hour ?” 
He reviewed services performed for the manu- 
facturers by the association in various fields, 
which services, he said, could not have been 
effectively rendered by the manufacturers as 
individuals, and he paid a high tribute to the 
members of the industry who throughout the 
years have given much of their time, effort, 
thought and money to maintain the organiza- 
tion. 


Improved Grading Rules 


Chairman Murray of the grading committee 


‘stated that 25,000 copies of the new grading 


rules have been distributed to wholesalers, dis- 
tributors, specifiers and consumers of southern 
pine and asserted the changes made in the 
rules make southern pine more suitable for use. 
The need for standard and uniform grades 
today, he said, is just as great and essential 
as years ago before standard specifications for 
grades were established by the original yellow 
pine organization. “I believe the latest revi- 
sion of the rules,” he said, “is the best ever 
formulated, and adoption of the new rules 
affords splendid opportunity for manufacturers 
to correct any errors in their production proc- 
esses. The new rules aid not only the manu- 
facturer and consumer, but also the selling of 
southern pine.” 

Mr. Murray pointed out that establishment 
of the new Southern Pine Inspection Service, 
available to all competent mills on a basis of 
actval cost, enabled those mills that did not 
desire to become subscribers to the Association 
to compete for Government and other business 
which required grademarked lumber. He said 
that grademarking now has reached a point in 
its progress where it is being generally accepted 
by distributors, specifiers and consumers. In 
addition to the assurance grademarking offers 
of proper grade and quality, he said, it also 
tends to improve the product of the mills. 

Chairman Lightsey of the special committee 
presented the report on rules and regulations 
covering grading and shipping practices of 
grademarking mills, and the procedure to be 
followed in suspending, revoking and restoring 
grademarking licenses. The meeting voted 
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unanimously to recommend 
rules to the board of directors. 

The rules point out that the use of the 
official association grade and trade mark is a 
privilege granted to a miil which has proved 
its ability to measure up to established stan- 
dards. Inability to produce the right kind of 
lumber would of course prevent the association 
from extending grade marking privileges. In 
the investigation of a prospective subscriber to 
the SPA, it must be proved that the everyday 
custom of the mill is to observe good manu- 
facturing and shipping practices. Prior to the 
extension of the grade marking license, the 
mill's graders must reach the point of main- 
taining a grading efficiency of 95 percent or 
better for three consecutive inspections by 
association representatives. Investigations are 
to be submitted to an association committee 
on grade marking and shipping practices before 
granting a license. The committee is to be 
composed of three manufacturers who are non- 
competitive as far as possible, and who are 
least likely to have personal interest in the 
case. Indifference or carelessness is regarded 
as sufficient cause for withholding grade mark- 
ing privileges or for the revocation of licenses 
already granted. 

Not only will there be association supervision 
of mills at least once a month to see that 
licenses are complied with, but spot-checking 
of deliveries will be made at consuming points. 
Minor violations will result in a formal warn- 
ing or suspension of privileges. Suspension 
requires that all grade marking stamps be held 
in escrow by the association until the grade 
marking privilege is restored, if the mill cor- 
rects the deficiency which gave rise to the 
violation. 

A mill is allowed the right of appeal in the 
matter of the suspension of its license, and the 
owner may appear in person at a regularly 
called meeting of the committee on grading and 
shipping practices, or of the subscribers, if he 
so desires. The costs of a special hearing, 
involving the committee of three, if desired by 
the suspended mill, would have to be paid for 
by the mill. In the matter of revocation of a 
license, the subscriber also has the opportunity 
for presenting facts which he believes will lead 
to his reinstatement. 


Outlines Trade Extension 


Chairman Cloud of the advertising and trade 
extension committee told of present and future 
objectives in trade promotion for the industry. 
One of the main objectives, he said, is to bring 
the salesmen into close contact with the asso- 
ciation’s trade promotion staff. Past work in 
trade promotion has been effective, he asserted, 
but more intensive efforts are necessary to meet 
changing conditions and problems. “An effec- 
tive and comprehensive program of trade pro- 
motion must be determined to assure increased 
sale and use of southern pine under existing 
competitive conditions,” said Mr. Cloud. “All 
activities should be centralized in the associa- 
tion and more aid should be given to producers’ 
salesmen and dealers’ salesmen, and _ there 
should be more consumer selling. We have 
arranged for an advisory council of sales and 
production managers of manufacturers to aid 
in the more intensive activities. Retention of 
present markets is of first importance, but cap- 
ture of additional markets also is important. 
There is need for research and study to deter- 
mine trade possibilities and to increase con- 
sumption.” 

The committee’s program, he said, contem- 
plates that manufacturers improve their sales 
representation to help extend the boundaries of 
southern pine consuming territory. Among 
other things he suggested increased co-opera- 
tion with dealers in advertising and other pro- 
motional efforts: expansion of service by 
inspectors to aid specifiers, consumers and 
financing concerns; special service to industrial 
users of lumber by personal contact of field 
men and sales representatives, and _ special 
efforts to increase the sale and use of specific 
items used for particular purposes. He also 
advocated the cultivation and promotion of 
public relations and trade good will. 


adoption of the 
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Mr. Boisfontaine stated that some of the 
fundamentals in the trade promotion program 
now are being taken care of, but others cannot 
be undertaken until additional funds are avail- 
able. He emphasized the benefits that have 
resulted from inspection service furnished to 
consumers and the need for increasing this 
service when the FHA in additional States 


makes the requirement that only officially 
grademarked lumber be used in_ buildings 


financed by FHA insured loans. He mentioned 
requests from various States and districts for 
official SPA inspectors to serve consumers and 
cited eight specific areas in which this character 
of service would increase the sale and use of 
southern pine. 

Mr. Wiener, chairman of the transportation 
committee, told of recent reductions in freight 
rates on southern lumber to the North and 
East agreed upon by the carriers and said these 
reductions were expected to become operative 
about September 1. Also he mentioned that 
rates within the South have been readjusted, 
and these achievements of the transportation 
committee and traffic department, he said, will 
pay substantial dividends to the producers of 
southern lumber. He predicted increased busi- 
ness and revenues from these activities. 


Joint Conservation Policy 


Discussion of forest conservation problems 
and policies of the southern lumber industry 
respecting this subject, occupied most of the 
forenoon session July 13. H. M. Seaman, 
Houston, Texas, chairman SPA conservation 
committee, presided and presented a statement 
of forest conservation policy for the southern 
lumber industry, adopted at a joint meeting 
July 12 of the SPA conservation committee 
and representatives of the southern hardwood 
industry. The statement of policies, which the 
meeting recommended for approval by the 
board of directors, in substance declared: 

(1) Adequate fire protection is to the in- 
terest of both the public and the landowners 
and is the first essential requirement for all 
forest land, and Congress should increase the 
amount of authorization under the Clarke- 
McNary laws to $9,000,000 and the States 
should participate therein by adequate appro- 
priations. 

(2) Selective cutting is the most desir- 
able and practicable form of forest conser- 
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vation and for each operation there is a 
diameter limit below which it is not profit- 
able to log. 

(3) A change of basis which involves 
adoption by smaller timber growers of selec- 
tive cutting as a permanent system or sus- 
tained yield as an operating policy should 
be accompanied and supported by a plan of 
financial aid—forest credits—which will make 
funds and credit available under usable con- 
ditions and terms. 


(4) The United States Department of Ag- 
riculture should make available such critica] 
analysis of the present system of Federa}! 
contribution to local government as_ will 
facilitate consideration of any _ substitute 
plan to make Federal contribution annually 
more dependable and substantial where loca] 
government is heavily dependent on forest 
taxation. 


(5) There is a field for great improvement 
in taxation of forest properties and the ini- 
tiative and responsibility for forest tax re- 
form must be assumed and_ vigorously 
administered by public agencies. 

(6) Unduly large ownership by the govern- 
ment of productive forest land in the South- 
ern States is contrary to the generally ac- 
cepted functions of government and seriously 
threatens industry freedom from cutting 
regulations. Public forests should be ac- 
quired only in areas of low productivity or 
in need of expensive measures to produce 
merchantable forests in the future and forest 
land suitable to management by private ini- 
tiative should be left in private ownership. 

(7) The industry is willing at any time to 
consider the incorporation in the statutes of 
the respective Southern States of rules of 
forest practice which, after trial by the lum- 
ber industry, have been proven practicable 
and desirable. 

(8) State and Federal forest agencies can 
render invaluable aid in forest conservation 
by concentrating their policies and activities 
in channels that will fulfill Government’s ob- 
ligations to the taxpayers and the public, 
through expansion and efficient administra- 
tion of such service activities as adequate 
protection of the forests from fire, insects 
and disease, surveys, research, experiment, 
extension and education. 


Prior to adoption by the general meeting of 
the statement of forest conservation policies, 
A. G. T. Moore, manager SPA conservation 
department, led the discussion of Federal for- 
estry policies and problems of private lumber 
operators and timberland owners. 


Salvages Half Million Feet Annually 





"Scavenger" crew of W. T. Smith Lumber Co., Chapman, Ala., that 
annually recovers half million feet that would ordinarily go to waste 


New Or.eEAns, July 21.—Clipping of forestry 
coupons to the extent of a half-million feet 
annually is effected by the W. T. Smith Lumber 
Co., Chapman, Ala., according to B. M. Luf- 
burrow, Southern Pine Association forester. A 
crew goes through the approximately 150,000 
acres of fee owned and leased timber land of 
the company looking for trees that have been 
struck by lightning, infested with insects, dam- 
aged by fire, injured by falling limbs or blown 
over by wind, or, summed up, represent a loss 


unless salvaged before going too long. The 
foreman spots the trees ahead, and with the 
crew, marks, fells, cuts, drags, loads, and trucks 
them to the mill. The crew does most of its 
salvaging well ahead of the regular logging; 
and follows in behind fires. During 1938 the 
crew salvaged almost a half-million feet at 
$6 per thousand feet. In addition to outright 
salvage, which is like an extra coupon to be 
clipped, the removal of these trees protects the 
forest by elimination of sources of infestation. 
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FHA Procedure Stressed 
at Florida Dealers’ Meeting 


OrLAnbo, FLa., July 24—M. M. Parrish, 
Florida State director of the FHA explained 
in detail the new provisions of the National 
Housing Act to those in attendance at the quar- 
terly meeting of the Florida Lumber & Mill: 
work Association, here, July 21. He expressed 
the opinion that there is a large field in Florida, 
with its miles of coast line and hundreds of 
lakes, for building beach houses and cabins 
under class 3, Title I loans. He requested 
dealers to assist his office in the effort it is 
making to convince the lending institutions of 
the desirable and safe loans that can now be 
made under this section of the new Act. Mr. 
Parrish gave statistics showing the splendid 
record that the FHA has made in Florida and 
the remarkable increase in business over the 
first six months of 1938. Following Mr. Par- 
rish’s presentation of the Act, many questions 
were put to him. 


Explains New Provisions of Housing Act 
Mr. Parrish’s remarks, summarized, follow: 


Title I of the National Housing Act is 
divided into three parts: Part I was amended 
by Congress, reducing the maximum amount 
insurable from $10,000 to $2500; reducing 
the time for repayment from 60 months to 36 
months; leaving the discount or interest rate 
the same, $5.00 per $100 per year, but re- 
quiring the approved mortgagee to pay % of 
1 percent for the insurance issued by the 
Federal Housing Administration. 

Loans under Part I are for the purpose of 
modernization and repairs, and do not in- 
clude equipment loans. Mortgages are not 
required, the security and credit being left 
entirely to the discretion of the approved 
mortgagee. 


Part II. The maximum amount insurable, 
$2500 was not changed. The time for re- 
payment was reduced from five years to three 
years. The discount remains the same, $5.00 
per $100 per year. The approved mortgagee 
is required to pay % of 1 percent for the 
FHA insurance. Eligible loans under Part II 
are for new structures used entirely for busi- 
ness purposes. Tourist cabins are eligible 
under this'part of the Act, as they are con- 
sidered business buildings instead of resi- 
dential quarters. 


Part III. The maximum amount insurable, 
$2500, was not changed. The time for re- 
payment was changed from 7 years, 32 days 
to 10 years, 32 days. The rate of discount is 
the same as heretofore, $3.50 per $100 per 
year, and the approved mortgagee is required 
to pay % of 1 percent insurance premium on 
this type of loan. Properties eligible for in- 
surance are new structures used partly, or 
wholly, for residential purposes, such as 
beach and lake cottages, hunting lodges, farm 
homes, and small homes located in areas not 
eligible for Title II insurance, which are 
permitted under this part of Title I. The 
extension of the time of repayment is very 
advantageous to the borrower. First mort- 
gages are required on this type of loan. 


Title II of the National Housing Act was 
composed of four sections—Section 203, 
203(d), 207 and 210. Section 203 was amended 
so that mortgages could be insured up to 
90 percent of value and up to 25 years could 
be given for the repayment of same. How- 
ever, the mutual mortgage insurance pre- 
mium was changed from % of 1 percent on 
$5400 mortgages and under to % of 1 percent. 
Under the new amendments every mortgage 
insured under Section 203 now carries a mu- 
tual mortgage insurance premium of % of 1 
Percent, regardless of the size of the mort- 
gage insured. 


Section 203(d) permits the insurance of 
farm mortgages, with the same terms and 
Provisions of Section 203 on residential prop- 
erties, but requires that 15 percent of the 
Proceeds of the loan be used in permanent 
improvements. The new Act changed the 
rate of mutual mortgage insurance premium 


from \% of 1 percent on $5400 mortgages and 
under to % of 1 percent on all mortgages 
insured under this Section. Section 207 deals 
with large scale rental housing and the es- 
sential changes made in the recent amend- 
ments are to require the prevailing wage 
seale on each 207 project insured and to limit 
the total amount of mortgage permitted to 
an amount not in excess of the actual cost 
of the improvements. 

Section 210 was entirely eliminated under 
the new amendments. 

The building and lumber industries can now 
proceed with assurance in the development 
of their business under these new provisions, 
knowing that Title I has been extended until 
1941 and that the amendments increased the 
total authorization of FHA to four billion 
dollars which should be sufficient authoriza- 
tion to adequately take care of all business 
insured between now and 1941. The Knowl- 
edge that mortgages can be insured up to 
90 percent of value with a repayment period 
up to 25 years will further stimulate the 
home building activities of the Nation.” 


Predicts Great Activity in State 


Mr. Parrish thanked the Florida Lumber 
and Millwork Association for the splendid co- 
operation they had rendered the Federal Hous- 
ing Administration program and gave them a 
large part of the credit for the magnificent 
results that had been obtained in Florida. He 
urged members to further extend publicity 
and advertising programs and acquaint the pub- 
lic in their respective communities with the 
benefits that could be secured under all of 
the titles and sections of the National Housing 
Act. He stated that if this were done by the 
members of the Association an increase in 
business was sure to follow. The Florida ad- 
ministrator stated that mortgages submitted for 
appraisal and valuation for the first six months 
of 1939 were 42% greater in the State of 
Florida than for the same period of 1938 un- 
der Section 203, and that this increase amounted 
to approximately $5,000,000 in dollar volume. 
The increase under Title I had also been very 
satisfactory. He predicted that more homes 
would be built in Florida this year than in any 
year in the past decade. 

An impressive memorial service was con- 
ducted by W. E. Tylander, first president of the 
association, honoring the memory of J. P. 
Williams, one of the organizers of the associa- 
tion, its first secretary, and second president, 
who died suddenly on June 13. 


Endorses Grade-Marking Campaign 


The subject of the promotion of grade and 
trade marked lumber was discussed to some ex- 
tent, following the receipt of a wire sent by 
twelve Miami dealers to Marcy Mason, presi- 
dent of the association, to be read to the assem- 
bled dealers, manufacturers and wholesalers. 
An article in the July 15 issue of the AMERICAN 
LUMBERMAN explained what the Miami dealers 
have done along this line, and a resolution was 
passed by the association endorsing the activi- 
ties of the dealers in the promotion of grade 
and trade marked lumber in the Miami area. 

Secretary Marie Bennett stressed the im- 
portance of Tested Selling Methods of the 
NRLDA to increase sales by employing mer- 
chandising methods which have helped dealers 
in every section of the United States. J. H. 
Van Hoy, representative of Bird & Son, related 
his experience with the course, what it had 
meant so far to him, and what it would mean 
to those who enrolled. 

Reports were made by the various committees 
covering legislation, insurance, membership 
publicity, millwork group, and lumber group, 
and it was definitely decided to convene for the 
19th semi-annual convention at Ponte Vedra 
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Beach, Oct. 20 and 21. Although the attendance 
at the quarterly meeting was not so large as 
that at the annual and semi-annual meetings, 
which have been held up to this year, those who 
were present represented practically every sec- 
tion of the State, and it was agreed that four 
meetings each year are proving advantageous 
to the association, as well as to those who 
attend the meetings. 





WISCONSIN CLUB GET- 
TOGETHERS FLAVORED 
WITH ENTERTAINMENT 


See Precision-Built Home Demonstrated 


Wuitewater, Wis., July 24.—C. S. Walker, 
Walker Lumber Co., Columbus, Wis., and pres- 
ident of the Wisconsin Retail Lumbermen’s 
Association, with James Drought, association 
counsel, and J. P. McDermott, mortgage de- 
partment manager, were guest speakers at the 
regular Walworth County Lumbermen’s Club 
meeting at Hotel Walworth here. The meeting 
featured erection of the Harnischfeger Corp. 
model house in the main dining room of the 
hotel, under supervision of A. W. Remmel. 
Roy Brent, construction engineer for the com- 
pany, conducted an “open forum” relative to the 
recently introduced MHarnischfeger product. 
Baker, Whitewater Lumber Co., pre- 
sided. 


How to Sell Interests Sheboygan-Calumet 


ELKHART, LAKE WIs., July 24.—Fifteen She- 
boygan-Calumet Lumbermen’s Club members 
met at Club Elkhart here. -President Otto 
Tagge, A. A. Laun Co., New Holstein, presid- 
ing. Several sales demonstrations were held, 
one dealer in the role of customer, another 
of retailer. Ken King, association field secre- 
tary, discussed “Selling.” 


Discusses Prefabrication; Tested Selling 


Port WASHINGTON, Wis., July 24—A lake 
trout dinner preceded the meeting of Eastern 
Wisconsin Lumbermen’s Club here, with eigh- 
teen dealers attending. Al Mintzlaff, Grafton, 
presided. C. S. Walker, State president, briefly 
discussed the new Harnischfeger Corp. type of 
construction, and also Tested Selling Methods. 
Don .Montgomery, State secretary, introduced 
Ben Schmitt, manager of the Thiensville Lum- 
ber Co., as a new member. 


Skit Teaches "Peddlers" to Know Product 


APPLETON, Wis., July 24.—Thirty-five took 
part in the annual “Peddlers Party” staged each 
vear by Otto Lieber, of the Lieber Lumber & 
Millwork Co. Eighteen holes at Ridgeway Golf 
Club was followed by dinner and entertainment 
at Poinsetta Tavern at Dillingham Corners, 
program including a skit “Know Your Product 
and Company”; discussion of “Tested Selling 
Methods.” 


Cake Candles Celebrate Secretary's 
Service 


Barasoo, Wis., July 24—‘“Ladies day” of 
the District of Portage Lumbermen’s Club was 
held at DeviBara Hotels, Devils Lake, with 121 
members and guests in attendance. The day 
opened with golf and card games, winners of 
which were presented awards by Toastmaster 
Don Montgomery, State association secretary, 
at the dinner in the evening. A highlight of 
the dinner was the presentation of a cake with 
22 candles to Secretary Montgomery, to mark 
his twenty-second year of service to the State 
organization. The silver tray on which the 
cake rested was presented to Mrs. Montgomery. 
Rodney Jamieson, Poynette, president of. the 
club, presided. 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


Aug. 1-4—Western Pine Association, San Francisco, 
Calif. Semi-annual and related meetings. 


Sept. 12-13—National Association of Woodwork 
Jobbers, Edgewater Beach Hotel, Chicago. 


Annual, 

Sept. 21-22—National Hardwood Lumber Associa- 
tion, Lord Baltimore Hotel, Baltimore, Md. 
Annual, 


Sept. 25-29—United States Building & Loan League, 
Atlantic City, N. J. Annual conference. 


Oct, 20-21—Florida Lumber & Millwork Associa- 
tion, Ponte Vedra Beach, Fla. Semi-annual. 


Nov. 23-25—Society of American Foresters, St. 
Francis Hotel, San Francisco, Calif. Annual. 


Oct. 16-20—Wood Products Section, National Safety 
Council Atlantic City, N. J. Annual meeting. 





Western Piners Plan Full Schedule of 
Committee Meetings 


San Francisco, CAuir., July 22.—The semi- 
annual meetings of the Western Pine Associa- 
tion will be held, here, at the Palace Hotel, 
August 1 to August 4, inclusive. On Tuesday, 
August 1, there will be meetings of the research 
and promotion committees. On the following 
day, the executive, and economics, grading, 
promotion, research, statistical, and traffic com- 
mittees will meet. The semi-annual meeting 
proper will be held August 3, and on the fol- 
lowing day there will be a meeting of mill own- 
ers and managers to discuss distribution prac- 
tices. Thursday, August 3, is Western Pine 
Lumber day at the Golden Gate exposition. 





B&L League Plans for Annual 


Plans for the Atlantic City convention of 
the United States Building & Loan League, 
Sept. 25-29, include a motorcade Monday morn- 
ing, Sept. 25, from Wilmington, Del. to the 
shore. Motorists from the middle West and 
South will congregate in Wilmington the Sun- 
day night previous, and the next morning they 
will be escorted by State police on a quick trip 
across New Jersey to arrive in time for some 
important committee meetings of the conven- 
tion. The League board of directors and execu- 
tive council meet on Monday, Sept. 25, drawing 
attendance from every State in the Union and 
from the two Territories of Alaska and Hawaii. 





To Discuss Safety in Woodworking 


The sessions of Wood Products Section of 
National Safety Council (Inc.) at the twenty- 
eighth National Safety Congress and Expo- 
sition, Atlantic City, Oct. 16-20, will be held 
on Monday and Wednesday afternoons, Oct. 
16 and 18, 

On Monday afternoon, General Chairman J. 
H. Lee will open the meeting. Subjects dis- 
cussed will be: “Practical Application of Ex- 
haust Systems for Woodworking Machines” 
and “Health Hazards in the Woodworking 
Industry.” (Dr. R. R. Sayers, chief, division 
of industrial hygiene, U. S. Public Health Ser- 
vice, Washington, D. C., will speak on the 
latter subject.) 1939-40 officers will be elected 
at this meeting. 

On Wednesday afternoon, “Use and Abuse 
of Circular Saws” will be the subject of an 
address by A. L. Uhl, sales engineer Henry 
Disston & Sons (Inc.). Immediately following 
this will be a round table discussion on “Safe 
Care and Adjustment of Edge Tools,” led by 
S. T. Dibsdale, safety engineer, the J. G. Brill 
Co., during which the following specific phases 


will be presented: (a) Wood shapers. (b) 
Wood Planers and Jointers. (c) Wood Stick- 
ers, Molders and Matchers. (d) Automatic 
Wood Lathes. 

The final program item will be “Safety 
Chips,” (illustrated) by J. C. Wilson, vice pres- 
ident Lumbermen’s Mutual Casualty Co. 

All speakers have been invited for the round- 
table discussion. Names will be released later. 





Southern California Retailers Organ- 
ize New Association 


Los AnGeLEs, Catir., July 22.—Directors of 
the Southern Division of the California Retail 
Lumbermen’s Association have formed a new 
organization, known as the Lumber Merchants’ 
Association, of which they are also directors, 
and which has adopted a separate constitution 
and by-laws. The new group will be affiliated 
with the State organization. Officers are: 

President—John W. Fisher, Fisher-Swartz 
Lumber Co., Santa Monica. 

Vice president—Glenn Miner, San Diego. 

Treasurer—Gerald Curran, Pomona. 

Executive committee—President Fisher, 
chairman; A. E. Fickling, Frank N. Gibbs, 
Glenn Miner and E. C. Parker. 

Directors—John W. Fisher, Santa Monica; 
Cc. E. Sones, El Centro; C. E. Bonestel, Ven- 
tura; A. S. McAdams, Santa Barbara; M. E. 





“Aye, the corn, the royal 
corn, within whose yellow 
heart there is of health and 
strength for all the nations.” 

--See page 31 





Joslin, Inglewood; Mel Coe, Compton; A. E. 
Fickling, Long Beach; Fred Chapin, San 
Bernardino; Glenn Miner and Harry Whitt- 
more, San Diego; Paul Hallingby, George 
Lounsberry and E. C. Parker, Los Angeles; 
G. E. Cavin, Oceanside; F. N. Gibbs, Anaheim; 
Earl Johnson, Pasadena; Gerald Curran, 
Pomona; Herman Loehr, Riverside; Chester 
Knight, San Fernando; Earl Stewart, Gar- 
dena. 





Arkansans Form Woodwork 
Association 


LittLe Rock, Ark., July 24.—The Arkansas 
Woodwork Association has been incorporated 
here, and included the following wholesale 
woodwork firms: Dyke Bros., Scott Sash & 
Door Co., Standard Lumber Co. and Twin City 
Lumber & Supply Co., of Fort Smith. 





Arkansas Directors Discuss Policies 


Littte Rock, Ark., July 24.—The directors 
of Arkansas Association of Lumber Dealers 
met at the Hotel Marion, recently, President 
J. C. Robbins, of Stuttgart, presiding, to discuss 
policies for the coming year. Others attending 
were J. N. Cook, Little Rock, vice president; 
Gilbert Stacy, Little Rock; E. H. Elsberry, 
Pine Bluff; Charles Black, Corning; T. J. Rey- 
nolds, Hot Springs; Jack Rich, West Mem- 
phis; Eugene Barton, Joneboro; W. C. Cham- 
berlin and R. H. Sutton, Little Rock. 





July 29, 1939 


Maritime Bureau Reports on Exports 


Amuerst, N. S., July 24.—The Maritime 
Lumber Bureau, which was formed last spring 
by New Brunswick and Nova Scotia exporters, 
with headquarters here, has issued its first 
report on sales, setting forth details of the 
origin of shipment, c.i. price, species and 
specifications, type of manufacture, terms of 
charter etc. It is proposed to issue such a 
report twice a month. John E. Sayre, Saint 
John, is chairman of the board of directors, 
and R. S. Cumming is secretary-manager. 





Ohio Dealers' Annual Goes to 
Dayton; Meet in January 


Dayton, Onto, July 24.—Dayton was se- 
lected as the 1940 convention city of the Ohio 
Association of Retail Lumber Dealers, when 
the trustees of that group met here recently. 
The convention will be held the third week in 
January, according to President John Morris, 
Dover, Ohio. 





A Letter Anent Argentine Beef 
—Lumber ''Situation" 


A letter to the AMERICAN LUMBERMAN from 
the American Pitch Pine Export Co., (Inc.) 
New Orleans, La., contains the very interest- 
ing information that the Argentine “according 
to the United States government statistics, 
purchased, in 1937, 35 percent, and 1938, 36 
percent of all of our exports in Southern yel- 
low pine boards, planks and scantlings.” This 
was followed with this letter from W. B. Mac- 
David, Buenos Aires agent of Appeco: 


“Doubtless you will readily recall the little 
incident in the United States Senate recently 
concerning the discussion over Argentine 
canned meat for the United States Navy. It 
happens that the monthly trade letter of Buenos 
Aires branch of the First National Bank of 
Boston touched upon this incident in a rather 
sensible way. It follows: 


The following summary of the canned 
corned beef episode in Washington this 
month may not be news to most of our 
readers but is written for the record. The 
United States annually imports some 36,000 
tons of South American canned corned beef, 
of which Argentine furnishes about half. 
The United States packers rarely can corned 
beef nowadays because the very high prices 
of fresh beef do not permit them to can as 
good a quality as the South American pro- 
ducers. On an order of 22 tons for the United 
States Navy, Argentine packers bid 9 cents 
per lb. and United States packers about 24 
cents. President Roosevelt directed that the 
Argentine product be purchased at a cost of 
about $7,000 including duties, saying that the 
Argentine product is cheaper and of better 
quality. This caused a politically patriotic 
outburst by Western senators and congress- 
men who inserted in the $700,000,000 appro- 
priation bill a clause forbidding the purchase 
of any foreign products when similar native 
products can be obtained, regardless of price. 
A newspaper investigation showed that even 
in the cattle metropolis of Omaha, Nebr., 
nearly all grocery stores carried only South 
American canned corned beef. It was also 
discovered that the latter product was being 
consumed in the Senate restaurant in Wash- 
ington. However, the senators refused to let 
the Navy eat what the Senate eats. Thus 4 
7,000 dollar order may affect millions of dol- 
lars in foreign trade, because of the resent- 
ment aroused here by comments made during 
the congressional debate in Washington. 


Export trade is of vital importance to the 
lumber industry. Many of the foreign custom- 
ers, of necessity, must restrict their imports 
from the United States because of depleted gold 
or foreign investments unless they can export 
in sufficient quantities to at least partially bal- 
ance imports. It would seem that the lumber 
industry has more than a passing interest im 
this “beef” case. 
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Among the Lumbermen’s Clubs 


For That Big Northwest Golf Tour- 
nament—Here's the Date 


Tacoma, WaAsH., July 22.—The nineteenth 
annual golf tournament of the Tacoma Lum- 
bermen’s Club will be held at the Tacoma 
Country & Golf Club, Friday, Aug. 11. For 
many years, lumbermen from all up and down 
the Pacific Coast have come to Tacoma for 
this classic event. This year the lumbermen 
have gone in for “Pauls.” The president of 
the club is Paul Billings; chairman of the 
general committee is Paul Johns; chairman of 
the publicity committee is Paul Smith, and it 
is even rumored that “Paul Jones” will be in 
evidence around the clubhouse during the tour- 
nament. Fred Karlen, “big railroad car mate- 
rial man” of Tacoma, will head the entertain- 
ment committee, while as to finance and trophies 
you will communicate with Corydon Wagner, 
chairman of that committee. This event does 
not need to be described to the lumbermen 
of the Pacific Northwest. All they want to 
know is the date. 





Annual Golf Event Brings Out the 
"Best" in the West 


LoNGVIEW, WaAsH., July 22.—Weyerhaeuser 
Timber Co. golfers proved too much for the 
divot diggers of the Long-Bell Lumber Co. 
here this week, defeating the latter 57% to 
26% in the annual inter-company tournament 
between the two concerns. Each firm was 
represented by a 28-man team. 

Playing for Weyerhaeuser were F. N. Sieg- 

mund, W. J. Hutch, L. L. Anderson, H. B. 
Ashley, Bob Springer, Gus Sahli, Vic Ander- 
son, Ned Davis, R. Waddell, George Clapp, 
R. Ford, P. Smith, A. Lahey, L. Holmes, 
C. Bailey, J. Crooks, H. Letsinger, P. Varney, 
D. Hammond, C. Elster, C. Fugitt, C. Com- 
stock, George Aldrich, J. Evans, Bob Good- 
rich, H. Hoover, George Brown and R. Mc- 
Cully. 
_ The Long-Bell team included S. M. Morris, 
S. McCombie, E. S. Rice, N. Walker, M. O. 
Kelly, Briggs Eubanks, A. Anderson, P. V. 
Dick, Al Fix, D. Reeder, H. Bittinger, H. Nel- 
son, Sid McGee, George McGaw, S. Hinkle- 
man, W. Strickler, A. Steele, H. Adams, Chet 
Eubanks, R. Beaver, J. Myers, Stan Dick, 
J. D. McCann, Pete Rem, K. Manchester, R. B. 
Sackman, George Hays, and L. Hayes. 





Twin City Lumbermen to Picnic 
Gayly 

_ MINNEAPOLIS, MINN., July 21.—The annual 
picnic of lumbermen of the Twin Cities and 
their neighbors from smaller towns roundabout 
will be held Wednesday, Aug. 9. An afternoon 
sports program is scheduled for the grounds 
of the Minnesota Valley Country Club, and 
there will be a dinner and a bridge tournament 
in the evening at the country home of the 
Minneapolis Automobile Club. Both are situated 
on hills above the Minnesota River Valley 
south of the city. ’ 

I. N. Tate and Hans Wagner are in charge 
of the afternoon program, to be featured by 
a golf tournament, with Kenneth Peschau 
official keeper of records.” There will be a 
game of diamondball between St. Paul and 
Minneapolis teams, with J. Axelrod managing 
the Saintly City aggregation, and L. S. Clark 
— in a similar capacity for the Mill City 
crew. 

_Chris Wingaard and Ray Olson will super- 
vise a horseshoe pitching tournament, and other 
entertainment is being arranged by a committee 
comprised of L. Youngblood, chairman, Clar- 
ence Sather, Charles Lampland, James Cullen 
and Dalton Knudsen. 


Refreshments will be served gratis under the 
direction of Joe Weiser and Don Lyman, and 
luncheon will be available at both clubhouses 
throughout the afternoon. T. T. Jones, Harry 
McNeil and E. Bach will be in charge of the 
evening bridge tournament. F. H. Peschau 
and W. C. Morley are general chairmen in 
charge of the outing. 





Hoo-Hoo Wholesalers Outplay 
Retailers 


SPOKANE, WaASH., July 22.—The thirteenth 
annual Hoo-Hoo picnic July 9 drew an attend- 
ance of about 250. The traditional baseball 
game between retailers and wholesalers was 
won by the latter, 13 to 12. Jack West of 
the Western Pine Manufacturing Co., son of 
Bert R. West, of the Bert R. West Lumber 
Co., was captain and pitcher; Hal Dixon, presi- 
dent of the club, was catcher. A trio consisting 
of the wholesalers outfield, O. R. Jones, 65, 
veteran sales manager of the Western Pine; 
pretty Betty McKenzie, 21, and little Billy 
Jones, age 9, at bat in the last inning brought 
in the tying and winning runs. 

A nominating committee to select new club 
officers was named yesterday by President Hal 
Dixon, with Dave Brown, of the Long Lake 
Lumber Co., as chairman. 





Ocean Rates on Pine Changed 


New Or.eEANS, July 24.—Reduction in con- 
tract ocean rates on pitch pine moving from 
Gulf ports to Antwerp, from the previously 
prevailing rate of $15 to $11 per 1000 superfi- 
cial feet, has been ordered by the Gulf-French 
Atlantic-Hamburg Range Steamship Confer- 
ence. Rates to other Continental ports con- 
tinue unaffected. The reduction of the Antwerp 
rate is applicable in July only. The ocean rates 
on pine from Gulf ports to those of United 
Kingdom have been extended through Septem- 
ber by the Gulf-United Kingdom Steamship 
Conference. 


New Book Published on Silvi- 


culture in United States 


APPLIED SILVICULTURE IN THE 
UNITED STATES, by R. H. Westvelt, pro- 
fessor of silviculture, University of Florida, is 
a new book in which silvicultural methods are 
applied directly to specific conditions found in 
various important forest regions of the United 
States. Detailed information is given on the 
reproduction requirements and growth require- 
ments of major species. Each of the chapters 
dealing with various areas was submitted to 
an authority on the respective region. The 
book, 6 by 9, contains 567 pages and 102 illus- 
trations. A complete list of reference material 
is given at the end of each chapter. Priced at 
$5.00, the book may be obtained from the 
AMERICAN LUMBERMAN. 


B. C. Mills to Limit Shingle 
Output for U. S. Market 


MonTREAL, Que., July 22.—Gordon S. 
Raphael, secretary-manager Consolidated Red 
Cedar Shingle Association of British Columbia, 
has stated that more than 90 percent of the 
shingle mills of British Columbia have agreed 
to voluntarily regulate their production for the 
United States market to a single-shift basis. 
The agreement dates from June 15, and will 
be effective to Dec. 31. “The additional quota 
received under the new trade agreement with 
the United States is not sufficient to warrant 
running two shifts,” Mr. Raphael stated. 
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“IF you think I’m tough you 
should know about 
Zimmerman Long Leaf” 





It IS tough — this Zimmerman Virgin Long 
Leaf Pine. Tough, strong, upstanding, endur- 
ing. That’s why it makes such fine building 
material. Timbers and Dimension that bid 
defiance to time, wear and weather. Remember, 
the BEST of the Long Leaf, the CREAM of 
the log, is used for Bentley Timber and Dimen- 
sion. We save out no clears. It’s Lignasan- 
treated to prevent stain and discoloration. 
Straight Cars, Mixed Cars. Tell us your needs. 


J. A. BENTLEY LUMBER CO. 
ZIMMERMAN, LA. 
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100% Dealer Distribution 


We solicit business from lumber 
dealers and supply them with all 


SOUTHERN and WESTERN WOODS 


P. M. BARGER LUMBER CO. 


WASHINGTON, D.C. MOQRESVILLE, N.C. 


418 Colorado Bidg. 
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Raine and Raine, Inc. 
RAINELLE, W. VA. 


Appalachian Hardwoods 


——E _—_——— 








LEMIEUX BROS., INC. 
FORESTERS — TIMBER ESTIMATORS 
APPRAISERS --- CIVIL ENGINEERS 
_ 410-11 Maritime Bide. NEW ORLEANS, LA. 
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LUMBER CO. 


Alamogordo, New Mexico 


DOUGLAS FIR 
PONDEROSA PINE 
WHITE FIR 

High-Altitude Fir, espe- 


Box Shooks cially suitable for con- 
and Crates = struction work. 





For a Happy 


VACATION 


COME TO 


Cloudcroft 


New Mexico 
Charming Summer Resort 


owned by 


Southwest Lumber Co. 


A delightful place for a 
week-end visit or a vaca- 
tion stay. Come for rest, 
for play, for recreation. 
Fine accommodations, 
beautiful surroundings. 
Sporty 18-hole Golf Course. 
For information and reser- 
vations write Southwest 
Lumber Co., Alamogordo, 
New Mexico. 


350,000 Feet Every Day 


F AT 

R a “sg 
Every 
Modern 
Facility 


Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


























SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


THMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 











California White 


WHITE PINE (22e— 
Al 





so and Sugar Pine 
Fir Wallboard S742" 2nd 


West Coast. Products 
William Schuette Company 
New York 


Ofice—4i East 42d St. PITTSBURGH, PA. 
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Announces New Catalog on Heat 
Circulating Fireplace Unit 


The Heatilator Co., Syracuse, N. Y., has 
just announced the publication of its newest 
catalog, in color, dealing with the Heatilator 
fireplace—“the fireplace that circulates heat.” 
Pictured in the catalog are types of Heatilators 
suitable for any home or camp cottage. In 
addition to construction details of the Heatilator 
unit, the catalog contains numerous views of its 
use in all types of fireplaces, specifications, di- 
mensions, and directions for installation in both 









heatilator 


4 Fireplace 


i THE FIREPLACE THAT 
; CIRCULATES WEAT 





new and old homes. The Heatilator is designed 
to circulate heat to every corner of the room 
in which it is used and even to adjoining or 
upper rooms. It insures correct construction 
of the fireplace, which will not smoke, and cuts 
heat costs by saving weeks of furnace operation 
in the spring and fall. It is the only heating 
equipment needed in most homes in mild 
climates and makes summer camps and cabins 
usable for many weeks past the usual vacation 
period, and quite comfortable for winter week 
ends. It also solves the heating problem in 
basement rooms. A fireplace constructed around 
the Heatilator unit is easy to build and does 
not limit mantel design. It adds little to fire- 
place cost because of the saving in materials 
and labor. Dealers interested in securing a copy 
of the new catalog should address their request 
to the manufacturer. 


New Insulating Board Is Available in 
Pleasing Shades 


Johns-Manville, 22 E. 40th St., New York, 
N. Y., has just announced a new improved in- 
sulating board, including bevel panels and planks 
in ivory, white, rose tan and graytone. The 
product is being produced at Johns-Manville’s 
new Jarratt, Va. plant, where equipment was 
installed particularly for its manufacture. The 
new Glazecoat surface of the improved J-M 
board is smoother, more durable, and easily 
cleaned, according to the manufacturer. Invis- 
ible nailing of decorative units is possible with 
the new J-M lightning joint. It is only neces- 
sary to nail the tongue. The adjacent panel 
fits snugly into the groove, is held firmly in 
place, and completely conceals the nail-head. 
Samples and details are available from the 
manufacturer. 


Kitchen Cabinet Units, Sink Tops, 
Meet Modern Requirements 


The Kozy-Kitch Equipment Co., Elkhart, 
Ind., is now offering dealers a six-page folder 
illustrating Kozy-Kitch factory built and fin- 
ished cabinet units and sink tops. The folder is 
intended as a piece of sales literature for the 
dealer’s use. Kozy-Kitch cabinet units are 
made of solid hardwoods, completely assembled, 
factory spray enamel finished, with attractive 
hardware mounted—all ready to set in place. 
A wide variety of models and sizes is available 
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so that the dealer can easily arrange any size 
or style of kitchen. Sink tops, supplied with 
the cabinet units, to make the complete job, are 
to exact dimensions required and may be had in 
stainless steel, one piece porcelain or several 
grades of linoleum covered. Wall cupboards 
are available in four heights and many widths. 
Broom and shelf units are in two heights and 
different widths. Sink fronts are supplied either 
plain or equipped with tilting metal bin for 
cleaning materials and with towel drying rods. 
There are standard types of cabinet bases with 
drawers at the top for convenience and cup- 
board area below. Some have sanitary metal 
bread drawers with ventilated sliding lids, tilt- 
ing metal flour drawers, drawers partitioned for 
cutlery, cutting boards, sliding wire ' shelves, 
wire lid racks on doors, and other conveni- 
ences. Then there are special bases for corners 
so that “L” and “U” shaped installations may 
be arranged. Also bases partitioned for large 
serving trays, others with towel rods, shallow 
drawers for linens, etc. All requests for the 
folder should be addressed to the manufacturer. 


New Feature Adds Rigidity and 
Long Life to Ladder 


The W. W. Babcock Co. (Inc.), Bath, N. Y., 
manufacturer of Babcock spruce ladders, an- 
nounces an improve- 


ment in construction it np 
) 








which applies particu- 
arly to extension; 


ladders and one | e i 


al 


ladders. The improve- 
ment consists in tying} 
all four corners of! |.}, = ey 
every extension and 
single ladder with , 
cadmium-plated steel 
rung braces. This fea- 
ture adds rigidity and 
long-life to the ladder. 
The company uses 


only selected air-dried, 
aeroplane and ladder a 
stock spruce. All |. 




















rungs on Babcock lad- 
ders are dipped in ! 
boiling hot linseed oil b 
to prevent any weak- 

ening by moisture or 
dry rot. The accom- 
panying drawing 
shows how the braces il 








Detail © 





ofc 











are used and placed 


on the ladders. Deal- 
ers interested in re- 
plenishing their ladder 


stocks for the fall de- 
mand, may obtain de- 
tails about the new improved Babcock lad- 
ders by writing to the manufacturer. There 
is no obligation. 














New Features of Channel Roofing 
Offer Many Advantages 


The Milcor Steel Co. Milwaukee, Wis., is 
now offering its “Perfect Lap” twodrain chan- 
nel roofing, designed to prevent seepage and 
syphoning, apt to occur with the heavy down- 
pour of violent seasonal storms. The “Perfect 
Lap” feature on the end forms a storm-tight 
seal, which, according to the manufacturer, de- 
fies weather conditions. The high grade, cor- 
rosion-resistant, galvanized metal used in the 
roofing sheds the water as fast as it falls, while 
the twodrain channel feature on the side of the 
roofing checks the syphoning of the water. The 
channels carry away water before destructive 
syphoning can begin. The roofing is not only 
effective as a leak-proof roofing, but has an 
attractive appearance as well. It can be 
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grounded to protect buildings from electrical 
storms. It is easily applied and its sturdy con- 
struction tends for long life and satisfactory 
service. Complete details are available from the 
manufacturer. 





Flexible Cement Deal Demonstrates 
New Product 

The Casein Co. of America, 350 Madison 

Ave., New York, N. Y., manufacturer of Casco 

powdered casein glue for heavy-duty wood 

gluing, has announced a supplementary adhe- 

sive, Casco flexible cement, available in two- 





ounce tubes, and also in one-half pint to gallon 
cans. The cement, containing liquid rubber, 
is said to withstand shocks and uneven expan- 
sion of dissimilar materials, sticking to all 
surfaces in almost any combination—wood, plas- 
tics, wallboard, glass, enamel, etc. The cement 
is being introduced to dealers through a deal 
consisting of two 6-tube display cartons, use 
folders in color, and a free 2-color metal 
demonstrator, with samples of wood, cork, 
cardboard and felt cemented to metal. Details 
are available from the manufacturer. 


Manufacturer Announces Production 
of 1940 Wall Paper Lines 


The Lennon Wall Paper Co., Joliet, Ill., an- 
nounces that its 1940 Peacock and Rotocraft 
lines of wall paper are now ready to be placed 
on the market. The lines are offered in a wide 
variety of coloring, designs, styles and textures. 
The Peacock line contains a large number of 
Colonial, floral, modern drawings, and deep, 
rich-toned designs. The Rotocraft line is re- 
plete with many engraved designs, textures, 
pressed papers and several new typical plastic 
patterns. The 1940 Peacock line includes the 
wall papers used in House No. 1 in the “Town 
of Tomorrow” at the New York World’s Fair. 
Details are available from the manufacturer. 


Manufacturer Sends Brush Displays 
to Dealer's Door 

The Devoe & Raynolds Co., (Inc.) 1 West 
47th St., New York, N. Y., manufacturer of 
paints, varnishes and brushes, recently adopted 
mobile display units for its brush salesmen. The 
motorized displays carry more than one thou- 
sand different types of brushes, arranged for 
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convenience and accessibility. The trucks are 
completely insulated for sound equipment and 
air-conditioning and carry slide film equipment. 
The displays represent a trend toward modern 
merchandising on the part of the manufac- 
turer who is able to show products in the 
field under the most advantageous sales con- 
ditions. 


Offers Sales Helps for Strong 
Seasonal Item 


The Illinois Wire & Manufacturing Co., Jo- 
liet, Ill, is now offering a number of dealer 
helps such as wall posters, mailing circulars 
etc., dealing with the advantages of the com- 
pany’s Denning portable corn crib and _ its 
portable silo. With every indication of a bumper 
corn crop, farmers are now interested in stor- 
age space and the “corn crib” season will 
soon be in full swing. Strictly a seasonal item, 
the slat type cribbing for temporary silos and 
cribbing ear corn will reach its peak sales 
within sixty days. Details of the company’s 
products and sales helps are available to dealers 
requesting them. 


New Truck Designed to Meet Spe- 
cific Delivery Conditions 


The Ford Motor Co., Dearborn, Mich., re- 
cently started production of a three-quarter ton 
truck specially designed for delivery economy 
of loads of the lighter, bulky type. It is avail- 
able with both 60- and 85-horsepower units in 
express, stake, panel, chassis with cab, chassis 
with cowl, and chassis with windshield models. 
The new truck has a load length of 107% 
inches, load width of 55% inches, and height of 
551% inches. The express body has a _ load 
length of 96 inches, load width of 54 inches 
with sides 2244 inches high. The stake body 





has a load length of 90 inches and load width 
of 74 inches, with stakes 39 inches high. The 
platform measures 93 inches in length and 77 
inches in width. The three-speed transmission 
is standard, with a four-speed transmission 
available at extra cost. The rear axle is full- 
floating, which means that all weight supported 
by the rear springs is transferred to the axle 
housing and none is supported by the axle 
shafts. This is an outstanding feature for a 
low-priced truck. Complete details are available 
from the manufacturer. 





Hold Hearing on Consolidated 
Freight Classification 


Cuicaco, Itx., July 25.—A hearing was held 
in this city today before the Consolidated 
Classification Committee representing the classi- 
fication committees in jurisdiction throughout 
the three class sections in the United States to 
listen to arguments for and against the pro- 
posed modification of Rule 10. The proposal 
would liberalize the mixture rule so as to au- 
thorize on such mixtures the straight carload 
class or commodity rate applicable on each 
article in the mixture. The proposal was vigor- 
ously supported by many interests, and opposed 
with equal vigor by others. The opposition 
included representatives from several retail 
lumber associations. Many questions were 
asked by members of the committee represent- 
ing the railroads as to which of certain proposed 
exceptions would satisfy the opposition. 









Certified Lumber 


This lumber line will 
help you get your 
full share of trade 


The mark of “20” on Booth-Kelly Certified 
Lumber is a good thing to show to your 
customers. It’s the Booth-Kelly pledge that 
the lumber has quality right up to the high- 
est standard . . cut from choice timber, 
carefully seasoned, accurately manufac- 
tured, O. K. in every way. Remember, too, 
this lumber bears the marks of the West 
Coast Lumbermens Assn. and the National 
Lumber Mfrs. Assn., guarantees of proper 
grading. 


You'll find it pays to be able to offer your 
customers definitely certified quality and 
value. It establishes. confidence, builds 
trade and earns more profit for you. Let us 
quote on your needs or fill an order for you. 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, ete. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 
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TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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5 THE GREAT js 
LONG LEAF 


Wier Long Leaf Yellow Pine, 
strong in fiber, time-defying, rot- 
resisting, is cut from virgin timber. 
It is carefully seasoned, pains- 
takingly manufactured. Our Wier- 
gate mills, largest in Texas, have 
complete modern facilities, insur- a 
ing the BEST in machining and i 
workmanship. We can serve you HAY 


WIERE 
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Yellow Pine 


























Aristocrat of Structural Woods 
4 Wier Long Leaf Lumber Co. ly 
> 
HOUSTON, TEXAS Y 
Mills: Wiergate, Texas 
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Appalachian 


HARDWOODS 


Lumber of distinguished 
beauty and serviceabilty 


We specialize in Oak and Poplar. 


Soft-textured high-quality Appal- 
achian lumber, well-manufactured. 
Careful attention to inquiries and 
orders, Let us hear from you. 


WILDERNESS 
LUMBER CO. 


NALLEN, W. VA. 





CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 
Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 
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THE LUMBERMAN POET 





The Stars of Home 


How sweet the night! How sweeter far 
Than all the glare of day! 

The sailor at the harbor bar, 
The farmer’s plow away, 

The ax laid down, the saw hung up, 
The creaking pulley still— 

Now men come home to sit and sup, 
From sea and wood and mill. 





How sweet the night! With stars of love 
That shine across the gloam, 

With all the stars of Heaven above, 
Below the stars of Home! 


POET’S EPIGRAMS 


“If a man has a lot to be thankful for 
he ought to build a house on it.” 





How sweet the night! 
That played amid the corn, 


Night-cradled in the piney trees 


To wait the hour of morn. 


Up from the marshes comes the dew, 


Light-tripping as a lass, 


To sooth the weary heart of you 


With incense of the grass. 


How sweet the night! 
Their little candles burn. 
The cattle at the stable bars 
From pastures far return. 


And now the lamp beside the door 


Streams out across the road, 


And travellers late and pilgrims sore 


Shall rest them of their load. 


How sweet the night! 


That halt the passer-by. 


Now sleeps the breeze 


Now all the stars 


How sweeter far 
Than stars that deck the sky 
These star-beams from the windows are 


“If the country needs some presidential 


timber, why not cruise the lumbermen 


a little?” 


tenth.” 


“You can well afford to listen patiently 
to nine poor ideas in order to get the 


“Drive while the water is high and work 


when the opportunity is here.” 


“A little praise goes a long way, but a 


little knock is what really travels.” 


“Tt isn’t enough to want co-operation— 


you want to want to co-operate.” 


“The sailor has to have the wind before 
he raises the sails, but the salesman has 


to have the sales to raise the wind.” 





NEWS AND 
VIEWS OF 





= 


50 YEARS AGO © 


From the AMERICAN LUMBERMAN 


—_ 








C. W. Rich’s mill site at 
Richburg, Miss., was the scene 
of another and different kind 
of mill, July 8, and when the 
news of the Sullivan-Kilrain 
fight was sent out over the en- 
tire country, it was known to 
every reader that Sullivan had 
whipped his man at Rich’s 


sawmill. So fame comes to an- 
other lumberman. 
_ * * 
The house of Geo. B. Car- 
penter & Co. has a little 


steamer in its employ for the 
purpose of delivering its goods 
along the river branches in this 
city. 

* * * 

The Pacific Coast has suf- 
fered terribly from the fire 
fiend during the present year. 
Towns, villages and cities have 
been swept away, and now the 
news comes from Portland that 
terrible forest fires are raging 
back of Albina on the neck of 
land between the Willamette 
and Columbia rivers. * * * A 
few weeks ago the Puget sound 
forests were on fire in many 
places and there was great 
danger that much valuable tim- 
ber would be destroyed, but 
fortunately the rains came and 
put out the fires. The Indians 
are very careless in this matter 
of fire and there are not a few 
white settlers who are crim- 





inally negligent. Some years 
the sun will not be visible at all 
for two or three months— 
through July, August and Sep- 
tember—and the thick, choky, 
smoky air will prevail almost 
until November. 
* * * 


In the Kawkawlin River 
there is hung up 5,000,000 feet 
of logs that it will be impos- 
sible to float out this season. 
On the Molasses about 2,000,- 
000 feet will not come out. The 
total output for the season of 
the streams which supply the 





mills on the Saginaw is esti- 
mated at 903,500,000 feet of 
logs. 


7 * * 


It is now reported that the 
White Earth Indians of the Red 
Lake reservation, who kicked 
against the sale of their lands, 
have agreed to it, the signature 
of White Cloud, the leading 
chief, having been secured. 
Nothing is now said to be in 
the way of opening up the 3,- 
000,000 acres of Red Lake land, 
including several billion feet of 
timber. 





WORLD’S FAIR LUMBERMEN’S COMMITTEE 


The proposition to locate the 
world’s fair of 1892 in Chicago 
has awakened the enthusiasm of 
the local lumbermen. They have 
signified their willingness to 
take stock in the enterprise, and 
do their share toward raising 
the required $5,000,000. Under 
the auspices of the World’s 
Fair Association, the following 
named gentlemen have been ap- 
pointed a committee to further 
the interests of the fair among 
the lumbermen of the city and 
the Northwest: E. W. Brooks, 
W. B. Judson, C. A. Paltzer, 
T. W. Harvey, W. P. Ketcham, 
John Spry, C. A. Street, Alex 
Agnew, E. E. Hooper, W. A. 
Wright, J. E. Defebaugh. Mr. 





Brooks is chairman, E. E. 
Hooper secretary, John Spry, 
treasurer. The headquarters of 
the committee will be at the 
office of the Lumber Yard 
Dealers’ Association, in the 
Rookery. 

[Nore—The last surviving 
member of this group, C. A. 
Paltzer, passed away at the age 
of 93 on July 12, 1939, just 
fifty years after his selection as 
World’s Fair Committeeman. 
The year for holding the fair 
was later changed to 1893 and 
those whose memories go back 
that far will recall with pleas- 
ure the splendid exhibit which 
the group named here succeeded 
in obtaining.—Eprror.] 
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Lake States Forest Products 


Statistics Summarized 


WasHINGcTON, D. C., July 24—The Lake 
States of Michigan, Minnesota, and Wisconsin 
—up to forty years ago and for three decades 
the nation’s leading source of lumber—today 
produce about one-tenth as much lumber as in 
their peak years, and that one-tenth provides 
for less than half of their own timber needs, 
according to a report on Lake States forest 
statistics by the Forest Service. The report 
shows a rise both in lumber production and 
consumption for the Lake States from 1932 
through 1936. The Lake States have consist- 
ently consumed more lumber than they pro- 
duced since the World War, the imports coming 
from the South, the Pacific Northwest and 
Canada. 

The report says that at the peak of produc- 
tion in the region there were 3,050 lumber 
mills, whereas in 1936 there were 626 report- 
ing mills. Tables on principal phases of lum- 
ber production, distribution and consumption 
are included in the report. Production of 
various species of timber for 1899 and annu- 
ally for 1904-36 is tabulated by States. Other 
tables show the distribution by years of Lake 
States lumber in and out of the region, and 
likewise the lumber consumption in each State, 
figures accompanied by points of origin in each 
instance. Tables on stumpage and log prices 
for 1923-36 are included. This report gives a 
summary of all available forest products sta- 
tistics for the region. 

Copies of “Forest Products Statistics of the 
Lake States” may be obtained from the Super- 
intendent of Documents, Washington, D. C., 
at 10 cents a copy. 





Southern States Forest Products 
Statistics Issued 


The aggregate cut of lumber in eleven south- 
ern States from 1800 to 1935 has been estimated 
at 715 billion board feet, says a new publica- 
tion of the Forest Service, “Forest Products 
Statistics of the Southern States.” The States 
are Virginia, North Carolina, South Carolina, 
Georgia, Florida, Alabama, Mississippi, Ar- 
kansas, Louisiana, Oklahoma, and Texas. Pulp- 
wood consumption practically doubled in eight 
years, increasing from 1,261,000 in 1929 to 2,- 
469,000 cords in 1936, the southern States’ share 
of total national consumption having increased 
from 16.5 in 1929 to 28.3 percent in 1936. Their 
share of wood pulp produced increased from 
14 to 27 percent of the national total, and their 
share in paper production from 6.5 to 13.6 per- 
cent. Production of cooperage stock tended to 
decline, but use of logs for veneer production 
increased from about 38 in 1905 to 391 million 
board feet in 1935, North Carolina and Florida 
leading in 1935 with 66 and 62 million board 
feet, respectively. Production of turpentine was 
nearly 26 million gallons in 1937-38, and of 
rosin, 1,709,000 barrels in 1937-38. Average 
Prices of logs, stumpage and lumber are given 
for the years for which such figures are avail- 
able. Statistical Bulletin 69, “Forest Products 
Statistics of the Southern States” may be ob- 
tained from Superintendent of Documents, 
Washington, D. C., for 15 cents. 





Buys About 100 Million Feet; 
to Log with Trucks 


MonTESANO, WaSH., July 22.—E. W. Picco, 
of the Picco Logging Co., announced this week 
that his company has purchased between 80 
and 100 million feet of timber from the Weyer- 
haeuser Timber Co. The timber, which in- 
cludes some of the finest fir, spruce and cedar 
remaining on Grays Harbor, is located near 
the Picco Logging Co.’s present operations in 
the North River district. The tract, he said, 
includes practically the same amount of timber 
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that the company has logged since 1934. Con- 
struction of a road into the tract is now under 
way. The logging will be a truck operation. 
Mr. Picco said he plans to do some selective 
logging with the Caterpillar type of tractor. 





Can Mix West Coast Products 
at Carload Rate on Each 


SEATTLE, WASH., July 24.—The mixing of 
certain forest products with lumber subject to 
blanket 82-cent rate in carload shipments, from 
the West Coast to territory east of Chicago, at 
charges based on the carload rate for each of 
the products so mixed, was announced today 
by George T. Gerlinger, chairman of the traf- 
fic committee of the West Coast Lumbermen’s 
Association. Removal of the rate handicap that 
prevented the mixture of such items is an im- 
portant step forward in the distribution of West 
Coast forest products, Mr. Gerlinger said. 
This territory includes such important West 
Coast lumber market centers as the Atlantic 
Seaboard and the New England States. “The 
executive traffic officers of Eastern and Trans- 
continental railroads have approved the appli- 
cation in part. The mixture rule approved for 
publication by carriers will permit shipment of 
= pickets, glued stock, and frames, kiln 

ried.” 





THE Paciric Northwest Forest and Range 
Experiment Station survey shows that 896 
lumber mills operated at least part of the year 
in Washington and Oregon, during 1938. 


ConTRARY TO popular belief, the architect's 
profession is by no means modern. As far back 
as 1485 the first written book on architecture 
appeared. It was written by Leone Battists 
Alberti and was entitled “De Re Aedificatoroa.” 
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"Hasty" Town Has New Yard 
with Odd Name 


We nominate for the “Lumber Yard Hall of 
Fame” the Lonesome Knot Lumber Co., re- 
cently opened for business in Hasty, a hurry-up 
town in Colorado, boasting a present popula- 
tion of 39 residents who, however, optimisti- 
cally think their town will zoom to at least 
five thousand within a comparatively short time. 
Back of all this, according to a news dispatch 
to the AMERICAN LUMBERMAN from a Denver 
correspondent, is the fact that the town of 
Caddoa, which gave its name to a $14,000,000 
dam project on the Arkansas River in Colo- 
rado, will disappear in the project lake; while 
Hasty, its tiny neighbor, three miles north of 
the project site, enjoys a four-year boom of 
Federal spending. 

Besides the Lonesome Knot Lumber Co. al- 
ready mentioned, a yard has been opened in 
Hasty by the Brown Lumber Co. and it is ex- 
pected that a third concern—the Shaw Lumber 
Co.—soon will be ready for the volume of 
business expected from dwelling construction. 

The Lonesome Knot Lumber Co. is a branch 
of the La Junta Trading Co. at La Junta, Colo. 
It owns five blocks of ground at Hasty, upon 
which it proposes, as need develops, to build 
“de luxe” cabin homes, of three and four rooms 
each, complete with running water, gas and 
electricity. 


According to a report printed in the Lamar 
(Colo.) Morning News, an individual em- 
ploved at Conchas Dam in New Mexico, plans 
to build 28 small cabins at Hasty, construction 
of two of which will be begun soon. 

It is understood that outside parties also 
have under consideration a drug store, grocery 
and other enterprises. Most immediate prob- 
lem involved in the expansion of Hasty lies 
in securing an adequate water supply, it is re- 
ported. Likewise, natural gas is not available 
at present. 





lumber lacks. 


lumber has. 


Oregon. 
ESSCO Southern Pine 





ESSCO Lumber has that something that ordinary 
ESSCO has all of the modern features that other good 


It is precision made, pre-shrunk and properly loaded 
and promptly shipped, association grade marked and 
trade marked, but in addition ESSCO Lumber has an 
indefinable quality and character that only sixty years 
of experience can produce— 


And while the first ESSCO Lumber was produced sixty 
years ago, it will be available for many years to come— 
at Fisher, Clarks and Monroe, La., and at Pine Ridge, 


ESSCO Southern Hardwoods 
ESSCO Ponderosa Pine ESSCO West Coast Woods 
ESSCO Oak Flooring 





EXCHANGE SaWMILLs SaLes Cg. 
1111 R. A. Long Building, 


KANSAS CITY, MO. 
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We do not make the Most 
Oak Flooring, but we Do 
make the BEST 








OAK FLOORING 


--CAREFULLY SELECTED LUMBER-- 
--PROPERLY KILN DRIED -- 
--PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 


Yard Stock Specialist 
SOUTHERN 


En i FSS Ie Ge 
HARDWOODS 


CARS 
BAND-SAWED 


Prompt attention to inquiries 
and orders. Write today. 











TEXARKANA, ARK.-TEX. 


CARR 


Lumber Company, 
Manufacturers of 
“BILTMORE” 
FLOORING 
“BILTMORE” 
HARDWOODS 
Plain and Quar- 
. tered Oak — Soft 
Yellow Poplar— 
Basswood, - 

aut, etc. 
Pisgah Forest, N.C. 





CHICAGE 


19 N. CLARK STREET 






OF THE LOOP 
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Hardwood Trim and Molding 
Standards Submitted to Trade 


WasHrncTon, D. C., July 24.—The Divi- 
sion of Trade Standards, United States Bureau 
of Standards has sent notices to producers, dis- 
tributors and users of hardwood interior trim 
and molding advising that commercial standards 
for hardwood interior trim and molding, to be 
identified as TS-2720, is submitted for approval. 
The bulletin covers standard grades, sizes, de- 
signs and method of certification as approved 
by the preliminary manufacturers’ conference in 
December and by a number of co-operating or- 
ganizations. Mimeographed copies of the pro- 
posed standards may be obtained from the 
Division of Trade Standards, Washington, 


ra C, 





Compact Diesel Units For 


Camp Power and Light 


Peoria, ILL., July 24.—Two new, completetv 
self-contained diesel electric sets, designed to 
bring low cost power and light to logging 
camps, have just been announced by the Cater- 
pillar Tractor Co., here. Water, refrigeration, 
lights, ventilation, radio, and lights for cabins, 
commissary and grounds, can be handled with 
one, two, or three of these small sets. 

So simple is the job of installation that the 
only wire connections to be made are from the 
generator terminal to the circuit breaker, and 
from the circuit breaker to the distribution box. 
The light weight sets need no special bases, but 
can be set down anywhere and put to work. 
Eliminating the need for auxiliary equipment 





B. C. Heacock, president, 
left, and Don Robison, 
general sales manager, 
right, are given a pre- 
view of the new Cater- 
pillar Diesel electric sets 
by Harmon Eberhard, 
chief engineer of the 
Caterpillar Tractor Co. 
Only two wires need to 
be connected before the. 
compact units are ready 
to run. Low cost and 
simplicity are the advan- 
tages of these 15 and 20 
kilowatt sets 





makes these units much less expensive than 
many diesel electric sets available today. These 
units are designed to be operated by personnel 
without special training. The engines have but 
three operating adjustments, none of which in- 
volves the diesel fuel system. The generators 
are of single unit construction, equipped with 
ball bearings, which require lubrication only 
once in six months. Built-in regulation enables 
the sets to pick up relatively large motor loads 
with little light flicker and voltage drop. 





Says Use of Plywood Is Growing 


ABERDEEN, WAsH., July 22.—Use of plywood 
is decidedly on the increase, V. A. Nyman, 
manager of the Aberdeen Plywood Co., said 
in a speech before the Aberdeen Kiwanis Club 
last week. Increased use of the material in 
the building and furniture industries is illus- 
trated at the New York and San Francisco 
world fairs, he said, citing the use of plywood 
in most of the New York fair buildings. Some, 
appearing to be of stone, actually are built of 
plywood with a stone-like finish applied, he 
said. The Pacific Northwest is losing a valu- 
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able plywood market in the furniture business, 
because of lower production and freight rate 
costs of southern producers, he added. He said 
that the plywood industry’s export business is 
increasing, but predicted that when Japan gets 
her “difficulties” straightened out, she will rap- 
idly seize the export market if this country 
continues to supply Japan with logs. 





Accidents in Woodworking 
Industry 


The National Safety Council, 20 N. Wacker 
Drive, Chicago, has issued its annual statistical 
report on accidents in the woodworking indus- 
try. This report shows that while frequency 
of accidents increased during 1938, the severity 
of these accidents was considerably below the 
general average. Predominant causes of acci- 
dents in woodworking plants are analyzed and 
names of companies making good safety rec- 
ords are given. The honor roll includes, for 
saw and planing mills, Potlatch Forests (Inc.), 
Dierks Lumber & Coal Co., Southern Lumber 
Co., Wood-Mosaic Co., and for logging opera- 
tions, Kirby Lumber Corp. and Central Lum- 
ber Co. 





Experienced Plywood Opera- 
tors Direct New Plant 


WILLAMINA, OreE., July 22.—The Pacific 
Plywood Corp. here, announces that its plywood 
factory will open Sept. 1. E. S. Wentjar is 
vice president and general manager of the new 
organization. V. K. Wright is secretary-treas- 


urer; Arnold Koutonen is plant superintendent, 





and H. J. Nunneley is sales manager. The 
Pacific Plywood Corp. will produce plywood 
in all commercial grades and thicknesses upto 
60 inches in width and to 144 inches in length, 
and will have an annual production of over 80 
million feet. Installation of the latest developed 
hot plate equipment will be completed late in 
October or early in November. 

The location of the factory, approximately 
fifty-five miles west and south of Portland, 
Ore., was chosen for its strategic access to 
a fine stand of virgin old growth Douglas fir 
timber, which will supply logs for twenty-five 
years’ operation. This particular timber, on 
the slopes of the Coast range mountains, faces 
the Pacific Ocean, and has matured through 
the years in this fog belt area. 

The men who selected the new equipment 
now being installed were guided by their twenty 
years of experience in Douglas Fir plywood 
production. The corporation will have its main 
office at the factory. M. Sekstrom is president 
of the Pacific Plywood Corp., and chairman 
of the board of directors. Other members in- 
clude: Emil Anderson, Fred Nelson, Henry 
Tranum, Arnold Koutonen, Ettore Pedron, 
Gust Dahl, Felix Revell. 
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Co-ordinated Forestry Policy 
Urgently Needed 


WASHINGTON, D. C., July 24.—That an over- 
all Federal forestry policy does not exist, but 
that such a realistic policy, recognizing the 
forest industries as an important “element in 
the national economy, is most urgently needed, 
was the gist of an address delivered the eve- 
ning of July 11 by John B. Woods, forester 
National Lumber Manufacturers Association, 
to the Institute of Northwest Affairs, held at 
Reed College in Portland, Ore. Periodically 
since 1919 the Congress has taken up the ques- 
tion of doing something about national for- 
estry, he said. It has enacted a series of laws, 
most of them helpful; but has neglected to 
provide adequate funds for co-operating fully 
with either the States or private owners. Mean- 
while administration of l*ederal lands is con- 
fused and overlapping. Expenditures depend 
upon the size of the relief budget, upon the 
wangling ability of competitive Washington 
agencies, rather than upon the real needs of 
the forest. Congress postpones the day of 
coming to grips with this problem and provid- 
ing for meeting it efficiently at reasonable cost. 
The contribution to forestry of the States and 
private owners is continually deprecated by l*ed- 
eral spokesmen. Private ownership does not 
fear regulation such as is being developed in 
the States, but it does fear bureaucracy and 
particularly Government’s indecisiveness. The 
Federal Government should look its own prob- 
lem in the face and should recognize that State 
and private forestry are indispensable and 
must be preserved. 

Chief Forester Silcox then addressed the In- 
stitute, demanding that the public recognize the 
necessity for forest rehabilitation and sustained- 
yield management. He pledged the aid of the 
Forest Service in helping to work out solu- 
tions of Northwest forestry problems. Mr. 
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Silcox questioned the desirability of putting 
Federal administration in one department or 
under a single head, believing that the compe- 
tition makes for better management and in- 
creased initiative. He has hopes that the Con- 
gressional Joint Committee will come to grips 
with the whole problem, and recommend to the 
Congress a broad program of Federal legisla- 
tion. 





Timber Prices Stable in 1938, 
Forest Service Reports 


WasHincton, D. C., July 24—Stumpage, 
log and lumber prices for 1938 continued more 
stable than those of farm products in general, 
according to price compilations by the Forest 
Service, based upon records of 10,000 standing 
timber and log sales in 45 States last year. The 
timber prices were compiled by Henry B. Steer, 
Senior Forest Economist, from 10,000 sales 
records covering standing timber transactions 
involving more than 7 billion board feet, and log 
sales of more than 4% billion board feet. Sub- 
ject to regional variations and price differences 
between the various species, 1938 stumpage 
prices were 5.7 percent below the 1937 average, 
log prices 7.3 percent below, and wholesale 
lumber prices 8.7 percent below. The Bureau 
of Labor Statistics index number for wholesale 
prices in general for 1938 was 8.9 percent be- 
low the 1937 average. The farm products group 
registered the largest decline, a drop of 20.7 
percent as compared with the previous year. 





AMERICA PRODUCED approximately 24,500,- 
000,000 feet of lumber in 1937, the Department 
cf Commerce reports. In a single piece of 
wood of standard thickness this output would 
extend 186 times around the world. 
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New Book Deals With Small 


Forest Management 


“The Forest Manager” by Dr. Carl Dan- 
necker, is a new book on the management of 
farm woodlands and other small forest areas. 
Well illustrated, the book of 172 pages is avail- 
able for $2.00 from the AMERICAN LUMBER- 
MAN. It is a trarislation of a German forestry 
classic, describing the application of forest man- 
agement to privately owned forest lands, based 
on years of experience in Germany. As edited 
by William N. Sparhawk of the United States 
Forest Service, from the translation of Arthur 
O. Weidelich, its findings, conclusions and rec- 
ommendations are directly applicable to Ameri- 
can conditions. In fact, the whole purpose of 

“The Forest Manager” is to bring to the Amer- 
ican woodland owner a description of approved 
German forest management such as will be di- 
rectly beneficial to him. With simple clarity, 
it tells, for example, why the selection forest 
is both economical and profitable; why and 
how the natural forest form should be retained. 
Beginning with a discussion of the value of the 
forest, Dr. Dannecker describes various of the 
more important central European forest trees, 
all of which are similar in growth and require- 
ments to closely related American trees; he 
then turns to the forest soil and its treatment, 
to the forest stand itself and its treatment, then 
to the principal forms of forest and systems of 
management. He deals with harvesting, prep- 
aration, and utilization of forest products; he 
goes into forest regulatory legislation, and into 
cooperative activities of forest owners. All told, 
he covers with simplicity and directness the 
major problems confronting woodland owners 
in America. What is more important, his solu- 
tions are not altogether his own conclusions but 
the results of centuries of forest management 
of private woodlands in a country where the 
practice of forestry is highly developed. 
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ANGELINA 


SUDDEN SERVICE 


The 5 Mills of Angelina offer you QUICK ACTION on 
your orders. Unsurpassed assortments in Pine and 
Hardwoods, including Creosoted Items, ‘‘Wolman- 
ized’’ Lumber, Chromated Zinc Chloride-Treated 
Lumber. Dimension, Finish, Casing, Base, -Mould- 
ings, Oak and Maple Flooring. Oak and Gum Trim, 
Hardwood Items, Pickets, Plaster Lath. Woven Wire 
Picket Fence. Let us prove how well we can serve 
= You'll like Angelina Quality and Sudden 
ervice. 


Angelina County Lumber Company, Keltys, Texas 
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All American Softwoods Meet 
Probable British Standards 


Wasuincton, D. C., July 24.—A tentative 
plan for grading North European pine for 
building purposes in Great Britain, will soon 
be announced by a committee working under 
the auspices of the British Standards Institu- 
tion, in co-operation with the Forest Products 
Research Laboratory, the Forest Products Divi- 
sion, Department of Commerce, reports. Im- 
portance of this move to American lumbermen 
lies in the fact that, if the framing in light 
construction, such as dwellings, is based on a 
minimum bending strength of 800 pounds per 
square inch, which would be along lines already 
marked out by the building by-laws of the 
London County Council, then all American soft- 
woods would be entirely suitable for British 
construction purposes. It is also assumed that 
wherever grades are recommended for Euro- 
pean softwoods by the British authorities, com- 
parable recommended grades will be given for 
American softwoods. The American lumber 
industry has prepared material to be presented 
at the fifth International Conference on Timber 
Utilization at Zurich, Switzerland, Aug. 29, 
when grading and sorting of lumber from the 
viewpoint of building construction will be one of 
the topics for discussion. 





Demand for Mahogany Gains; 
Honduran Supply Depleted 


WasuHincton, D. C., July 24.—Substantial 
gain in domestic demand for mahogany lumber 
in the first five months of this year was re- 
ported by Forest Products Division, Depart- 
ment of Commerce. New business gained 68.2 
percent over last year’s; shipments, 49.4 per- 
cent. May orders for mahogany exceeded those 
May, 1938, by 55.9 percent; for mahogany 
veneers, 51 percent. 

Mahogany of commercial value is becoming 
increasingly limited in British Honduras. Small 
trees have been cut during recent years, since 
larger timber standing in remote areas cannot 
be profitably extracted at prevailing market 
prices. 





Many Hardwood Items Scarce 


New Oreans, LA., July 22.—Hardwood 
manufacturers in Louisiana anticipate an im- 
provement in conditions, declared J. B. Ed- 
wards, president of Hillyer-Deutsch-Edwards 
Co., hardwood manufacturer of Oakdale, La. 
Hardwood stocks are low, and those of some 
items are so scarce as to force buyers to search 
for their needs, he commented. Mr. Edwards, 
who is vice president of the Southern Hard- 
wood Traffic Association, accompanied by 
George Schaad, Jr., New Orleans district man- 
ager, reported his findings following a tour 
of the Louisiana producers in the interest of 
his organization. 





Wire Company Announces 
Expansion Program 


Dixon, ILL., July 24.—Mrs. John G. Ralston, 
president of the Reynolds Wire Co., here, an- 
nounces that work has started on a remodeling 
and modernization plan for the weaving plant 
of the company’s wire screen factory. The re- 
building program includes the demolition of 
the northwest corner of the plant, which was 
the original structure in which Horace .G. 
Reynolds established his business in 1894. The 
entire weaving plant, with the addition of a 
modern three-story and basement building of 
reinforced concrete construction, will complete 
the housing of the weaving plant in this type 
of building. The new building will insure bet- 
ter working conditions for employees, greater 
safety and more efficient methods of produc- 
tion. The Reynolds Wire Co. recently acquired 
a strip of land adjacent to the old building 
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which will permit necessary expansion to make 
the new building uniform in width with the 
remainder of the structure. Streamlined pro- 
duction in factory operations is thus assured. 
The business offices of the company will be 
changed to another section of the building and 
will be larger and completely modernized. The 
rebuilding will be completed by December of 
this year. 





Offers Information, Samples of 
French Colonial Timber 


Paris, FRANCE, July 22.—The Comité Na- 
tional des Bois Coloniaux, 16, Rue de la Paix, 
here, which supplies information on all French 
colonial timbers, recently published a folder on 
the history, uses and commercial considerations 
of the French African Okoumé tree. This 
African timber, first brought to European atten- 
tion in 1885, is said to be by far the most im- 
portant species exported from that continent. 
It attains a height of about 120 feet and a 
diameter of six feet. The trunk is usually 
straight and cylindrical and when growing in 





A typical Okoumé tree growing in French 
Colonial Africa 


dense stands, may be clear of branches for over 
75 feet. It is one of the few woods which can 
be peeled in thicknesses ranging from 1/128th 
to 1/6th of an inch, and when put through the 
dryer present perfectly smooth surfaces, free 
from cracks or splits. As it can be readily 
glued, it is especially well suited for plywood. 
The rotary-cut veneers are large and clear and 
exhibit attractively figured grain. Specimens 
of the wood may be seen in the United States 
at the New York World’s Fair, at the Palace 
of France and Her Overseas Empire. Further 
particulars and samples may be obtained from 
the committee at the address given above. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows rev- 
enue freight for the two weeks ended July 15 
totaled 1,232,921 cars, as follows: Forest prod- 
ucts, 53,456 cars (a decrease of 10,084 cars be- 
low the amount for the two weeks ended July 
1); grain, 112,721 cars; livestock, 21,267 cars; 
ore, 81,300 cars; coal, 200,490 cars; coke, 
11,555 cars; merchandise, 278,150 cars, and mis- 
cellaneous, 473,982 cars. The total loadings for 
the two weeks ended July 15 show a decrease of 
75,594 cars below the amount for the two weeks 
ended July 1. 
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Longshoremen Cause Trouble 
at California Port 


San Francisco, CAuir., July 22.—Water- 
front labor trouble broke out at Eureka, July 
19, when a motorship which put into Humboldt 
Bay to load redwood of the Union Lumber Co. 
for Australia was picketed by Fort Bragg long- 
shoremen, whose line was respected by Eureka 
longshormen. A superior judge of Mendocino 
County immediately issued an order restrain- 
ing the International Longshoremen & Ware- 
housemen’s Union from picketing or boycotting 
any Mendocino County lumber products. The 
Fort Bragg longshoremen contended the Union 
Lumber Co. has refused to bargain. The com- 
pany said all its lumber moved by rail to 
Eureka for shipping, and therefore it saw no 
reason to bargain. A major conflict is expected 
when contracts come up for renewal in Septem- 
ber. Unions have served notice they will seek 
changes in hours, wages and working condi- 
tions; while employers have declared the con- 
tract already is the best in the world. 





New Hickory Handle Rules 


WaAsHINGTON, D. C., June 24—A revision 
of Simplified Practice Recommendation R77, 
Hickory Handles, has been approved by the 
standing committee in charge, and the Division 
of Simplified Practice of the National Bureau 
of Standards has mailed copies to all interests 
for consideration and approval. The revision 
provides one set of grades for both long and 
short handles, and reduces the number of grades 
from 11 to 8. Provision has been made for 
red as well as white handles in AA and C 
grades, so that both are available in each of 
the major grade classifications—AA, A, B, and 
C. Definitions of blemishes and defects which 
control the grade classification of handles have 
also been included. 





Eliminating Dust Helps to Boost 
Lumber's Appeal 


MipLanp, Micu., July 24.—Lumber dealers 
throughout the country report a definite boost 
to lumber’s sales appeal through the use of cal- 
cium chloride to allay dust around sheds and 
yards, according to the Dow Chemical Co., 
here, which has made studies to prove that 
dust in spoiling its appearance is a damaging 
factor to lumber. When calcium chloride is 
spread on drives and in lumber sheds it serves 
to consolidate the surface of the ground and 
eliminates the dust nuisance. It makes former 
dusty surface literally self sprinkling, since it 
has the ability to attract moisture from the air. 
According to Harold Knowles, sales manager 
of the company’s Dowflake division, the use of 
calcium chloride is proving increasingly popu- 
lar with lumber dealers. 





Desirably Rigid Barge Built with 
Connectors 


WasHincTon, D. C., July 24.—In a barge 
of all-wood construction, measuring 100 by 36 
feet and having a depth of 10 feet, the Foss Tug 
& Barge Co., of Tacoma (Wash.) builder, to 
insure rigidity, used 500 2%4-inch split-ring tim- 
ber connectors in the scarfs, longitudinal and 
transverse bulkheads, and in all bracing, stiff- 
ness being a highly desirable quality. The con- 
struction superintendent expressed himself as 
highly pleased with the ease and simplicity of 
connector fabrication, and the results obtained 
with this system of construction have been so 
gratifying to the Foss company that it plans 
to use split-rings in the construction of all 
barges in the future and in the repairing of 
existing equipment. The barge may be seen 
on Puget Sound every day, hauling sand and 
gravel for use at the Narrows Bridge, near 
Tacoma. 
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Cel Application Tune Iwo-Thirds. 









“The butt hinge is designed to cut down on 
labor ... with one leaf exposed, no gauging is 


required, and only the jamb leaf is mortised.” 


NEW STANLEY STREAMLINED 
HALF SURFACE BUTT HINGE 


An indication of the interest shown in 
this new Stanley Butt Hinge is the article 
shown above, which appeared in the April 
issue of “Architectural Forum.” Builders 
and architects find that this new butt not 
only decorates the door .. . it permits 
hanging doors in one-third the time 
required with ordinary full mortise butts. 

The new Butt is a sure seller! Builders 
like it because it saves time . . . permits 
hanging doors in one-third the time 
required with ordinary mortise butts. Only 
the jamb leaf is mortised. No gauging is 
necessary. Supplied either fast pin or 
loose pin in all standard finishes including 
prime coat for painting. 

Add this butt to your builders’ hardware 
stock. Builders in your community will 
be asking about it. Order from your 
jobber. The Stanley Works, New Britain, 
Connecticut. 


STANLEY 


TRADE MARK 


HARDWARE FOR CAREFREE DOORS 






= No. 164. Fast Pin. Size 31/,”. 
No. LP164. Loose Pin, permitting separate 
application of jamb leaf and door leaf and 

@umumms assembly when door is hung. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., July 24.—There is no mid- 
summer dullness in most centers of New Eng- 
land. More lumber is moving to dealers and 
consumers than at any time in the past five 
years, and through the past six weeks delivered 
prices to-dealers for western fir and hemlock 
and eastern spruce have shown steady advances. 
There is an almost entire absence of unsold 
lots at all New England terminals. The im- 
portant trade factor in eastern spruce is heavy 
buying for English account. British Columbia 
fir shippers have withdrawn from the Atlantic 
coast markets by reason of pressing orders 
from England, while the Eastern Provinces 
have booked orders freely for English spruce 
deals for prompt shipment. 


To Confer on Marketing Hurricane Lumber 


In excess of 300,000,000 feet of pine logs 
from the hurricane area ‘is in water storage, 
and of the other millions in dry storage, the 
contractors have in pile at 250 locations close 
to 250,000,000 feet of pine lumber which is being 
added to daily by approximately 2,500,000 feet. 
Up to date the Northeastern Timber Salvage 
Administration has contracted with New Eng- 
land owners to purchase 1,521,000,000 feet of 
pine logs. There are 238 sawmills in operation 
and 40 more have been arranged for. None of 
the product of these mills has yet been offered 
for sale, and, if present plans are followed, none 
of it will appear in the market before spring. 
If any lumberman is offered lumber ostensibly 
cut from hurricane timber, he should communi- 
cate promptly with Northeastern Timber Salv- 
age Administration, 115 Chauncy Street, Boston. 
The Timber Salvage Administration has urged 
Dr. Wilson Compton, manager National Lum- 
ber Manufacturers Association, to arrange for 
a conference of trade executives, probably at 
New York, to develop a marketing plan. He 
has invited the Western Pine Association, 
Northern Pine Association, Northeastern Lum- 
ber Manufacturers Association and National- 
American Wholesale Lumber Association to 
send delegates. To this list will probably be 
added the New England Wholesale Lumber 
Association, the New England Lumbermen’s 
Association and the Northeastern Retail Lum- 
bermen’s Association. 

WEST COAST WOODS—The market for fir 
dimension and boards is in a better position 
than at any time in recent years, as demand 
is absorbing such unsold lots as arrive, and, 
though water deliveries at Boston in the first 
half of the year were fifteen million feet 
greater than in the same period last year, 
the terminals here are almost entirely clear 
of unsold lots, and distributors have few if 
any transit lots to offer. The terminals as 
well as the wholesale distribution yards are 
almost clear of boards of any grade: . The 
tendency to avoid shipping unsold transit 
lots is having its desired effect in keeping 
“distress” lumber off the market. The dis- 
count level has been stabilized. Cffices here 
are booking a fair volume of round-lot 
schedules calling for mill shipment, and re- 
port a free movement of small lots to dealers 
from the distribution yards. -Mill-shipment 
lots of fir dimension from the larger mills 
f. o. b. Boston docks, take an $8.50 discount 
from nage 16 of the West Coast list, but it 
is possible to place orders at $9 and even 
as high as $9.50 discount. Hemlock has 
gained another 50 cents within the week, 
with dimension quoted at $10.50 discount. Of 
No. 1 boards—to arrive—there are offerings 
as low as $27.50 and $28.50. No. 2 may be 
had as low as $26.50, but most offices are firm 
at $27.50, while No. 3 are uniformly quoted 
at $24.50. It is reported that a full cargo 
of boards is being loaded at British Columbia 
mills for Atlantic Coast delivery, and that 
a second boat will be dispatched if the need 
arises, 

EASTERN SPRUCE—There has been a drop 
in sales volume through July of all items 


of eastern spruce, due perhaps to the June 
price advance through the entire list, but 
the yards continue to submit liberal sched- 
ules, many of which will be booked in August 
and, as mill output is sold ahead fully four 
to six weeks, there is no tendency to shade 
prices, for the log supply is low and a num- 
ber of important mills will go out of com- 
mission within the next month. Selling pres- 
sure in New England by Canadian shippers 
has eased, as English buyers are again very 
active and are placing shipload orders at 
$24@25 per thousand f.a.s. Bay of Fundy 
ports for 3x7-, 3x9- and 3xll-inch deals, 
being moved overseas in tramp steamers at 
the favorable .rate of 60 and 65 shillings per 
standard of 1,980 feet. Prices for dimension, 
random and boards for delivery at Boston 
rate points are as quoted on another page 
of this issue and the only discernible trend 
is toward higher prices. Thoroughly dry 
boards sell at a $1 premium over list, and 
all dimension orders that call for more than 
40 percent of 16-foot lengths take this same 
advance. 


LATH AND SHINGLES—Demand for stand- 
ard spruce lath is light, but most sales are 
at $3.50@3.75 for the 1%-inch, and $4@4.50 
for the 15g-inch. Eastern white cedar shin- 
gles are active, with the lower grades, suit- 
able for the very low-cost homes and shore 
cottages and for repair work, well sold up, 





New Kiln Dries Poles and 


Thick Lumber 


Aucusta, GaA., July 24.—With the develop- 
ments made recently by engineers of the Moore 
Dry Kiln Co., wood preserving plants have 
been able to get higher quality, longer lasting 
poles by kiln drying them before treatment. 
An example of the progress being made in this 
field of seasoning poles is the operation of the 
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the extras being $4.15@4.25 per square, the 
2nd clears and clear walls, $3@3.25, and the 
extra No. 1, $2@2.10. Of West Coast red 
cedars, all-rail, delivered at New England 
points, there are freer sales at $4.80 and 
$4.90 for the 18-inch No. 1 Perfections, $4.35@ 
4.45 for the 16-inch 5 X No. 1; $3.55@3.65 
for No. 2, and $3@3.05 for No. 3. These same 
grades in small lots from local storage are 
available at $5.10, $4.60, $4 and $3.20@3.35. 


EASTERN HARDWOODS —The summer 
season at the wood heel shops has been in 
full swing through July. Many shops carried 
over a fair supply of thick maple, so trans- 
actions have been light, though closing prices 
of last season appear to apply. Most sales 
are of 2- and 2%-inch, with the 9/4, so popu- 
lar last season, quite out of use. Long plank, 
kiln dried, to grade No. 2 common or better, 
sell at $75@78 for 2-inch with the 2%-inch 


$2.50 higher, and the 9/4 at $80@83. Orders 
and inquiries from the furniture manufac- 


turers have sharply increased through July, 
and, with low inventories at mills and a 
greatly curtailed input of logs, prices are 
very firm at $83@85 for FAS inch maple, and 
$2@5 less for birch. The 2-inch maple is 
quoted at $95@100, and birch at $90@95. 
PINE BOXBOARDS—Hurricane lumber is 
not in competition. Private holdings are not 
excessive though New England pine is un- 
stable. There are emergency sales at low 
prices, but most operators are holding inch 
round edge box f.o.b. the mill yard at $12@15, 
with square edge at a range of $22@26. 


Summer Doings of New Englanders 


Norman P. Mason, of William P. Proctor 
Co., North Chelmsford, Mass., has located his 
family for the summer at their new cottage 
built last year at Harwich, on the south side 
of Cape Cod. Mr. Mason is a vice president 
of Northeastern Retail Lumbermen’s Associa- 
tion and secretary Sliver Club of Boston. On 
the south shore at Hummarock Beach, Scituate, 
George Tousey, head of Holt & Bugbee Co., 
Charlestown, is occupying his cottage and 
motors to his office daily. At this same resort, 
Granville B. Fuller, of G. Fuller & Son Lumber 
Co., Brighton, is occupying his cottage, which 
was built last summer. Mr. Fuller is treasurer 
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New kiln at the Piedmont Co., Augusta, Ga., equipped to season either poles or thick lumber 


Piedmont Co., which recently completed the 
installation of a Moore cross-circulation kiln 
at its wood preserving plant here. The kiln is 
drying satisfactorily green pine poles before 
treatment. In addition, it is also being used 
to dry thick lumber which has been pressure- 
treated with a chemical preservative. J. F. 
Hanahan, manager of the plant, reports that 
several of the kiln dried poles have been cut 
into five-foot sections, and it was revealed that 
all of the cross sections showed good penetra- 
tion and uniform treatment. 

The Piedmont kiln is 20 by 56 feet and is 
operated by the charge method, being designed 
to use both live and exhaust steam. Moore 
recording and controlling instruments have been 
installed to regulate thermostatically the drying 
conditions of temperature, humidity, and venti- 
lation. The Piedmont Co. has executive offices 
at Staunton, Va. Edwin F. Conger is presi- 
dent, A. T. Loving, vice president, and D. L. 
Conger, treasurer. 


of Massachusetts Retail Lumber Dealers Asso- 
ciation. 

Eleven members of the selling staff of the 
Blanchard Lumber Co., Boston, including Man- 
ager Farnham W. Smith and David Osborne, 
spruce expert, occupying four motor cars made 
the 350-mile run to the Crane pine mill at 
Whitneyville near Machias, Me., late on Friday, 
July 14. The plant is operated by the Blanch- 
ard company, and the visit was arranged to 
school all members of the selling staff as to 
the capacity, stock resources and grades of pine 
available at this mill. The run back to Boston 
was made on Monday. 

. K. McCormick, treasurer of Henry J. 
Winde Co., hardwood distributor in Charles- 
town, Mass., plans to leave the Boston Airport 
July 26, reach Chicago at 5 p. m., and proceed 
by rail to Denver, breakfast in that city and 
proceed to Colorado Springs to attend on Fri- 
day the annual meeting of the Philippine Ma- 
hogany Manufacturers Import Association. 
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NEW YORK, N. Y. 


The outstanding feature of the local lumber 
market is the call for material for home de- 
velopment projects where the price range 1s 
$3,500 to $5,000, for in this field there is more 
activity than at any time in recent years. A 
New York builder has just announced the start 
of a housing project at West Hartford, Conn., 
in the Elmwood section, on a 125-acre site. 
Present plans call for 152 5-room, one family 
homes, to which will be added an apartment 
group designed to house 270 families. The 
location is near the famous Charter Oak race 
track from which it takes the name of Char- 
ter Oak Community. The single homes will 
sell at $6,000, and the apartments will rent 
at $15 a month a room. 


Receipts of West Coast cargoes at local 
terminals thus far in July have been well 


pelow average, and but few unsold lots have 
been landed. The yards have ordered many 
schedules of fir dimension, and fir and hem- 
lock boards, for direct shipment from the 
mills, but the business is highly competitive, 
as selling prices here exhibit weakness when 
compared with the stronger price position 
held by the West Coast mills since early 
June. Most offices here place the discount 
from page 16 of the West Coast price manual 
at $9@9.50; but there are few sales at the 
$9 discount; and, under pressure, quite a 
proportion of the orders booked take the 
$10 discount, f. o. b. the local’ terminals. 
Unsold stocks here are low, consumption is 
increasing, and mill prices are fully $1 higher 
than in early June. This is as true of 
boards as of dimension. The No. 2 fir and/or 
hemlock boards are both scarce and firm at 
$26.50@27, and No. 3 at $23.50 at the dock, 
with a few lots of 50/50 British Columbia 
boards available at $27. The British Colum- 
bia mills are diverting most shipments of 
dimension to the English market, but it is 
reported that, by reason of the growing 
scarcity of boards at all Atlantic coast mar- 
kets, one or more ships are now being loaded 
with boards for delivery here in September. 

Eastern spruce dimension holds its price 
level, due to full order files at the mills 
rather than to local sales volume. Several 
small-vessel lots of random and dimension 
have been booked at $28 for dimension under 
8-inch, and $1@2 lower for random. For 
rail deliveries at Harlem River rate points, 
the 2x3-inch dimension is firm at $31.50@32, 
the 2x4- and 5-inch at $33, the 3x4- and 
4x4-inch at $34, and 2x10- and 12-inch range 
up to $41@42. With a greatly reduced log 
supply at the eastern mills, an active home 
demand in the eastern Provinces, and a 
pressing call for spruce deals for prompt 
shipment to the English market, quotations 
are firm. 

The better mills in the North Carolina pine 
belt are freely booking orders for flooring 
and sheathing of all grades as well as for 
roofers, and prices are up about $1 since late 
June, Southern pine dressed stock is selling 
more actively, but the price range between 
high and low is quite wide. The western 
Pines are being taken in fair volume, but 
buyers seem to successfully resist all efforts 
at price advances. The fear of competition 
from salvaged pine in the New England hur- 
ricane area has been allayed, as none of this 
stock will be offered this year. 


Buffalo, N. Y. 


Trade is fair for this time of year, though 
Seasonally somewhat slower this month than 
last. In suburban sections a good volume of 
building has been carried on so far this sum- 
mer, but in this city Government projects 
have cut into the normal amount of private 
building. Prices on most lumber items are 
holding steady. 


HARDWOODS—Trade is not quite as active 
this month as in June. Buying is largely 
for immediate needs, and some_ shopping 
around is generally done. Furniture fac- 
tories are not adding largely to their stocks. 
Prices are unsettled on most woods, though 
no great weakness prevails. 


WESTERN PINES—Most items are about 
Steady, with demand somewhat less satisfac- 
tory than it was last month. Retailers are 
carrying small stocks, buying only as lum- 
ber is needed. Common lumber in the various 
pines is strong in price, and some Ponderosa 
mills have lately advanced selects. 


Amemcanfiumbherman 


NORTHERN PINE—Wholesalers report de- 
mand to be about as active as it was a year 
ago, with no large surplus stocks at Cana- 
dian mills. Box lumber demand has been 
curtailed by the excessively warm and dry 
weather, which has hurt crops. 


Baltimore, Md. 


NORTH CAROLINA PINE—Demand is 
slower, but prices are fairly steady. Calls 
for home construction material have kept up 
fairly well, but larger construction is back- 
ward. Box lumber consumption is ahead of 
last year’s. Keen competition has made re- 
turns not altogether satisfactory. 

LONGLEAF PINE—Demand shows some 
expansion and there has been a further slight 
rise in values. The demand for dimension 
is quite active. 

WEST COAST WOODS—Call for fir, spruce, 
Ponderosa pine and cedar is fairly well main- 








tained. Receipts are now more nearly ade- 
quate. 
HARDWOODS—tThere has been some nar- 


rowing in the demand, but July is always 
one of the two quietest months. Some mills 
are inclined to make concessions on business 
actually in sight, but there has not been any 
general easing in prices. Foreign trading 
is difficult and uncertain. 





Says Three Leading Tree Spe- 


cies Are Migrants from Arctic 


Pato A to, CA.Lir., July 8—The redwood 
did not appear in California until a compara- 
tively late geologic period had set in, their first 
habitat having been the Arctic regions, Dr. 
Ralph W. Chaney, chairman of department of 
paleontology, University of California, declared 
at the twenty-third annual meeting of the Pa- 
cific Division, American Association for the 
Advancement of Science at Stanford Univer- 
sity here recently. Forests of eastern United 
States, notably the beech and the maple, also 
migrated from the Arctic. Changes in rainfall 
and temperature account for the migrations, he 
said. 
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Ships That Bring Fir to Texas 
Take Citrus Juice Back 


BROWNSVILLE, TEX., July 24.—The Maurice 
Angly Lumber Co., wholesaler, of Houston, 
has established a branch office at the port of 
Brownsville and its first cargo of Pacific coast 
fir lumber and shingles was unloaded recently. 
An additional 500,000 feet is to be brought in 
soon. An initial shipment of 400,000 feet of 
lumber, and shingles, was brought here for the 
company’s new local branch. The lumber ton- 
nage, Maurice Angly pointed out, was a factor 
in opening the Pacific Northwest to Valley 
citrus juice, which will be carried on return 
trips. William Converse is the head of the 
Houston firm’s new branch here. Also un- 
loaded at Brownsville was about 300,000 feet 
of lumber, and shingles, from Tacoma, Wash.. 
for Valley yards. 





Fireplace Heat Circulating 
Units for Large Projects 


Los ANGELES, CAuiF., July 22.—D: L. Cage, 
president of the Superior Fireplace Co., here, 
announces the completion of a contract with 
New Orleans housing authorities, wherein 1100 
of the Superior fireplace heat circulator units 
will be installed to heat the four and five-room 
apartments in two of that city’s major slum 
clearance projects. The Superior fireplace heat 
circulator is a complete metal form, consisting 
of firebox, smoke-dome and damper, around 
which any design fireplace may be built. It 
draws cool air from the floor into the air cham- 
bers through the intakes at floor level. There 
the air is heated and passes out through front 
outlet grill and is circulated evenly to the far 
corners of the room and into adjoining rooms. 
Home owners throughout the country, accord- 
ing to President Cage, find the Superior unit 
an efficient means of using fireplaces for the 
heating of small homes, or as auxiliary heat to 
reduce fuel expense of larger heating equipment. 





MODERN * 


BEAUTIFUL 


NQ f If. (4, WF, [1 


Solid Philippine Mahogany Wall Panelling 


A Sensational New Product That Sells On Sight 


Write for Samples and Literature 


Cadwallader-Gibson Co. Inc., 3628 E. Olympic Blvd. Los Angeles, Calif. 


ECONOMICAL 





SPECIAL: 















Order a set of our Planer and Jointer Knives and see 


how they compare under actual service conditions. 
Send us a paper pattern with dimensions and kind of 


wood to be worked. We will quote you at once and 
give you earliest date of delivery. 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry] 


TAYLOR, STILES & COMPANY -- riecetsvitte, n. 3. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis. Mo. 
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San Francisco, Calif. 


LUMBER AND BUILDING MATERIALS 
SALES—Retail materials sales in CALI- 
FORNIA during June, 1939, showed a gain 
of 2 percent over those of the same month 
last year; retail furniture sales were 6 per- 
cent greater. WASHINGTON retail lumber 
and building materials sales in June were 
20 percent greater than last year’s; furni- 
ture stores reported an 18.5 percent increase. 
OREGON retail materials sales were 27.2 per- 
cent above June, 1938. Retail materials sales 
in the EIGHT MOUNTAIN STATES were 
higher than in June, 1938. 


BUILDING — The volume of construction 
authorized in the 14 southern counties of 
California declined during June far more 
than is usual at this season, according to Se- 
curity - First National Bank monthly sum- 
mary. Data for Los Angeles reveal the effect 
of a strike tie-up of yards and mills. Slowing 
of residential activity was due almost en- 
tirely to a decline in multiple construction, 
the volume of single-family homes author- 
ized remaining at practically the same level 
as in the previous month. 


CONFERENCE CHANGE—According to an 
order of Maritime Commission, effective Aug. 
1, the Pacific Coast-Caribbean Sea Ports Con- 
ference will take the Dominican Republic 
under its jurisdiction. Ports on the East 
Coast of Costa Rica, Nicaragua, Honduras, 
Guatemala and British Honduras were also 
included. 


REDWOOD—The market is in its usual 
summer lull. Considering everything, east- 
ern business is generally fair. Strike condi- 
tions in southern California have held up 
shipments to that territory. Mill stocks re- 
main about the same, with some items show- 
ing small increases. Mills are holding pro- 
duction in close line with sales. 


DOUGLAS FIR—Volume of business is fair 
for this time of the year, and prices are firm 
now and tending upward. Mill stocks are 
said to be fairly low. Southern California 
business has been held back by strikes in 
Los Angeles and at docks. 


PONDEROSA PINE—Prices are firm, with 
demand increasing. Box lumber is none too 
plentiful, and crops promise good demand 
from agricultural districts. 


Spokane, Wash. 


WESTERN PINES — Demand continues 
good, and there has been especially heavy 
buying of Ponderosa shop, long a drug on 
the market. General strength is indicated 
by price advances within the last week of 
50 cents on all items of Nos. 2 and 3 Idaho 
white pine, and all 8-inch and wider No. 4 


_ Seattle, Wash. 


WEST COAST WOODS—With its largest 
market fairly brisk, and others improved or 
holding their own, the situation of the Puget 
Sound and western Washington mills con- 
tinues encouraging. There are few if any 
surplus stocks. 


RAIL—Stronger demand has firmed upper 
items, now quoted $1@2 higher. Dimension 
is selling at $2 under the new D. 39 rail 
differential list effective July 15. Bulk of 
the demand comes from the middle West, 
for mixed cars, and in most instances imme- 
diate shipment is desired. There is very little 
spread between prices of mixed and straight 
cars. Shippers complain it is hard to fill 
mixed cars. Straight cars of only one or 
two surplus fir items may be bought several 
dollars cheaper. The market is stronger here 
than at distributing centers, but demand for 
immediate shipments indicates low stocks in 
the East. 


INTERCOASTAL—Some buying is being 
done in anticipation of a marine strike next 
fall. Low grade boards are still very strong. 
Prices are the same as they were two weeks 
ago. Ship space is fairly tight. 


CALIFORNIA—A strike of lumber yard 
workers, and refusal of ship workers to un- 
load cargo, have demoralized this market. 
With no trading, prices are hard to deter- 
mine. 


EXPORT—There 
had. 


is some business to be 
The United Kingdom is not paying as 


Amemcanfiumberman 


much for 2x4’s as recently, but merchantable 
is strong. Some mills have good order files. 


WESTERN RED CEDAR—A brisk demand 
continues to keep mills busy. Prices on all 
siding have advanced around $1 and finish, $3. 


SHINGLES—Prices are just holding their 
own. Stocks of No. 1 XXXXX have de- 
creased, and those of No. 2 XXXXX to a 
lesser degree. There has been no increase 
in total stocks. 


LOGS—Hemlock logs bring a $1 more, or 
$10.50@11. Other species are unchanged. In- 
ventory and production are small. Forest 
fire danger has been negligible. 


Tacoma, Wash. 


WEST COAST WoOODS—General improve- 
ment in the lumber market has been reported 
during the last fortnight. Orders are gain- 
ing in volume, and inquiries are picking up. 
Prices are good, too, operators declare. Sev- 
eral add that they have just about all of the 
business they can handle profitably under 
their normal set-ups. Considerable trading 
back and forth is reported between mills 
endeavoring to fill orders for items the stocks 
of which are depleted. Increased demand for 
Plywood also is reported. Log supplies ap- 


pear ample. 
Portland, Ore. 


WEST COAST WOODS—The market is 
steady to firm, with demand and prices hold- 
ing about unchanged. Lumbermen generally 
are somewhat more cheerful over the short 
term outlook. 


EAST COAST—Orders are in relatively 
satisfactory volume, and prices firm. Orders 
continue to cover a wide variety of needs. 
Ship space is becoming progressively tighter, 
especially for early September. 


CALIFORNIA—Demand is only moderately 
active, but prices are steady to firm. Water- 
front troubles have discouraged trading but 
its early resumption on a rather large scale 
is in prospect. Prices are fully steady. 


EXPORT—Slight improvement is noted in 
United Kingdom orders. Other foreign busi- 
ness is moderate. Prices are unchanged and 
steady. 

NEARBY, RAIL, LOCAL—wWith passage of 
harvest in the Northwest near, a sharply im- 
proved farm demand is expected. Local sub- 
urban building is gaining momentum, while 
city construction is holding its own. 


Kansas City, Mo. 


SOUTHWEST MARKET —A slightly steady 
to stronger undertone was evident the last 
ten days. Advances were reported in some 
divisions, while in others recent price lists 
were maintained. Whether conditions in the 
South, which have been unfavorable due to 
heavy rains, were reported ideal for logging 
and shipping. Throughout most of the year, 
retailers have permitted their stocks to run 
off, and replenishments have been on a 
limited scale. Building activity has been 
pronounced and indications of its continua- 
tion are very good. 


RETAIL—tThe Federal Reserve Bank of 
Kansas City reported that dollar sales of 
154 retail lumber yards in June were 13.1 
percent under those of a year ago; for the 
first six months sales were 6.7 percent in 
excess of the 1938. During June, stocks 
were reduced 2.2 percent, while June 30 they 
were 8 percent under those of a year ago. 


SOUTHERN PINE—Stocks are badly broken 
at a number of the larger mills. The smaller 
mills were experiencing difficulty in dispos- 
ing of their air dried stocks, so their offer- 
ings are holding down prices of larger mills. 


WESTERN PINES—A good demand con- 
tinues for Ponderosa. Several mills have ad- 
vanced Nos. 2 and 3 boards an average of 
$1. These advances were not made by air 
drying mills. Stocks are in good assort- 
ment. 


July 29, 1939 


Market News from Am 


HARDW0OODS—Demand is better. Mills 
which have been reluctant to build up 
stocks were reporting operating at an in- 
creased rate. Buying on the part of furni- 
ture manufacturers has been responsible for 
part of the improvement. 


OAK FLOORING—Prices are steady, and 
factory order files about the same. 


DOUGLAS FIR—Mills have raised prices 
$1.50 on uppers, and 50 cents to $1 on dimen- 
sion in the last two weeks. Mills’ stocks are 
broken, and many are turning down orders, 


CYPRESS—Stocks are well balanced and 
shipments are moving promptly. A pickup 
in demand was noted. 


SHINGLES—The market, which has been 
lagging since Canada started exporting last 
month, came to life last week. Prices were 
up 5 to 10 cents a square, and volume picked 
up measurably. 


Shreveport, La. 


SOUTHERN PINE—A very good demand 
continues. Efforts to increase the price are 
met with a switching of the business in sey- 
eral cases. A large number of smaller mills 
are abandoning interstate shipping, but out- 
of-State buyers seem to be getting all the 
lumber they want. Stocks of yard items are 
becoming broken. Prices are steady. 


SOUTHERN HARDWOODS — There has 
been a decided increase in domestic demand, 
and prices are improving. The 4/4 stock 
continues in demand and call for thicker 
items of gum, such as No. 2 common and 
better 8/4 both plain and quartered is larger. 
FAS plain and quartered in 4/4 is also in 
very good demand. Demand for lower grades 
is picking up and there has been a mild in- 
crease in prices. For the first time in many 
months, demand for inch common gum has 
exceeded production. Export demand the 
last two weeks has been the largest for any 
such period in the present year. 


Warren, Ark. 


ARKANSAS SOFT PINE—Demand for all 
items, and particularly Nos. 2 and 3 boards 
and wider dimension, continues strong. Most 
manufacturers have experienced an unusual 
demand for 1x6- and 8-inch Nos. 2 and 3. 
Large bookings will no doubt strengthen the 
market. Considerable 1x6-inch No. 2 has 
been sold at $19@20, mill and 8-inch at more. 
No. 3, 1x6- to 10-inch has advanced; kiln 
dried 6-inch has sold at $16, and 8- and 10- 
inch at $18. Mills are now able to secure 
a small premium for dense dimension, and 
demand has held up well, considering the 
quantity produced by the smaller manufac- 
turers. 


SOUTHERN HARDWOODS—Red and white 
oak are the strong items. Several sales of 
4/4 FAS red were made at $41 for air dried. 
FAS red and white 5/4 have been scarce at 
some mills, and demand has been excellent. 
A few sales of 4/4 plain sap gum have been 
made at $29@30 for FAS, and $19, mill, for 
inch common and selects. Sales and ship- 
ments have exceeded production for several 
months. Dry flooring oak has not shown the 
strength expected, but no large surplus is 
reported. Oak flooring manufacturers have 
reduced surpluses of flooring, and purchases 
of rough oak should follow, with some ad- 
vance in prices. 


Minneapolis, Minn. 


NORTHERN PINE—Retail yards are the 
chief purchasers, although industrial de- 
mand is showing an increase. The retailers 
are still doing “hand to mouth” buying, 
ordering mixed assortments, and_ usually 
stipulating speedy shipment. Production for 
the year now has stepped ahead of the sales 
figures, with all the Head of the Lakes mills 
in operation. Material cut recently is not 
yet in shape for market, but stocks are grad- 
ually being rounded out and items formerly 
in short supply are being stocked in readi- 
ness for fall trade. Prices are firm at levels 
established months ago. 
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July 29, 1939 


NORTHERN WHITE CEDAR—Rural tele- 
phone and power lines are in the market for 
considerable material, chiefly for repair work. 
There are a few line extensions in the west- 
ern part of the State. Some materials are 
moving for guard rail purposes, but the post 
market generally is rather dull. With crop 
prospects the best in years, dealers are look- 
ing forward to a sharp increase in the de- 
mand for posts this fall. 


MILLWORK—Valley factories are for the 
most part running near capacity, and in- 
quiries and estimate work indicate a steady 
increase in sales from now until early autumn 
at least. No change in prices is indicated 
for the near future. 


Norfolk, Va. 


NORTH CAROLINA PINE—The market 
has not been as active, but all orders are 
wanted quickly. The mills are in better 
position to uphold prices in July as rainfall 
about double normal has held back drying. 
Most small air-drying mills are behind on 
shipments and will be for some weeks. The 
large mills with sheds have been able to 
ship, but are finding logging more difficult. 
Demand for better grades in mixed lots, for 
truck or car delivery, has not been so brisk. 
Prices on good lumber continue firm. Box 
mills are not buying much rough stock, and 
industrial concerns are not using much 
dressed box boards or dressed and resawn 
stock. Retail yards in the South are using 
a little more rough stock box. There has 
been a rather brisk demand for 4-inch air 
dried No. 2 common and better dressed pine 
for crating, and it is a little stronger. Air 
dried roofers and mixed cars of dressed 
boards and framing have been moving well. 
There has not been much demand for box 
bark strips or dunnage. The movement of 
— green lumber to the East has been 
ight. 


Birmingham, Ala. 


SOUTHERN PINE—Extremely hot weather 
since July 1 has curtailed logging and ship- 
ping. Demand is poor, with lower grades 
weaker, and uppers slow, but calls for crat- 
ing and boxing show some increase. Rail- 
roads are not buying, but other industrial 
users are placing orders more freely. Ship- 
ping of air dried stock increased in the past 
two weeks and order files have been reduced. 
Because of the Wage-Hour law, many smaller 
mills have been clearing their sheds; some 
are closing down, and a number are trying 
to sell their cut within the State. No. 2 air 
dried boards have sold at $11 for 1x4-inch, 
$16 for 1x6- and 8-inch, $16.50 for 1x10-inch, 
and $17.50 for 1x12-inch. No. 2 dimension, 
2x4- to 8-inch, 16-foot and under dropped to 
$17; 2x10-inch, $19, 2x12-inch, $20, with No. 1 
common $5 above No, 2. Bé&better flooring, 
ceiling and siding remain at about May 30 
levels. No. 1 and C or “C” siding and floor- 
ing are $32@35, and %x4-inch ceiling, $32. 
“C” finish, 1x6- and 1x8-inch, is $32@35, 
1x10-inch, $50; 1x12-inch, $55. 


Cincinnati, Ohio 


HARDWOODS — Wholesalers continue to 
complain because orders are few; buying is 
mostly hand to mouth. Hardwood yards have 
light stocks, and are filling in to meet imme- 
diate needs. Flooring is more active, but 
sales are of small lots and manufacturers 
claim they are selling on too close margins. 
Promoters of the new character-marked solid 
hardwood paneling are greatly encouraged by 
Public reception of it; they report a steady 
stream of small orders, and a few fairly large 





HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 
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erica’s Lumber Centers 


ones. Some hardwood items are weaker, but 
dry lumber is scarce and fairly firm. 


SOFTWOOD—Demand for southern pine 
and cypress is only fair, but prices have been 
well sustained, and those of certain items 
show an upward trend, as continued heavy 
rains throughout southern producing terri- 
tory have made dry stocks scarce. Cincin- 
nati building is slightly ahead of last year, 
and in a few river towns, where labor costs 
are lower, building has made sharp gains, 
but sales to retail yards on the whole are 
disappointing, though yard inventories are 
low. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Most recent 
domestic sales have been of home building 
items, and total volume has increased from 
week by week. Production has continually 
declined, and mill inventories are expected 
to drop below 3,000,000 feet per unit of pro- 
duction within the next 60 days—the lowest 
figure in two years. Manufacturers complain 
that prices, which, except on a few rare 
items, are about the same as at the be- 
ginning of the year, are too low and do not 
cover the increase in costs under the Wage- 
Hour law. Red gum is at higher levels, kiln 
dried FAS having sold at $82.50 and air dried 
No. 1 at $32, mill, south of Memphis. FAS 
sap gum has been in heavy demand at $32; 
No. 1 at $21. Much poplar has been sold 
during the last two weeks, kiln dried FAS 
at $48, and No. 1 at $29, mill. More overseas 
orders are being received, although volume 
and prices are still far from satisfactory. 
The British Government has bought some 
hardwood. 


HARDWOOD FLOORING is showing ac- 
tivity. Some manufacturers have issued new 
lists, but prices in general are about where 
they were two weeks ago. In the last ten 
weeks the larger flooring mills have reduced 
their inventories by more than 7,000,000 feet. 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-29 average as 100), com- 
piled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering residences, frame 


ick: 1926- 
and brick: 1929 1937 1938 July 
AREA— Avg. Avg. —_ = 
re ee Frame 82.7 79.0 81. . 
a Brick 87.0 85.1 85.0 —. 
....eFrame 107.2 88.8 91.9 92. 
eee Brick 112.0 93.2 94.8 ge 
_...Frame 91.7 80.5 86.3 - 
a Brick 96.7 86.4 89.5 Rnd 
....eeFrame 116.3 103.3 104.1 . 
ae Brick 120.3 110.5 109.4 es 
eee ye Frame 109.2 104.8 107.9 ‘ 
soeninee td Brick 114.2 110.7 110.6 pee 
i ti .....Frame 100.5 98.8 100.4 103. 
wearin ai Brick 105.0 106.1 105.1 te 
veland ......Frame 107.2 105.1 105.8 106.0 
uansciee Brick 113.4 112.3 =. a 
BURA) s6ere sewer Frame 103.1 89.9 91. § 
ta Brick 107.3 95.2 92.6 94.7 
D .eeeeFrame 95.0 111.9 109.0 111.9 
oped rick 99.7 112.7 109.4 111.4 
Detroit ........Frame 103.3 93.9 97.1 98.2 
Brick 108.4 100.7 101.8 102.0 
Kansas City ...Frame 100.3 95.8 102.5 104.0 
Brick 106.5 104.4 107.8 109.5 
Los Angeles....Frame 92.7 93.4 89.7 95.8 
Brick 97.9 97.3 95.6 97.5 
Minneapolis ....Frame 92.8 101.6 101.2 101.6 
Brick 98.2. 107.6 105.5 104.8 
New Orleans...Frame 93.3 83.4 86.3 88.6 
Brick 96.3 87.0 87.5 90.4 
New York City.Frame 133.3 110.5 118.9 122.1 
Brick 138.4 115.8 121.4 123.6 
Philadelphia ...Frame 100.3 91.4 93.8 99.1 
Brick 106.3 98.0 98.5 102.3 
Pittsburgh .....Frame 113.3 109.8 112.7 113.8 
Brick 118.8 117.5 116.4 117.3 
St. Louis ......Frame 118.6 98.2 104.1 105.4 
Brick 121.1 106.5 108.5 108.9 
San Francisco..Frame 87.7 96.7 97.7 98.7 
Brick 93.7 104.3 105.3 104.7 
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LIKED BY DEALERS 
for THESE REASONS: 





Cut from finest timber—choice selected 
Yellow Pine. The quality starts in the 
trees. . . Carefully seasoned, both air 
and kiln. . . Accurately manufactured— 
modern mills, precision machines. 
Double-end trimming, smooth and 
square. . . Uniform lengths, at least 1,” 
full. Careful grading Careful 
loading, for lumber protection and un- 
loading convenience. 


Common Lumber, Finish, Trim, End- 
Matched Y. P. Flooring and Sheathing, 
Oak Flooring, etc. 


Mixed Cars our specialty. Consult our 
nearest representative or mail us your 
inquiries and orders. 


Sabine Lumber Co. 


SALES OFFICE: 
Arcade Bicig., ST.LOUIS, MO. 


MILLS: 
Zwolle, La. 
Trinity, Texas 
New Willard, Texas 


NDUSTRIA 














I 


ELIZABETH, LOUISIANA 


YELLOW PINE 


Timbers, chemically treated to 
prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 





eZ 


"MAPLE FLOORING 


|| BROWN DIMENSION CO. 
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ge, ee ee 





Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasuincron, D. C., July 22.—Following is the National Lumber Manufacturers’ Association's report for two weeks ended July 15, and for twenty- 
eight weeks ended that date, covering mills whose statistics for both 1939 and 1938 are available, and percentage comparison with statistics of identi- 


cat mills for the corresponding period of 1938: 
TWO WEERS: 


SOA TE ebb kvv doen 6a Cb Re eee basion tose 
Total Hardwoods . 


Total Lumber ..... 
Ea ENED ule 0 wd cle be 006 6 
TWENTY-EIGHT WEERS 

i ne ee oe be eee eee e We 
Total Hardwoods . 


Total Lumber 








Av. No. of 
Mills Production Percent Shipments Percent Orders Percent 
tpte. 1939 of 1938 1939 of 1938 1939 of 1938 
424 380,611,000 122 376,740,000 106 423,324,000 S87 
84 9,346,000 101 15,199,000 145 15,605,000 105 
490 389,957,000 121 391,939,000 10S 438,929,000 S7 
80 15,534,000 109 15,865,000 5 15,444,000 49 
435 5,401,416,000 123 5,634,241,000 116 5,740,947,000 114 
88 181,395,000 91 220,909,000 141 219,988,000 140 
505 5,582,811,000 121 5,855,150,000 116 5,960,935,000 115 
79 218,018,000 111 228,758,000 112 229,585,000 100 


Pots) PICOFINE ..cccceves 


[Notre—The above figures give total production, 
Hereafter monthly and cumulative figures by 


shipments and orders as reported to the 


National Lumber Manufacturers’ Association. 


regions will be shown once a month only.—Epirors.] 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., July 22—Following is statement of nine groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on July 15: 





No. of Unfilled Orders Gross Stocks 

Mills 1939 1938 1939 1938 
Total Soft woods ....cccccccsccce 408 732,970,000 629,369,000 3,686,542,000 3,742,729,000 
Total Hardwoods .....cccccccses 80 44,640,000 46,403,000 297,435,000 363,640,000 
Wee BANE ccc vccctecessesens 475 777,610,000 675,772,000 3,983,977,000 4,106,369,000 
NIN 06d peace eee wedames 90 54,475,000 64,584,000 95,478,000 99,493,000 


{[Nom—The above figures give unfilled orders and gross stocks for the entire country on 


the date given. 
a month only.—EbpirTors. ] 


Hereafter monthly and cumulative figures by regions will be shown once 





Southern Pine Statistics 


[Special telegram to AMERICAN LuMBERMAN] 


New Oreans, La., July 26.—Following is a 
summary of reports from southern pine mills 
for two weeks ended July 22: 

Average weekly number of mills, 127; 
Units,* 108 
Total for 


Two Weeks 
Three-year average production*... 66,425,000 
pO ee 65,512,000 
IS = a. anlar once ae 000 OMe 60 Oe 68,469,000 
Ge TORO Sec ths eeeccadveene 66,813,000 


Number of mills, 132; Units,; 110 


On July 22, 1939 
Ree MOOD cc cevevebeseeeas 67,757,000 
Perret e eee 444,369,000 


*October, 1935, to October, ‘1938. 


fUnit is 309,000 feet of “3-year average” 
production. 





Western Pine Summary 


PorTLAND, Ore., July 22.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended July 15: 

Report of an average 111 mills: 


Total for 2 Weeks Ended 
July 15, 1939 July 16, 1938 


Production ...... 135,986,000 113,021,000 
Shipments 125,613,000 115,566,000 
Orders received..: 139,366,000 169,365,000 


Report of an average of 113 mills: 
July 15, 1939 July 16, 1938 
Unfilled orders... 210,816,000 202,399,000 
Gross stocks ....1,608,026,000 1,608,828,000 
Report of 113 identical mills: 


r——Total for Year——_, 
1939 1938 


Production ...... 1,654,350,000 1,304,382,000 
Shipments ....... 1,788,871,000 1,592,239,000 
SN * ddaa noah ser 1,781,077,000 1,667,795,000 





Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 


Plywood Company's Salesmen Enter 
Mysterious Order 


HoourAmM, WasH., July 22.—Some forty 
salesmen of the Harbor Plywood Corp., here 
for a four-day sales conference at the company’s 
headquarters, were initiated into the mystic 
order of Paul Bunyan, following a luncheon 
July 19 at the Hotel Emerson. The order is 
the fun branch of Hoquiam’s Paul Bunyan 
Golden Jubilee Celebration. The visitors also 
were entertained at a banquet at the Pacific 
Beach Hotel and at an evening party at the 
Grays Harbor Country Club during their stay. 


The visiting party included: C. W. Buckner, 
Frank J. Matey, Charles W. Rockey and Harry 
Dodge, of Chicago; Colman Gober, New Or- 
leans; L. V. Smith, Baltimore; John Gregor, 
Columbus; Joe Wuest, Cincinnati; William F. 
Tegeler, Indianapolis; Carey Watkins, Jackson- 
ville; Ray T. Merville, Milwaukee; T. J. 
Lynch and Robert Whitmeyer, Philadelphia; 
Guy Moore, Pittsburgh; Wayne Rawlings, San 
Francisco; Jack Hogg, Worcester; William 
Ream, Los Angeles; Claude Richardson, D. L. 
Plum. L. L. O’Kellev, Ralph Robbins, Ben 
Wilkinson and Gene Wright, all of Denver. 





Incense Cedar "Shorts" Now Being 
Offered by Manufacturer 


Westwoop, CA.ir., July 22.—The Red River 
L»mber Co. is now offering incense cedar 
shorts at short length prices in carload and LCL 
lots. These include squares, 2, 24%, 234 and 2% 
inches. If preferred, the squares will be resawn 
to thicknesses to finish %, 7%, %4-inch or thicker. 
Moulded Venetian blind slats are also available 
in short lengths and at short length prices, in 
thicknesses of %-inch and width of 1%, 1%, 
2, and 23% inches. Lengths on all these items 
run 7 inches to 28 inches, and may be shipped 
random lengths or specified lengths as ordered. 
The incense cedar, fine-textured and compara- 
tively oil-free, is meeting the exacting require- 
ments of Venetian blind manufacturers. The 
company is shipping an average of ten carloads 
of blind slats monthly and as one of the major 
producers of California pine, lumber and ply- 
wood, and incense cedar pencil and blind slats, 
announces that it has developed special dry kiln 


seasoning which enhances the natural properties 
of the cedar and makes it practically oil-free, 
The  less-than-standard lengths now being 
offered are developed in cutting for blind slats. 





Company Stages Barbecue for Its 
Employees and Their Friends 


Fostoria, TEX., July 24.—The Foster Lum- 
ber Co., here, manufacturer of yellow pine and 
hardwood lumber, held a huge barbecue July 
4, for its 300 employees, their families, and in- 
vited guests. According to G. F. Dalton, man- 
ager, 650 persons were served. The affair was 
held in Uncle Ben’s park, a favorite site of 
3en Foster, founder of the company. Speakers 
lauded the company for never having allowed 
any of its employees to be forced to accept 
relief or WPA jobs. 

The first sawmill was established at the lo- 
cation of Fostoria forty-five years ago. It was 
taken over by the Foster Lumber Co. in 1905 
and the town was named “Fostoria” in 1906. 
Present at the barbecue were |. R. Palmer and 
Sam Beard, of the Trinity River Lumber Co., 
Houston, Tex., which company handles the 
sales of the Fostoria plant. 





New England Company Now 
Operating Ten Yards 


PrymoutH, N. H., July 24.—Reuben A. 
Grossman, president of L. Grossman Sons Co., 
recently announced the purchase of the Lester 
M. Avery Co. here. The Avery company has 
been active in the lumber and building material 
field for many years and was established by 
Lester M. Avery in 1903. The company has 
been operated recently by Mrs. Avery, follow- 
ing her husband’s death. The Grossman Co. 
operates yards in Massachusetts, at Quincy, 
Atlantic, Taunton, New Bedford, Malden, 
Wellesley, Billerica, and Fitchburg, and also in 
New Hampshire, at Salem Depot. The latter 
yard was purchased two months ago from C. H. 
Borchers, who has been retained in an execu- 
tive capacity. In addition to the stocks of 
lumber, building materials, hardware, mason 
supplies and paint, the Plymouth yard has now 
added a heating department under the super- 
vision of A. Minella. 





Pioneer's Son Goes Logging Again 


Hogutam, WasH., July 22.—Joseph Fordney, 
son of the late Congressman Joseph Fordney, 
pioneer Grays Harbor logging operator, - has 
associated himself with E. H. Perry, who was 
superintendent of the old Coats-Fordney Log- 
ging Co., and re-entered the logging field here. 
They have contracted with the Trio Logging 
Co. to log 480 acres of high grade spruce and 
fir timber near here. The logs will be brought 
out by tractors, and trucked here for dumping 
into the water. 
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Newsy Notes of Persons and Places 


and OFFICE 








The Long-Bell Lumber Co. has moved its 
San Francisco sales office to new quarters at 
604 Mission St. 


George M. Graves and Donald Bufin have been 
appointed field representatives for the California 
Redwood Association and will work out of the 
Los Angeles office. 


F. W. Schatz, vice president of the Chicago 
Mill & Lumber Corp., Helena, Ark., is now at 
his home after spending several weeks in a 
Memphis (Tenn.) hospital. 


L. T. Sutherland, president of the Ash Grove 
Lime & Portland Cement Co., Kansas City, Mo., 
has announced the appointment of H. “Ding” 
Burton as sales manager. 


L. C. Buschman, Tri-City Lumber & Shingle 
Co., Kansas City, Mo., returned recently from 
a trip to California. Mr. Buschman’s family 
will remain on the coast until school starts this 
fall. 

Carl W. Bahr, manager, California Redwood 
Distributors, Ltd., Chicago, is currently on the 
West coast visiting the offices and mills of 
redwood firms for which his firm is Eastern 
sales headquarters. 


Appointment of Bradford Ellison as general 
sales manager of the E. B. Eddy Co. (Ltd.), 
Montreal, Que., is announced by Victor M. 
Drury, president of the company. Mr. Ellison 
succeeds John F. Taylor, recently made vice 
president. 


George H. Weir, son of George Weir of 
sales department Smith Lumber Co., Oakland, 
Calif., has been appointed manager of Chicago 
branch of Lawrence Warehouse Co. Mr. Weir 
was formerly associated with Dun & Bradstreet 
in San Francisco. 


E. L. Kurth, vice president and general man- 
ager of Angelina County Lumber Co., Lufkin, 
Tex., was a speaker on the radio program 
broadcast by the East Texas Chamber of Com- 
merce Chemurgic Division meeting in Long- 
view, Monday, July 17. 


M. G. Barnes, manager of the Hunter-Allen 
Lumber Co., Lostant, Ill, and Mrs. Barnes, 
are the proud parents of a baby boy, born 
recently at St. Mary’s Hospital, Streator, III. 
The Barnes also have a daughter, Margaret 
Jane, ten years of age. 


The land, building and equipment of the 
Batavia & New York Woodworking Co., Ba- 
tavia, N. Y., were offered for sale at public 
auction on July 19. The firm was established 
about 53 years ago. It had one of the largest 
fireproofing plants in the world. 


J. P. Weyerhaeuser, executive vice president 
of the Weyerhaeuser Timber Co., returned to 
Tacoma, Wash., July 12, following a trip to 
Sweden, Norway, and England, which he made 
with Mrs. Weyerhaeuser and their three chil- 
dren, Ann, Philip and George. 


H. B. Smith, New Philadelphia, Ohio, who 
for the past twenty years has been Ohio sales- 
man for the Pacific Lumber Co., was recently 
named Ohio sales supervisor for the California 
Redwood Distributors, Ltd., successor to the 
Pacific Lumber Co. of Illinois and the Ham- 
mond Lumber Co. 


Col. W. B. Greeley, secretary-manager West 
Coast Lumbermen’s Association, July 12 ad- 
dressed the Institute on Northwest Affairs con- 
vened at Reed College, Portland, Ore., on “A 
Forest Policy That Goes All the Way 
Through.” He declared that threat of timber 
famine had passed, and that the economic 
problem of forestry is markets. 


Recent visitors to Buffalo lumber offices in- 
cluded L. W. Rick, Pittsburgh representative 
of the Weyehaeuser Sales Co., St. Paul; 
Charles J. Harris, New York representative 
of the Winton Lumber Sales Co., Minneapolis ; 
and Walter C. Wiebenson, Pacific Lumber 
Agency, Sumner, Wash. 

Major A. P. Woodburn Bamberger, D.S 
of London, England, well known among Ca 
nadian lumbermen as a_ frequent business 
visitor in that country, has the distinction of 
being the purchaser of the first passenger ticket 
issued in England for a trip on the Transatlantic 
“Clipper” to New York 

Roscoe C. Clark, northern Illinois salesman 
associated with the Bert E. Cook Lumber Co., 
Chicago, returned recently from a trip to the 
South, where he visited at mills, including the 
Tremont Lumber Co., Rochelle, La., Anthony 
Bros. Lumber Co., Fordyce, Ark., and Weaver 
Bros. Lumber Co., Shreveport, La. 


Gamerston & Green, wholesale lumber dealers 
of Oakland, Calif., recently moved into a new 
office building at the foot of 8th Avenue. The 
exterior of the building is finished with red- 
wood rustic and the interior with Philippine 
mahogany paneling and insulation board. The 
roof of the office is finished with redwood 
shingles. 


Larry Moller, Moller & Vandenboom Lumber 

o., Quincy, Ill., was runnerup in the fortieth 
amateur championship of the Western Golf 
Association, the concluding match of which was 
held July 16 at Oklahoma City, Okla. Battling 
strong cross winds, that blew the ball into 
ravines, creeks, bunkers and trees, Mr. Moller, 
shooting par golf, was defeated 2-1 by Harry 
Todd, Dallas, Tex. 


One of the most enthusiastic of the skippers 
participating in the small sailboat races being 
conducted currently on White Rock Lake, near 
Dallas, Tex., is G. Dulany Lingo, of the Lingo 
Lumber Co., retail firm of Dallas. Another 
outdoor Dallas lumberman who is setting envi- 
able records, is Pat Buell, of the Buell Lumber 
& Mfg. Co. He has been turning in record 


ANNIVERSARY CONGRATU- 
LATIONS TO — 


David Downey, woods superintendent of the 
Wisconsin Land & Lumber Co., of Hermans- 
ville, Mich., celebrated his eightieth birthday, 
July 4. He has been associated with the com- 
pany for the past fifty-two years. Mr. Downey 
spent his anniversary quietly at home with his 
daughter, receiving calls from the many friends 
who wished to congratulate him. 


F. W. Hackbarth, of F. W. Hackbarth & 
Sons, Sealy, Texas, celebrated his ninetieth 
birthday, July 7. A native of Austin County, 
Tex., he has been engaged in the lumber busi- 
ness since the 1880’s at Sealy. Associated with 
Mr. Hackbarth are three sons, Paul, Robert 
and John Hackbarth. 


R. E. Lowry & Son and the Clintonville 
Lumber & Coal Co., Columbus, Ohio, observed 
their twenty-fifth anniversary recently with the 
opening of a Johns-Manville model home in 
the Clintonville district of Columbus. 


McGregor Bros. & Co., operators of line 
yards in the Northwest, recently celebrated 
the Golden anniversary of the founding of the 
business at Granite Falls, Minn. E. M. Mc- 
Gregor, head of the Big Jo Lumber Co., Wich- 
ita, Kans., is president of the company. Hugh 
N. Roberts, of the same company, and son of 
the original senior member of the firm, is 
vice president and secretary. 
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SELL --- 
MODERN KITCHENS 


Wide Variety of Factory Built and Fin- 
ished Cabinet Units and Sink Tops—For 
New and Old Homes. Profitable Line for 
Aggressive Lumber Dealers. 


Kozy -Kitch Equipment Co., Etkhart, Ind. 











ILLinois Wire and Manuracturine Co. 


Joliet, Illinois 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 





> — PRINTING—}; 


Letterheads—Envelopes—Statements 1,000 
$2.55; 2,000 $4.75; 5,000 $10.50. Terms: Net 
10 days, postage prepaid. 

Samples FREE 


MAYFIELD PRINTING CO., - Mayfield, Ky. 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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scores in play over the Brook Hollow Country 
Club course. 


J. W. Cunningham, of the Cunningham Lum- 
ber Co., Toledo, Ohio, was a Chicago visitor 
this week; and, as usual when in the city, fa- 
vored the AMERICAN LUMBERMAN office with 
a call. Mr. Cunningham is widely known for 
his wise and witty comments upon local, na- 
tional and even world-wide affairs, which have 
for years appeared regularly in the Toledo 
Blade under the unvarying heading “Cunning- 
ham Says ” Primarily “ads” for his 
lumber business, these paragraphs often are 
little essays worthy of preservation. 


Bob Johnston of the Johnston Lumber Co., 
Rock Falls, Ill, who has been ill for some 
time, is now back in his office for a brief period 
each day. On returning to his office for the 
first time, Mr. Johnston was pleasantly sur- 
prised with the number of improvements which 
have been made, including the application of 
wallboard to the ceilings and side walls, the 
installation of a large plate glass window, and 
a counter built of various hardwoods which the 
company carries in stock. New lighting fix- 
tures have been installed, also the windows 
have been equipped with awnings. 


J. P. McGoldrick, president of the McGold- 
rick Lumber Co., Spokane, Wash., one of the 
most prominent producers of Ponderosa and 
Idaho white pine, who has been confined to 
the Rockwood Clinic, Spokane, since March 
20, is now on the road to recovery from a 
major operation. Mr. McGoldrick recently 
issued a personal bulletin to a number of friends 
stating that he is able to receive callers and 
will probably leave the hospital Aug. 1. Mr. 
McGoldrick is vice president of the Western 
Pine Association, an organization of which he 
has been a member since its inception. His 
leadership and influence have been an immeas- 
urable asset to the Western pine industry. 


Joe Sanders, Jr., Chicago, and Mrs. Sanders 
left July 25 for vacation trip to the Carolinas 
and New England. They plan to return home 
during the latter part of August. Mr. Sanders, 
well known to retail lumber and building ma- 
terial dealers throughout the entire country, 
because of his work as public relations director 
for the Insulite Co., and as a feature speaker 
at dealer conventions, is resigning from his 
position effective Sept. 1. He has not yet an- 
nounced his plans for the future. Mr. Sanders 
will continue as head of the public relations 
committee of the Merchandising Institute of the 
National Retail Lumber Dealers Association. 
His home address is 6240 North Hoyne Ave., 
Chicago. 


ON PLEASURE BENT 


Recent World’s Fair visitors were Mr. and 
Mrs. J. R. Fitzpatrick, of Springfield, Ill. Mr. 
Fitzpatrick is head of the Fitzpatrick Lumber 
Co., there. 


Everett F. Kent of the Kent Lumber and 
Coal Co., retail lumber firm of Mattoon, IIL, 
accompanied by Mrs. Kent and their daughter, 
recently took a motor trip to the East and 
attended the New York World’s Fair. 


John Morley, of the Homestead Lumber Co., 
Sacramento, Calif., accompanied by Mrs. Mor- 
ley, left California during early July for a visit 
to the New York World’s Fair and at other 
Eastern points. 

Albert Potter, of the retail lumber firm of 
Potter Bros., Morrison, Ill., and Mrs. Potter, 
returned home recently from a motor vacation 
trip, which took them to Washington, D. C. 
and sights of beauty and historic interest in 
Maryland and Virginia. 

E. S. “Ned” Kemper, Cleveland, Ohio, repre- 
sentative of the Florida-Louisiana Red Cy- 
press Co., recently made a western trip, which 
took him through the redwood area of Cali- 
fornia, and included stops at San Francisco, 
Los Angeles and San Diego. 


Ralph Lawton, of the DuPlain Lumber Co., 
Rockford, Ill., and Mrs. Lawton, will return 





Amemcanfiumberman 


August 1, from a tour of England, Scotland, 


and a number of Continental countries. They 
will spend several days in New York at the 
World’s Fair before coming back to Rockford. 


Walter Koll, of A. J. Koll (Ltd.), Los An- 
geles, Calif., and Mrs. Koll, have just returned 
to their home following a month’s trip, which 
took them to New Orleans, Atlanta, Washing- 
ton, and New York. They returned to the 
West through Canada and down the coast to 
San Francisco. 


Friends at Arkadelphia, Ark., received word 
from Tom G. Clark, Arkadelphia lumberman, 
that he and his family have sailed from Van- 
couver on the Canadian Pacific liner Empress 
of Japan, for the Far East by way of Hono- 
lulu. The Clark family were members of the 
party of ten embarking on a World tour. 


A recent successful (?) fishing party to the 
Lake-of-the-Woods, Canada, included such fa- 
mous “reel” fishermen as Howard Wertz, Kan- 





New Merchandising Manager to 
Stress Co-operation with Dealers 


St. Paut, Minn., July 24.—The Wood Con- 
version Co., here, has announced the appoint- 
ment of Mark S. Chapell as merchandising 
manager. Mr. Chapell will work directly with 
P. A. Ward, the company’s general sales man- 
ager on merchandising and sales work. Mr. 
Chapell was formerly 
general sales manager 
of the Mengel Co.,, 
Louisville, Ky. Addi- 
tional experience in- 
cludes activity as east- 
ern sales manager of 





MARK S. CHAPELL, 
St. Paul, Minn.; 
Merchandising Mer. 





the Flexwood Co.; 
president and sales 
manager of the Wall- 
wood Co., New York 
City, and several years 
of extended market sur- 
vey work with the 
Bakelite Co. In an- 
nouncing the appoint- 
ment of Mr. Chapell, Mr. Ward stated: 

“With the increase in building construction, 
the addition of new products and the adoption 
of new merchandising methods, we are plan- 
ning to work even closer with the lumber 
dealer on his merchandising problems. This 
closer co-operation can only be made effective 
by additional man power familiar with the lum- 
ber trade and with lumber dealer sales meth- 
ods. We feel that Mr. Chapell is well qualified 
to tie our sales activities into a definite sales 
program that will get results for the retail lum- 
ber dealer.” 








kakee Lumber & Supply Co., Kankakee, IIl., 
Mike Howell, Pioneer Lumber Co., Yates City, 
Ill, Smith Ayers, Pioneer Lumber Co., Coal 
City, Ill., and Frank and Ray Kearney, of the 
Flintkote Co. 


A. H. Holcomb, of the Holcomb-Dutton 
Lumber Co., Sycamore, IIl., left during early 
July for an extended trip to the interior of 
Mexico. On his return, he plans to stop at 
San Antonio and New Orleans. During Mr. 
Holcomb’s absence, his son, Edward H., is in 
charge of the company’s yard. 


W. W. Wattson, of the T. M. Partridge 
Lumber Co., Minneapolis, Minn., and his son, 
George, are vacationing on the Pacific coast 
and in the Northwest. Their trip took them 
as far south as California. Mr. Wattson is 
secretary of the International Concatenated 
Order of Hoo-Hoo and is calling on the order’s 
officers in the West coast states. 
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Clyde Tabler of B. L. Tabler & Son, retail 
lumber firm of Momence, IIl., and Mrs. Tabler, 
returned recently from a trip to the West coast 
and Alaska. Stops were made enroute home 
at Banff and Lake Louise, Canada. During 
the absence of Mr. Tabler, his son, Lee, who 
has been associated with his father for some 
time, was in charge of the yard. 


“Buddy” Fullerton, son of R. W. Fullerton, 
Warren, Ark., lumberman, with Morgan Hil- 
ton, a fellow student at Hendrix College, Con- 
way, recently departed on a vacation that is the 
standard dream of college men. Driving to New 
Orleans, they sailed from there on the freighter 
S. S. Hybert for LeHavre, France, from which 
point they will begin a 35-day bicycle tour of 
France, Belgium, The Netherlands, Germany, 
England, returning in the late summer to New 
Orleans from Rotterdam. 


RETAIL YARD AND PERSONNEL 
CHANGES 


The Benedict Lumber & Fuel Co., Benedict, 
Neb., was recently purchased by R. A. Murray, 
Lincoln, Neb. 


H. O. Thurtell, Grand Rapids, Mich., has 
been named manager of the Dessert & Brown 
Lumber Co., Petoskey, Mich., succeeding G. W. 
Brown. { #, 

Garrett Reynolds, formerly manager of the 
College Corner Lumber Co., College Corner, 
Ohio, is now connected with a Marion, Ohio, 
lumber firm. 


W. M. Crouch, Pratt, Kans., recently pur- 
chased an interest in the Barton County Lum- 
ber Co. at Hoisington, Kans., and is now man- 
aging the business. 


Gerald Neal, formerly manager of the Dixon 
Lumber Co., at Sac City, Iowa, has been named 
manager of the C. H. Westeman Lumber Co., 
at Rockwell City, Iowa. 


Bob Black has been named assistant man- 
ager of the LaGrande, Ore., yard of Van Petten 
Lumber Co. His father, Charles Black, is 
manager of the Ontario yard of the company. 


Dan Christensen, former manager of the 
Heynen Lumber Co., Columbus, Neb., is now 
sales manager of the roofing department of the 
Lumbermen’s Brick & Supply Co., Omaha, Neb. 


Ben Thornburg, former manager of the Ne- 
braska City Lumber & Coal Co., Nebraska 
City, Nebr., recently accepted the management 
A the Nell Legler & Son Lumber Co., Falls, 

“3 

J. N. Matthews is now manager of the 
Carhart Lumber Co. at Randolph, Nebr., suc- 
ceeding R. M. Carhart who has been in charge 
of the yard since it was established ten years 
ago. 
G. A. Reynolds, manager of the L. A. Page 
Lumber Co., Plymouth, Iowa, for the past 
twenty-three years, has purchased the business 
and is now operating it as the Reynolds Lumber 
Yard. 

The Howell Lumber Co. has bought the 
establishment of the late N. H. Wood, Ham- 
mondsport, N. Y. Mr. Wood was in the real 
estate, building and coal business for thirty- 
five years. 

Merril M. Pederson, for the past two years 
manager of the Salem, S. D. branch of the 
Lampert Yards, (Inc.) has been transferred to 
LeCenter, Minn., as manager of the company’s 
yard there. 

L. E. Thorne, manager of the A. H. Aitken 
Lumber Co., at Haswell, Colo., for the past 
thirteen years. has been appointed manager of 
the Burgner-Bowman-Matthews Lumber Co., 
at Marquette, Kans. 

The firm of Fisher & Young, of Titusville, 
Pa., recently took over the D. E. Olson lumber 
yard and mill in that city. 


Arthur Wahl, for the last year associated 
with the John Dower Lumber Co. in various 
capacities, has been appointed manager of the 
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company’s yard at Sumner, Wash., succeeding 
Ed Akerson, who has moved to Oregon. 


Frank M. Wise, for the past eight years 
manager of the Santa Monica, Calif., branch 
yard of the Patten-Blinn Lumber Co., has been 
engaged as branch yard supervisor for the 
company, controlling thirty-one yards, located 
in Los Angeles, San Bernardino, Riverside and 
Orange counties. 


E. F. Phelps, for three years manager of the 
Bremerton, Wash. yard of Cavanaugh Lumber 
Co., has been transferred to the headquarters 
yard at Tacoma. He will be succeeded at 
Bremerton by Aubrey Dickinson of Tacoma. 


K. R. Courter has been named manager of 
Foothill Lumber Co., Glendora, Calif. Mr. 
Courter formerly managed the Rialto yard of 
Fox-Woodsum Lumber Co. R. D. Bailey suc- 
ceeds Mr. Courter in this latter position. 


The Tri-City Lumber Co., recently organized, 
has purchased and is now operating the yards 
formerly owned by the Commerce Mining & 
Royalty Co. at Cardin, Okla., the Putnam 
Lumber Co., Picher, Okla., and the Ketchum 
Lumber Co. at Miami, Okla. 


B. L. Foote, for the past three years asso- 
ciated with the Kansas Lumber Co., Clay Cen- 
ter, Kans., has been named manager of the 
Kansas: Lumber Co. yard at Emporia, Kans. 
He succeeds A. E. Nickelson, who has been 
transferred to Salina, Kans. 


Will L. Jones, formerly in the employ of 
The Diamond Match Co., at Lakeport, Calif., 
has established a yard on the Highland Springs 
road, seven miles from Lakeport. His son, 
Robert, will be associated with him in the busi- 
— which will operate as Will L. Jones & 

on. 


Dwight D. Swan has been appointed man- 
ager of the Foster Lumber Co. yard at Great 
Bend, Kans. D. E. McConnell, who has been 
managing the Foster vard at Red Rock, Okla., 
has been appointed manager of the Scott City, 
Kans. branch, formerly under the direction of 
Mr. Swan. 


Ray Beil, recently manager of the retail de- 
partment of Baird-Naundorf Lumber Co., Spo- 
kane, Wash., became manager of the newly 
formed Spokane branch of Lumber Promotion, 
Inc., with offices in the Empire State Bldg. 
Harvey Cobban, formerly assistant retail man- 
ager at Baird-Naundorf, succeeds Mr. Beil as 
manager. 


F. L. Manning resigned recently as mana- 
ger of the Dierks Lumber & Coal Co. yard 
at Merna, Neb. He has been succeeded by Har- 
old Britton, formerly employed by the company 
at Ravenna, Neb. Mr. Manning entered the 
employ of his friend, Peter Dierks, in October, 
1889, when the company established the yard at 
Merna. Mr. Manning is serving his second 
term as mayor of Merna. 


Fred G. Vasey, Manhattan, Kans., for many 
years representative of the American Sash & 
Door Co., Kansas City, Mo., and Charles F. 
Thirifay, mill superintendent of the Goodjohn 
Sash & Door Co., Leavenworth, Kans., recently 
purchased controlling interest in Wéiseman’s 
Planing Mill & Lumber Yard, Topeka, Kans., 
and are operating the business under the name 
of Wiseman Mill Work & Lumber Co. (Inc.). 
Mrs. A. L. Wiseman, widow of the former 
owner, retains an interest in the business. 





ARKANSAS BREVITIES 


Two thousand, six hundred pounds of beef 
and pork constituted the meat course at the 
Bradley Lumber Co. employees’ picnic-barbecue 
held in the city park at Warren recently. 


The Pocahontas Lumber Co., Pocahontas, 
has moved into new quarters. The company is 
owned by W. J. Barthel and F. J. Baltz. 


A. A. Hood, manager of the Housing Guild 
Division oi Johns-Manville, accepted an invi- 
tation of C. A. Stuck & Sons, Jonesboro, to 


Amemcanfiumbherman 


speak there July 22. A feature of the visit was 
a banquet attended by Johns-Manville dealers 
over a wide area. 


Dayton Sackett, bookkeeper and manager of 
the Stewart Lumber Co. sawmill and lumber 
yards at Beebe, has established a hardwood 
lumber mill at Enright in the White River 
valley country. Enright, Kensett and Higgin- 
son will be shipping points for this new mill, 
giving Mr. Sackett access to three railroads. 





IN THE PUBLIC EYE 


_Leo Babl, manager of the Joyce Lumber 
Co., Rock Rapids, Iowa, was recently elected 
to the town’s park board. 


M. B. Sprigg, Sprigg Lumber Co., Weston, 
W. Va., was recently elected president of the 
Weston Chamber of Commerce. 


Homer G. Cannon, auditor of the Fordyce 
(Ark.) Lumber Co., recently “took over” as 
new president of the Fordyce Rotary Club. 


A. R. Keeling of the Chapman-Dewey Lum- 
ber Co., Marked Tree, Ark., assumed the 
presidency of Marked Tree Lions Club July 1. 


Jchn P. Sturgis of the Sturgis Lumber Co., 
Arkadelphia, Ark., was elected to the direc- 
torship of the Elk Horn Bank and Trust Co. of 
Arkadelphia. 


Ottis H. Pitts of the Noah O. Pitts, and 
Burke lumber companies, Morganton, N. C., 
was installed as president of the Morgantown 
Lions Club, July 14. 


R. N. Bagby, Bagby Lumber Co., (Inc.) 
Grayson, Ky., is a candidate for lieutenant-gov- 
ernor, subject to the Democratic primaries. He 
organized the lumber company at Grayson in 
1920. 


Thomas C. Smith, vice president of the 
Smith-Haggard Lumber Co., Lexington, Ky., 
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was recently elected commander of the Lex- 
ington, Man o’ War, post of the American 
Legion. 

Ulmont M. Carlton, treasurer of the Dix 
Lumber Co., North Cambridge, Mass., has 
taken over the leadership of the lumber group 
in the 1939 appeal of the Salvation Army for 
the Boston area. 


Walter H. Crim, C. M. Crim & Son, Salem, 
Ind., a former president of the Indiana Build- 
ers’ Supply Association, was recently elected 
vice-president of the National Editorial Asso- 
ciation. Mr. Crim’s paper is also printed at 
Salem. 


C. B. Houston II, of Welch, W. Va., presi- 
dent of the Tug River Lumber Co., has been 
named to the board of directors of the enlarged 
First National Bank of Bluefield, W. Va., 
which recently merged with the Kimball (W. 
Va.) National Bank. 


Miss Amy Lou Murray, 21-year-old daughter 
of Mr. and Mrs. Lowell T. Murray, was chosen 
hostess queen of the Tacoma, Wash., Gold 
Jubilee Celebration. Her father is the presi- 
dent of the West Fork Logging Co. and the 
West Fork Timber Co. 


Colin G. Spencer, head of the lumber firm 
bearing his name at Carthage, N. C., was re- 
cently elected president of the North Carolina 
Forestry Association at its annual meeting held 
at Blue Ridge, N. 


Newt Combs, Jr., of the Combs Lumber Co. 
(Inc.), Lexington, Ky., was recently named 
Fayette county young men’s chairman for John 
Y. Brown, candidate for the Democratic nomi- 
nation for governor of Kentucky. A. nephew 
of the late Senator Thomas A. Combs, widely 
known Democratic political leader, Mr. Combs 
has been active in party politics for a number 
of years. He was an honor graduate of the 
University of Kentucky. 








Lee H. Shepherd, President 


but considerable fine Long Leaf. 


M. C. Shepherd, Vice-President 


LEE H. SHEPHERD & BROS. LUMBER COMPANY 


McRae, Georgia 


We announce completion of our new band mill at McRae, Georgia. 
Present production 24,000,000 feet. Largely original growth Short Leaf, 
Timbers, rough or dresed, up to 
18x30-40 . . . Plank . . . Dimension .. . 


» » » Flooring .. . Ceiling . . . Siding . . . Car Material. 


H. Scott Shepherd, Secy.-Treas. 


Boards . . . Kiln-Dried Finish 
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SHEPHERD LUMBER COMPANY, inc. ~ 


Montgomery, Alabama 
Manufacturers and Wholesalers of Yellow Pine and Hardwoods 
Daily capacity of our Montgomery mill: 50,000 feet. 
Material from both mills grade-marked if desired 
Address inquiries for either company to Box 1084, Montgomery, Alabama. 
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Here’s choice 


100 
grade-marked 4 


URRUS 


LUMBER CO., Beaumont, Texas 


Southem PINE 


Southern Pine so 
te and dependable you can 
ck it . _Trade-marked, 
Pesce hee 
a © guessing out uying. 
Here are ample timber re- 
sourcés, modern manufacturing 
facilities and plenty of stock on 
hand. The Burrus mills, wi 
provements, enlargements, preci- Send your orders to Burrus Lum- 
sion machines and other up-to- ber Co., Beaumont, Texas. 





date equipment. now can serve 
ou better than ever. All lum- 
er produced under grading 
rules of Southern Pine Associa- 
tion. Properly seasoned in mod- 
erm kilns. Moisture content guar- 
anteed. Depend on us for all 
your needs in Souther Pine. 
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16’ No. 1, 2x4 eae insiee versie 19.26 5/4 wee eee eee ss see 86.00 . 18,00 No. 2 ¢ 
Clear Lattice, 5/16”, 4 to 100 lin. ft. Dimension, No.  . eeedeetee 18.21 C/E. ccccces dtcteaae 81.00 66.00 34.00 
so cosrae | Eeeeee Bas Gael Fines sn cn 33.92 | 7a cil 
| pMispeeassonlessessessnsgessessiciicay: G5 “a ag So ene 
__eaetnpmbaeae apne niece ge ; 
if: a iesheenee ats s 
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Current Market Review 


Softwood mill bookings in the two 
weeks ended July 16 exceeded current 
production by 11 percent, though the pro- 
duction was 22 percent above last year’s 
for the corresponding period, but com- 
pared with last year’s the orders were 13 
percent lower. Gross stocks July 16 
were appreciably lower, and unfilled or- 
ders higher, than at the corresponding 
date last year. The Atlantic coast and 
the middle West have been consuming 
larger quantities, and the mills of both 
the South and the West Coast are having 
some difficulty in filling promptly the or- 
ders for mixed cars, as shortages of many 
items are beginning to be reported. Con- 
sumption in California has been active, 
but strikes are limiting the movement 
from the mills; prices in this market have 
been firming. Some distributors in 
water-served markets see indications of 
a marine strike tie-up in the fall, and are 
inclined to buy a little ahead. Mills in 
the above-mentioned producing regions 
have been moving up prices of both com- 
mons and uppers. While retailers are 
reported to have low stocks, they are not 
building them up for fall trade, despite 
good prospects in most consuming re- 
gions. Threat of drouth in the South- 
west and now in the Northeast, combines 
with war rumors to make buyers cautious 
about stocking up. The Atlantic Coast 
market has derived strength from the 
absence of British Columbia and Mari- 
time competition, for the Canadian mills 
are busy on United Kingdom orders ; and 
the market in general from the curtail- 





WISCONSIN HEMLOCK 


_ Following are prices f. o. b. delivery points 
in Wisconsin: 


No. 1 Hemlock Boards, 81S or S1S1E: 


8’ 10, 12&14’ 16’ 
SMe ee $30.50 $31.50 $33.50 
ee ee 31.00 32.00 33.50 
Ae Oe vdawsawienvcrs 32.00 33.00 34.60 
i , MOTT 33.50 34.50 36.00 
EMER” cungeas Cackns 34.50 35.50 37.00 


For D&M, plain shiplap, or S4S add 25 
cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition, add $2.75. 


No. 1 Hemlock Dimension, S1S1E or 84S: 


8’ 10, 12&14’ 16’ 
OE O inn dheksore seen $32.50 $32.50 $33.50 
ce eC ty ar 31.50 31.50 32.50 
ER Ee 32.50 32.50 33.50 
BENG Scnueteiwnteon 33.50 34.50 35.50 
SEED” i oakiee se Jeeeam 34.50 35.50 36.50 


ment of small-mill output in the South by 
rains. There has been improvement in 
industrial buying, but railroads are not 
active in the market, though they have 
twice as many cars on order as at this 
time last year. A good fall business is 
expected from the country yards of the 
middle West and South, though the de- 
cline in crop prices will limit its volume. 
Foreign business of West Coast mills has 
been a little more active, but prices are 
not as firm in the overseas as in the 
domestic markets. 

Hardwood bookings and shipments are 
greatly in excess of the low production, 
business from furniture plants and from 
the building field having increased. Mill 
inventories are reduced to such an extent 
that the producers believe they will be 
able soon to get better prices. There have 
already been mark-ups in the oaks and 
gums, but lists as a whole continue at an 
unsatisfactorily low level. The advance 
since the Wage-Hour law went into ef- 
fect is said not to have covered the in- 
crease in costs, in which there is to be a 
further increase Oct. 24, so that the level 
of the market will have to rise to make 
the supplying of it possible. There has 
been a mild expansion in overseas buy- 
ing, some of it by Governments in prep- 
aration for war. 





RED CEDAR SHINGLES 


Seattle, Wash., July 22.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 


Royals: 
Pe Ge keds s chev’ a $4.30-4.50 
EE Growinte ss Su Vea tee slesintoewne 3.00-3.20 
 asesiek eee She ese Ch seas eae wes 1.90-2.10 
Perfections: 
0. eo ere $3.50-3.60 
EE «os: «a's, dsb ia eedyig Sie aialbie ee ee 2.40-2.50 
Pe EE oie ade OR eatin Pe ew siawee 1.80-2.00 
XXXXX: 
Re ene ee rer rere $3.05-3.10 
2-16” Bis eT eee rere et 2.25-2.35 
St |, RR re Prey rr re 1.65-1.75 





WEST COAST LOGS 


Seattle, Wash., July 22.—Average prices of 
logs are as follows: 


Fir: No. 1, $22-23; No. 2, $16-17; No. 3, 

$10-11. Peelers, No. 1, $32; No. 2, $26-27. 
Cedar Shingle logs $18; lumber logs, $30. 
Hemlock: No. 2&3, $10.50-11.50. 





TIDEWATER RED CYPRESS 


Jacksonville, Fla., July 24.—Following is a list of wholesale prices on tidewater red cypress, 


f.o.b. Jacksonville: 
Grades 4/4 5/4 





6/4 8/4 10/4 12/4 16/4 

Tank, RW&L, rough..... cs a $104.50 $115.75 $137.00 $137.00 $144.00 
FAS, RW&L, rough...... $69.50 $81.50 90.50 104.75 118.00 118.00 124.50 
Select, RW&L, rough.... 62.56 74.50 74.50 79.75 91.50 91.50 100.50 
No. 1 Shop, RW&L, rough 47.50 58.50 66.50 71.25 79.50 79.50 87.50 
Box, RW&L, rough...... 26.75 28.75 28.75 27.75 

Peck, RWL, rough....... 26.00 28.00 28.00 29.25 OFPunss a 

“A” Finish, RW&L, S4S.. 78.25 90.25 93.25 108.25 Bests, 18”.....$655 $7.80 
“B” Finish, RW&L, S4S.. 71.75 83.75 83.75 91.75 Primés 18”.:.. 4.80 5.60 
“C” Finish, RW&L, S4S.. 68.75 80.75 80.75 88.75 ee Se 
“D” Finish, RW&L, S4S.. 65.75 17.76 77.75 80.75 %x1%as — oe 
No. 1 Com. RW&L, S4S.. 61.00 66.00 66.00 67.00 No.1 No.2 
No. 2 Com. RW&L, S48.. 40.50 42.50 42.50 41.50 %x1%x48" ...$4.95 $3.95 








67 
OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin. 

48x2%"” 3$x1%%”" %x2” %x1%” 
--- $80.0 70.00 $69.0 $65.00 


Clr. qtd. wht. 0 $ 0 


Cir. qtd. red.... 65.00 60.00 61.00 60.00 
Sel. qtd. wht.... 58.00 47.00 53.00 45.00 
Sel. qtd. red.... 57.00 50.00 56.00 48.00 
Clr. pln. wht.. 60.00 50.00 54.00 47.00 
Clr. pln. red.... 58.00 51.00 50.00 47.00 
Sel. pln. wht.. 56.00 46.00 44.00 38.00 
Sel. pln. red.... 56.00 49.00 42.00 40.00 
No. 1 com. wht.. 50.00 41.00 36.00 31.00 
No. 1 com. red... 49.00 43.00 34.00 33.00 
No. 2 common... 35.00 30.00 27.00 19.00 

x2” %xle” x2” 
a SS $80.00 $75.00 80.00 
& ae A er 75.00 70.00 69.00 
oe ee eee 62.00 60.00 58.00 
eR Eee 62.00 60.00 53.00 
aren 62.00 60.00 59.00 
ae 62.00 60.00 55.00 
oe a eee 53.00 51.00 52.00 
ee 53.00 51.00 51.00 
BIO. 2 COM, WE + «.0.6.6:0.0.05% 45.00 43.00 40.00 
ee ee ee 45.00 43.00 38.00 
O., B COMMON. 2 o:000 sc0%0 32.00 27.00 18.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
t%-inch stock, $8; for %-inch, $4; for %- and 
fs-inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: For 
t#-inch stock, $6; for %-inch, $3; for %- and 
fs-inch, $3.50. 


F. O. B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended July 24: 








Qrtd. Red Gum Plain Red Oak 

Fas— FAS— 

2, GE 72.00@75.00 | 5/8 ...... 29.00 

=? See 75.00 | 4/4 ......35.25@45.00 

No. 2 Com.— BOW enti 50.00 @55.00 

iT See 17.00@20.00 | No. 1 & Sel.— 

i G eRe 28.00 
leap —_ —.... 28.25 
a esee | 8/t ---. +: 38.50 
i Sie a ape Plain Poplar 
No. 2 Com.— e oe 29.00 
5/4. sees 19.00 | 5/5 1.0... 30.00 @ 30.50 

Qrtd. Sap Gum ¢/ aie 31.50 

FAS— Bric hs 33.00 

re 35.25 | No. 2A Com.— 

Mets | 24 35.2 if 18.00 @ 20.00 

 , ae 34.00@36.25 | 2/4 ....-- 19.00 

eo 91.0001 0/O505..... 19.75 

ke Sener 40.50@42.25 | No. 2B Com.— sae 

Me &S Gee. PRE See ' 

i ee 22.00@25.00 | 5/4 ......- 13.50 

Ge & 55) 25.50 

| SR NRee: 25.00@26.00 | mag A*™ 

TO7@ o6sic-a 32.50 3) (3a 44.00 

Log Run— az No. 1 & Sel.— 
teeees 28.50 | 5/4 2.2... 32.00 

Plain Sap Gum No. 2 Com.— 

FAS— 5 ae 15.00 

ae 27.50 | No. 3 Com.— 

eae 30.00@31.50 | 4/4 ------ 9.00@11.50 

i 6c 32.00 t 

No. 1 & Sel.— “ ay oe 

eT es 20.00 0. 1 & Sel.— 

Bee oii 21.00 | 4/4 .----- 23.00 

6/4 5 or 22.00 3. ee 24.50 

No. 2 Com.— No. 2 Com.— 

1 Ree 10.50@11.00 | 4/4 ------ 16.00 

Log Run— ere 19.50 

4) aa 23.00 Qrtd. Sycamore 

Dunnage— FAS— 
veeees 7.00 caer 34.00 

Plain Black Gum No. 1 & Sel.— sae 

FAS— 1) ee 4. 
Serer 25.00 | No. 2 Com.— 

No. 1 & Sel.— ea ae 14.00 
eeeeee 18.00 Plain Sycamore 
Qrtd. Tupelo 7 a Run— 12:00 

No. 1 & Sel.— > am ; 

i, eee $0.50 1 E/E cicecs 20.50 
Plain Tupelo eae 24.50 

Willow 

Log Run— FAS— 

4/4 ...... ye et 37.50 

ERS 19.50 | No. i @ Sel— 

Qrtd. White Oak (| 3/4 ...... 27.50 

No. 1 & Sel.— No. 2 Com.— 

pepe Se00 1 B/E. S555 15.50 
Plain White Oak PA Magnolia 
No. 1 & Sel.— 4/4 52.00@53.50 
See 4a 5 oa's 35.00 No i& Sel—_ oe 
Qrtd. Red Oak ee 30.00 @ 32.50 
FAS— 1/4: .>.:.. 24.50 
i? ee Fe 62.00 | 12/4 ..... 29.50 
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CAROLINA PINE 


Following are prices realized Norfolk rate 
of freight on sales made during the week 
ended July 18: 





Flooring 
No.1 No. 2 
Bé&btr. Com. Com. 
ee ee $42.55 $38.35 $23.70 
PE wacedeveseevens - 37.65 36.25 22.80 
Ceiling 
OME itcdiweoeosones $25.40 $21.80 $14.80 
Finish, Dressed, B&btr. 
2! Ear $47.40 | Tne $55.85 
> rs ree SESE svcccesees 67.00 
Dt teeetnaweea 47.40 BFORSO ceéecene 64.55 
Be sen sdaevens 47.40 SPORE <esccvas 77.80 
Boards, Dressed 
No.1 No. 2 No. 3 
Com. Com Com 
DU veckicnbewennene +e $20.55 wea 
eee ee es 20.70 ape 
DD «eccecsnesceeens ans 21.70 $15.75 
SE cea danenediawives “a 21.10 16.40 
eee $44.65 22.85 17.65 
BREE 60445067 08see08 52.85 25.70 17.05 
Boards, Air Dried or Roofer Grade, 
No. 2 Common Dressed 
SED siecseseoas ‘ SD weckowenved $21.15 
SEE sueeseeenns ‘ BHO coeceeceee oe 
BED «ckawcdenees . 1x12 ceenwe:. 000% 
Shortleaf Dimension No. 2 Common, Dressed 
8 to1l6 18 & 20 
Ae ee $21.40 $24.75 
EE ni RECHT ECKERORSECEVONRE 20.30 24.50 
NE ade Ginn bee eY SOere eee 22.00 25.25 
A ere es. ee Te ee 22.45 27.95 
BEE. 666400000 08 CeS CHG EHEC REN ee ei 
Following are average sales prices, these 
f. o. b. mill figures being based on_shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended July 29: 
Flooring 
Edge grain— 3-inch 4-inch 
PO guescswndedssueeet $58.00 $58.00 
CE vieswesvisesweeieey eats 50.00 48.00 
Pt Dh cpteyprosrevekeseedewen 32.00 30.00 
Flat grain— 
BE. sesevedonrssendqe wade $40.00 $38.00 
Be DS xcccckedeneeaseeeuqees 27.00 27.00 
Ceiling & Partition 
B&Better No.1 
a Pe ry $34.00 $32.00 
PRP, WES: sivccccececnns 45.00 43.00 
Boston Partition, }4x4........ 43.00 41.00 


Drop Siding, 1x6 
No.117 No. 116 


PE ccwevee rds ch baaee nas $39.00 $45.00 
errr Tore Terr Tr 37.00 40.00 
eh ene er 27.00 28.00 

Finish, Surfaced, B&better 
4 5 6 8 10 12 


4/4 ...$48.00 $54.00 $50.00 $52.00 $56.00 $75.00 
5/4... 60.00 73.00 -63.00 63.00 73.00 85.00 


Casing & Base, B&better 


4 5 6 8 
ceeneeeen $58.00 $63.00 $58.00 $60.00 


Casing 

ee 58.00 63.00 58.00 60.00 
Mouldings Discount 

Bee ME SE OG WE. 6 ckccccccestvsses 45%, 

SP OS a6 044650 oe CAO ewe hk 6444505 EWR EOS 40% 


Boards and Shiplap 


1x6 1x8 1x10 1x12 

*Boards, S4S, No. 1.$33.00 $32.00 $36.00 $45.00 

or Shiplap No. 2. 19.00 20.00 20.00 27.00 

ie OS tenesveneaeesa 16.00 18.00 18.00 17.00 

“EE” édecndnixvaken ee 42.00 40.00 50.00 65.00 
Dimensions, 848, 16-Foot 

No.1 No. 2 

ETD 20sec 4s 066 eers Hebe OEE OE $24.00 $21.00 

Pe SOUted tas dude weevedeabeuene . 20.00 17.00 

i  whaees omea eth «ueeenevoeeees - 22.00 18.00 

ee rere 32.00 23.00 

DE ab 0000 keen adetenacanteans 38.00 25.00 

Lath, %x1%, 4-Foot 
SE ced ba Ke hee he ew Kae hee ee eels $4.50 
ary eer rer rr es ere eee 3.50 





*Applies to the new SPA grade of No. 1 
common. 
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WATCH FOR Practical, Mod- 
erate Cost House Plan with 
Complete List of Materials. 


CHARLES A. PALTZER, 93, one of the last 
surviving members of a group of lumbermen 
who in the ’70s and ’80s put Chicago in lead- 
ing place as the world’s great wholesale lum- 
ber market, died at Daphne, Ala., July 12. 
Mr. Paltzer had for a number of years spent 
the winters in the South and this spring had 
not felt able to return north as usual. A 
native of Germany he was brought to the 
United States when 11 and grew up in St. 
Louis, Mo., attended St. Louis University, 
graduating in 1866, and entered the lumber 
business in that city as bookkeeper for the 
wholesale firm of Thompson Bros. & Co. In 
1871 Mr. Paltzer was sent to Chicago to es- 
tablish a branch and became a partner in 
the business. In 1884 the firm was reorgan- 
ized with Mr. Paltzer as senior partner, and 
the name changed to C. A. Paltzer Lumber 
Co., with headquarters in Chicago, becoming 
one of the leading wholesale concerns in the 
country, and has been continuously in opera- 
tion ever since. Mr. Paltzer remained active 
in the business until very recently. He was 
one of the organizers and first president of 
the Chicago Lumber Dealers’ Association, a 
president of the Lumbermen’s Exchange of 
Chicago, an active member of the Chicago 
Association of Commerce, a charter member 
of the Calumet Club and the South Shore 
Country Club, one of the first members of 
the Chicago Art Institute, and the Chicago 
Historical Society, besides many other inter- 
ests. Mr. Paltzer’s wife died in 1932. He is 
survived by his son, Charles W. Paltzer, 
president of the C. A. Paltzer Lumber Co., 
and a daughter, Katherine W. Paltzer. 


GEORGE L. DAY, 82, pioneer lumberman of 
Superior, Neb. died at his home there on 
July 19 after a long illness. Mr. Day was 
born at Whitewater, Wis., Jan. 25, 1857. He 
went to Nebraska in 1879 as manager of a 
lumber yard established in Superior by his 
brother, Fred E. Day and Capt. B. M. Frees, 
under name of Day & Frees. Upon the death 
of his brother in 1881 he became a partner of 
Mr. Frees and in 1918 became sole owner of 
the business which has continued under the 
old name of Day & Frees and now has a 
branch yard at Nelson, Neb. Mr. Day retired 
from active management of the yard a few 
years ago at which time he had the distinction 
of having been head of a business longer than 
any other Superior business man. He was 
active manager of the lumber yard for over 
half a century. He was active in civic affairs, 
served as Mayor of Superior, and in the State 
senate for a term. He was a Mason, a 
Knight Templar and a Shriner. Surviving 
are his wife, Mrs. Isabelle Day, and three 
children, Mrs. Josephine Mendell, Miss Marian 
Day and Fred Day, now in active charge of 
the business. Two grandchildren, Elizabeth 
and George F. Day, also survive. 


CYRUS W. BLACKWELL, 89, pioneer re- 
tired Grays Harbor logging operator, died at 
his home in Aberdeen, Wash., July 8. He 
had been ill since June 3. Mr. Blackwell was 
credited with being the first man to use the 
Dolbeer logging donkey engine north of the 
Columbia River. The first one was used to 
clear the present site of the city of Hoquiam 
and later was used in logging operations 
that spelled the end of ox-teams in the 
Pacific Northwest. He was a native of Maine 
and first visited Grays Harbor in 1882. The 
Blackwell logging and cruising operations 
were extensive on Grays Harbor until 1915 
when Mr. Blackwell retired from active work. 
Survivors include his wife, two sons and 
three daughters, all of Aberdeen. 


TIMOTHY H. McCARTHY, 75, widely 
known lumberman, died on July 8 in Paris, 
France, according to news received in New 
Orleans where he maintained a home. He 
was born in Dubuque, Iowa, and went to 
New Orleans in 1892 where he became asso- 
ciated with the Ruddock Lumber Co., oper- 
ating a cypress mill at Ruddock, La. Later 
he started the Orleans Lumber Co., in New 
Orleans, which was afterwards merged with 
the Ruddock concern as the Ruddock-Orleans 
Cypress Co. Mr. McCarthy left New Orleans 
in 1910 to live in Paris, but frequently re- 
turned to visit. Survivors are a daughter, 
a sister and a nephew, Peter F. Dunn, who 
is in charge of his lumber interests in 
America. 


ALBERT L. STRAUSS, 55, president Mal- 
vern Lumber Co., and chairman of the re- 
cently organized Arkansas Forestry Commis- 
sion, died suddenly at his home in Malvern, 
Ark., shortly after his selection for the latter 
office. Mr. Strauss was a son of the late Adal- 
bert Strauss, one of the organizers of Hoo- 
Hoo, and was an active member of that order. 
He succeeded his father as president of the 











Malvern Lumber Co. in 1923. He was a World 
War veteran, having served overseas. A 
daughter, two sisters and three brothers sur- 
vive. The brothers are all active officials of 
the lumber company founded by their father. 





WALTER D. BREWER, secretary-treas- 
urer, Brewer-Nienstedt Lumber Co., Palmetto, 
La., died at his home in Alexandria, La., 
July 1, following a_ heart attack sustained 
while playing golf. Mr. Brewer was formerly 
an active member of the Southwestern Hard- 
wood Manufacturers’ Club, serving as an 
officer and director, and was also a member 
of the Southern Hardwood Traffic Associa- 
tion. Since the Brewer-Nienstedt hardwood 
mill closed down a few years ago, Mr. Brewer 
had engaged in raising livestock. Survivors 
include a widow, one son, a daughter and a 
grandchild. 


RALPH WILSON TODD, 57, executive sec- 
retary of the Utah Lumber Dealers’ Associa- 
tion for the past 23 years, died July 11 ina 
hospital at Salt Lake City. Mr. Todd was 
born in Evans, Colo., and graduated from 
Colorado State College, where he majored in 
civil engineering. He entered the lumber 
business in Grand Junction, Colo., and moved 
to Salt Lake City in 1916 where he organized 
the State association. He was its first and 
only secretary. Surviving are a widow, two 
Gomemears, two sons, a brother, and his 
ather. 


DAN McMENOMY, 50, chief of the fire de- 
partment of the Weyerhaeuser Timber Co.’s 
Longview operation, died July 13 at a hos- 
pital in Longview, Wash., following an 
operation. He had been with the company 
at Lewiston, Snoqualmie Falls and Long- 
view since 1923. Mr. McMenomy was widely 
known as the director of the annual Christ- 
mas party put on at Longview for the chil- 
dren of Weyerhaeuser employees. A widow, 
one son and one daughter survive. 





OTIS WRIGHT, 64, who until his retire- 
ment six years ago headed the Otis Wright 
Lumber Co. at Roselle and Cranford, N. J., 
died July 19 of a heart attack at the Penn- 
sylvania Station in New York City. Mr. 
Wright was born in Appleton City, Mo., and 
had lived in Westfield, N. J., 38 years. Sur- 
vivors are a son, two daughters and two 
brothers. 


A. O. THOMPSON, 72, head of the A. O. 
Thompson Lumber Co., Kansas City, : Mo., 
died July 16 following a short illness. He 
was connected with the lumber business in 
that area for a half century, having started 
in 1889 with the Badger Lumber Co. In 1917 
he acquired the Merrill Lumber Co. and had 
operated under his own name since that time. 





DOROTHY EDNA MAY, 19, daughter of 
R. R. May, of the May Hardwood Co., Louis- 
ville, Ky., died at Asheville, N. C., on July 
14 of a streptococcus infection. Miss May 
had gone to Richcroft, N. C., to attend as 
delegate the Baptist young peoples’ conven- 
tion, and was taken ill while there. 





W. H. PICKLESIMER, 72, founder of the 
Riverside Lumber Co., Knoxville, Tenn., died 
July 1. He had been in the lumber business 
in Knoxville for nearly 40 years and was 4 
former president of the Tennessee Retail 
Lumber Dealers’ Association. He is survived 
by a widow, a stepson and a daughter-in-law. 





M. R. KRAMER, 50, for the past eighteen 
years assistant treasurer of the Ferd. Bren- 
ner Lumber Co. (Inc.) Alexandria, La., died 
at his home in that city on July 21. He is 
survived by a widow, Mrs. Stella Brenner 
Kramer, and two sons, Ferd. B. and M. R. 
Kramer, Jr. 


JAMES I. HARLAN, 49, Harlan Lumber 
Co., Barlow, Ky., died July 12 in a Memphis 
hospital of a heart ailment. He was a native 
of Scottsville, Ky., and had been in ill health 
several years. Surviving are a widow and 
two sons. 


CHARLES BEUTELSPACHER, 81, for many 
years engaged in the lumber and_ timber 
business at Kurtz, Ind., and Heltonville, Ind., 
died at his home in Seymour, Ind., recently. 
A widow and one grandchild survive. 


CHARLES P. MACAULEBY, 62, prominent 
official of the Comox Logging Co., Comox; 
B. C., died recently at a hospital in Van- 
couver. He had lived in British Columbia for 
the past 30 years and was widely known in 
the lumber industry, 
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| THE BUSINESS RECORD 








New Ventures 


ARKANSAS. Magnolia—It has been announced 
that the El Dorado Lumber Co. will establish a 
lumber yard here, handling a full line of builders’ 
supplies and oil field supplies. 

CALIFORNIA. Fresno—Alvin O. Claus Lumber 
& Roofing Co., 3126 Railroad Avenue. 

Los Angeles—The Bruin Lumber Co., 416 West 
8th Street, opened by Marc de Bruin; wholesale 
lumber business, concentrating on Ponderosa pine 
from northern California mills. 

Los Angeles—Connor Shingle Co., 671 
Anderson Street. 

Los Angeles—Mutual Roof & Specialty Co., 5609 
Whittier Boulevard. 

Los Angeles—Serv-Rite Hardwood Floor Co., 
813% North Rampart Boulevard. 

Monterey Park—C. E. Moon Lumber Co. has 
opened a new retail lumber yard at 116 North 
Garfield Avenue, 

GEORGIA. Devereux—Devereux Lumber Co., a 
partnership composed of Chester Hamilton and 
Marvin E. Moate, has purchased the old McElrath 
planing mill and will operate same. 

MINNESOTA. Tracy—L. E. Hassinger Lumber 
Co. has opened a new yard on Morgan Street. 

MISSOURI. Belton—Benson Lumber Yard being 
established here. 

NEW JERSEY. Passaic 


South 











Main Lumber & Sup- 


ply Co., 794-808 Main Avenue, organized by Sol. 
H. Levine. 
OKLAHOMA. Ardmore—Coulter-Baker Lumber 


Co. will open a yard at B and Fourth Southwest. 
PENNSYLVANIA. Scranton—W. J. Noone Lum- 
ber Co., 1703 Clay Avenue, has begun a wholesale 
lumber business. 
TEXAS. Laredo—Bounds 
established at corner 
Guadalupe Street. 


New Mills and Equipment 


ARKANSAS. Amity—Perry Franklin and R. 
Bean have erected and opened a sawmill, planer 
and dry kiln here; mill capacity 30,000 feet. 

CALIFORNIA. Napa—Jaekle Bros., planing mill 
operators, have started construction of a $125,000 
planing mill to replace the one recently burned. 

FLORIDA, Port Everglades—Osceola Cypress Co., 
Osceola, Fla., completing erection of a large ware- 
house and branch office here in charge of Frank 
Berry. 

GEORGIA. Devereux—Martin E. Moats and 
Chester A. Hamilton have organized the Devereux 
Lumber Co. and will remodel and reopen the old 
planing mill formerly operated by the McElreath 
Lumber Co. 

OREGON. Lakeview—Peterson & Johnson mill, 
recently damaged by fire, will be completely re- 
built; Marius Peterson, manager. 

WASHINGTON. Tonasket—Walter Clarkson an- 
nounces immediate reconstruction of the sawmill 
and box plant recently burned. 


Lumber Co. will be 
of Saunders Avenue and 


Business Changes 


ARKANSAS. West Memphis—Cash Lumber Co. 
changed name to Elliott Lumber Co. 


CALIFORNIA. North Hollywood—wWrightson- 
Davidoff Lumber Co. (Inc.) changed name to 
Wrightson Lumber Corp. 

Oakland—The wholesale stocks and wholesale 
department accounts of Sterling Lumber Co. pur- 
chased by Wholesale Building Supply (Inc.). The 
frm is under management of A. M. Charter, for- 
merly with the Sterling Lumber Co. Sterling 
Lumber Co. will continue to operate its retail yards 
in northern and central California, with headquar- 
ters at its new address, 1617 32nd Street, Oakland. 


ILLINOIS. Georgetown—Spang Lumber Co. suc- 
ceeded by Georgetewn Lumber Co. 

Harvey—Sibley Lumber & Supply Co. succeeded 
by Sibley Lumber Co. 


KENTUCKY. Bowling Green—P. B. McChesney 
& Son succeeded by White & Hire. 


MARYLAND. Baltimore—George Schumacher 
An cooded by Spieker & Mace, 1044 North Arlington 
Avenue, 


_ MASSACHUSETTS. Boston—William Curtis Sons 
Co. sold to Diamond Match Co. 


MICHIGAN. Detroit—Freeland Lumber Co. suc- 
ceeded by Ross Lumber & Supply Co. (Inc.). 

Hillsdale—Hillsdale Lumber & Coal Co. changed 
named to McCall Lumber & Coal Co. 
, MINNESOTA. Mankato—H. Knoff Manufactur- 
ing Co. succeeded by Knoff Woodwork (Inc.). 

NEW HAMPSHIRE. Plymouth—Lester M. 
Avery Co. succeeded by L. Grossman Sons Co. 


gn ew MEXICO. Albuquerque—Western Funeral 
Supplies succeeded by Western Casket & Funeral 
Supply Co. 

(NEW YORK. Buffalo—Lexington Lumber Co. 
(Inc.) succeeded by LaSalle Lumber Co. (Inc.), 
29 LaSalle Avenue, 
_New York City—Vollmer Trim & Lumber Co. 
Succeeded by Charles Vollmer (Inc.), 2811 Zulette 
Avenue (Bronx). 

Potsdam—Coakley-Sullivan Lumber Co. succeeded 
by Sullivan Lumber Co. 
, OKLAHOMA. Miami—H. E. Ketchum succeeded 
by Tri-State Lumber Co. 


Stillwater—Edwards Lumber Co. 
Donaldson-Manning Lumber Co. 


OREGON. Ashland—Knox Lumber Co. succeeded 
by Allin Lumber Co. 

Medford—Builders Supplies (Inc.) succeeded by 
J. W. Copeland Yards (Inc.). 

PENNSYLVANIA. Hanover—Long Furniture Co. 
succeeded by Long Manufacturing Co. (Inc.). 

TEXAS. Midland—John M. Rush Lumber Co. 
stock of lumber and building materials sold to 
A & L, Housing & Lumber Co. 

WISCONSIN. Verona—Mutchler Lumber Co. suc- 
ceeded by Verona Lumber Co. 


succeeded by 


| e 
Casualties 
ARKANSAS. Fordyce—Johnson hickory mill de- 


stroyed by fire; loss, $30,000 in lumber and 
machinery. 
CALIFORNIA. Murphys—White Bros. Lumber 


Mill, loss by fire, $50,000; sawmill destroyed with 
truck, machine shop and 70,000 feet of lumber. 


INDIANA. Bedford—Moore Lumber Co., loss by 
fire, $75,000; plant destroyed; property belongs to 
Allen A. Wilkinson Lumber Co., Indianapolis. 


KENTUCKY. Paducah—Sherrill-Russell Lumber 
Co. planing mill destroyed by fire; loss of $50,000 
including nearby houses; covered by insurance. 


NEBRASKA. Lincoln—Holland Lumber Co. lum- 
ber yard destroyed by fire; loss, $50,000; covered 
by insurance; will be rebuilt immediately. 


NEW JERSEY. Passaic—Passaic Lumber & 
Millwork Co, (Inc.), yard damaged by fire; loss 
$100,000 covered by insurance; 3 trucks burned. 


PENNSYLVANIA. Berwick—Berwick Lumber & 
Supply Co. planing mill destroyed by fire; loss 
$40,000; insured. 

Wilkes-Barre—Robbins Door & Sash Co., plan- 
ing mill destroyed by fire; loss, $100,000. 


SOUTH CAROLINA. Bishopville—W. T. Royer, 
loss by fire in planing mill and dry kilns, $15,000. 

Columbia—Columbia Lumber & Manufacturing 
Co., loss by fire in lumber shed including 15,500 
feet of lumber, $3,500; building covered by insur- 
ance, but not stock. 


TEXAS. Marshall—Bass-Ellis Lumber Co. plant 
and yards damaged by fire; loss, $25,000; new 
equipment in dressing shed destroyed. 


Incorporations 


ARKANSAS. Clarksville—The Clarksville Lum- 
ber & Manufacturing Co. (Inc.); incorporated by 
A., Matie and Vernon Whorton of Clarksville. 


NEW YORK. New York City—Charles Voilmer 
(Inc.), 2811 Zulette Avenue (Bronx), lumber 
products. 


NORTH CAROLNA. Old Fort—Hervey Veneer 
Co. (Inc.); to engage in and carry on general 
business of manufacturing and marketing timber 
and timber products. 

Winston-Salem—Nissen Lumber Co. (Ine.): 
$50,000. To manufacture and sell lumber and all 
lumber products. 


OHIO. Cleveland—Zill Lumber and Door Co. 


OKLAHOMA. Lexington—Lexington Lumber Co.; 
$10,000. 


SOUTH CAROLINA. Columbia—H. Weinsel 
(Ine.); $15,000. To buy, sell and manufacture 
furniture and lumber and furniture material. 


TEXAS. Houston—Clemmer Lumber Co.; $4,800. 
Construction. 

WEST VIRGINIA. Elkins—The Parl Lumber 
Co.; $10,000. 





Doors—How to Treat Them 
(By Larry, age 19.) 


In all my observations of human nature, I 
have yet to find a person who is skilled in the 
art of closing doors (and I assure you it is 
an art). Of course we all do it, and will con- 
tinue closing doors until some ingenious per- 
son invents a house without any doors. How- 
ever, closing doors does have its good points; 
let me show you how you can read a person’s 
character by the way he shuts a door; although 
no one shuts a door exactly the same as an- 
other, there are two distinct classes of door 
shutters—the door slammer, and the one who 
does not slam doors. 

Although there are many degrees of slam- 
ming doors, we will put all who indulge in 
such a pastime into one bracket, with the door 
bangers having the majority on their side. The 
person who must slam doors is in a hurry to 
get no place. 
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CLASSIFIED 
ADVERTISING 


DEPARTMENT 





How to Figure Costs for Advertising 
In Classified Department 


Two consecutive issues..........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues..........90 centsa line § 
Thirteen consecutive issues..........$2.70 a line 
Twenty-six consecutive issues.......$5.40 a line 

Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 


Heading 


are white space figured at line 
rate. 
One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be yaa 
under heading Too Late to Classify. 














Too Late To Classify 





CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Ine. 
Minneapolis, Minn. 





F. H. A. INSURED LOANS 


Further Protected by SPA Grade-Marked Lumber, 
stocked and endorsed by—JEFFREY LUMBER 





YARDS, Inc., 2041 North Miami Ave., Miami, 
Florida. 

Employees 
ovr 





TWO LUMBER SALESMEN 


One for Sou. Wis; one for Sou. Minn. and Sioux 
City territory. Wanted by leading midwest whole- 
saler favorably known in these territories. Prefer 
salesman already successfully working the terri- 
tory, and for such a man will guarantee expenses, 
good salary and split of profits. A real oppor- 
tunity to improve his income for some commission 
man or manufacturer’s salaried salesman who now 
has established business. Will consider others if 
sufficient knowledge of lumber. 
ddress “Y. 47,” care American Lumberman. 





DETAILER AND BILLER 


wanted by large Woodwork Concern on General 
Millwork. Regular employment. Southern City. 
Old established firm. Good working conditions. 
Must be competent on all classes of construction 
& thoroughly experienced. 

Address “Z. 49,” care American Lumberman. 





WTD: A MAN TO REPRESENT 
and sell furniture dimension stock product of West 
Coast mill. 
Address “Z. 67,’ care American Lumberman. 


SALESMEN 
If interested in selling Fir for wholesaler on split 
profit, write. 
Address “Z. 45,” care American Lumberman. 


WTD: ASS’T SUPERINTENDENT 


For high class veneered door, interior finish and 
special millwork factory. Thoroughly experienced. 
Give references. 


Address “Z, 40," care American Lumberman. 














